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M. L. FLEISHEL, SHAMROCK, FLA.; JAMES G. McNARY, McNARY, ARIZ.; 


whose active participation in the work of the | who was enthusiastically praised for his success 

: Southern Pine and Southern Cypress associa- in conducting the association's affairs during 

hoe j- tions has well fitted him to guide the affairs of | two eventful and difficult years; and for increas- 
ment & the National organization; he succeeds ing its ability to serve the industry 


Report of the Annual Convention of the National Lumber Manufacturers’ Association appears on pages 38-43 
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Good Lumber For Over 53 Years 


Now, more than ever before, quality and always found in Winton Lumber. 
and dependability are the big, impor- Let us supply your needs in Idaho 
tant factors in making lumber sales. White Pine, Ponderosa Pine, Sugar 








term 
WHITE PINE MILLS: Winton Lumber Co., Gibbs, 
Idaho. 


SPRUCE MILLS: The Pas Lamber Co., Ltd., The 
Pas, Manitoba. 





New construction is largely on a long- 
basis—and 
the quality that assures durability. dar Siding and Shingles. We solicit 
The Winton reputation for supply- your inquiries and orders. They will 
ing lumber of surpassing quality has have our prompt and careful atten- 


investors 


Pine, Western White Spruce, Doug- 
las Fir, Western Hemlock, Red Ce- 





demand 


NOE ne YO a been built through 53 years of serv- tion. Let us prove that you can Win 


Somers, Montana.—Craig Mountain Lumber Co., 
Winchester, Idaho. 


ice in the industry. 


Superior excel- with Winton. Why not write us to- 


lence of product is always expected day? 


WIT 


LUMBER SALES LU. 


FOSHAY TOWER* MINNEAPOLIS 








Saving The Surface Does Not 
Always Save All 


Rot and Termites Threaten Wood 


Fiber Beneath the Surface Finish 
. 


PAR-TOX is Definite Insur- 
ance Against Such Damage 


Your customers may not understand the vital 
importance of these facts. It’s up to you to 
explain them—and to protect their interests 
by selling them millwork that is scientifically 
treated to ward off Rot and Termite damage. 
Ask your mill to apply PAR-TOX treatment 
to your next order. 


Liberal samples and data on methods of 
application will be sent to mills on request. 


WATER REPELLENT 


qualities may be added to PAR-TOX solution 
if desired. 


TRA PARKER & SONS C0. 


OSHKOSH, WISCONSIN 







Served the Sash and 
Door Industry for 75 
years. 












COMPRESSED 


LEAD HEAD 





HOW THEY DRIVE—WHAT THEY DO 

Dickson lead head nails, barbed, screw, or ring 
shank, length |" to 2!/,", drive directly through un- 
punched lapped steel roofing sheets without im- 
pairing their lead caps. They seal the nail holes 
with soft lead, make a galvanized roof watertight, © 
protect it from rust at the nail holes, and add years 
to its normal life. 


Ask your jobber for prices. 





DICKSON WEATHERPROOF NAIL CO. 


America's Largest Producer of Lead Head Nails 


EVANSTON, ILLINOIS 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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THERE IS NO FINER TIMBER THAN YOSEMITE SUGAR PINE 


Sugar Pine is the largest and most magnificent pine that 
grows. The home of the Sugar Pine is on the high western 
slopes of the Sierra Nevada Mountains, in California. The 
timber holdings of Yosemite Sugar Pine Lumber Company 
in the Yosemite region are unsurpassed in quality. 


Some of the trees are 250 feet high and more than six feet 
thru. The trunks have slight taper and often are free of 
limbs for a hundred feet above the ground. Thus they yield 
large quantities of clear lumber that is wide and thick. 


This Yosemite “Premium” Sugar Pine, from the mountain- 
side, strong, firm, soft-textured, mellowed by centuries of 
slow, high-altitude growth, is a choice wood of surpassing 
value, admirably suited to a multitude of most exacting uses. 


Yosemite Sugar 


NEW YORE OFFICE: 
D. M. WARNOCE, 


Reom 2304, 220 Broadway 
New York City, N. Y. 


Phone 
Worth 2-2517, 2-2518 


It is in great demand for pattern-making and many other 
mechanical arts, for fine interior and exterior building uses, 
for millwork, cabinet work, furniture, for countless other 
uses where there must be accurate fitting and shape-keeping. 


The Yosemite Mills, at Merced Falls, manned by Sugar 
Pine specialists, are modern in equipment and operation, 
with scientific seasoning facilities and modern precision ma- 
chines, assuring accurate manufacture. 


Sugar Pine buyers who are most exacting in their require- 
ments are invited to write to this company or its representa- 
tives. Learn about our offerings of SELECTS, FACTORY 
LUMBER, PATTERN LUMBER and YARD STOCKS, air- 


seasoned or kiln-dried. We invite your inquiries and orders. 


Pine Lumber Co. 


General Office, Mills and Yard 
MERCED FALLS, CALIFORNIA 


LOS ANGELES OFFICE: 
ARLO D. SQUIRES, 
Commercial Exchange Bldg., 
Los Angeles, California 


Phone—Michigan 8631 


WE ARE MEMBERS OF THE WESTERN PINE ASSOCIATION 
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his is a Great Country 


HE AMERICAN country town be- 
i gan hearing, some twenty years 
ago, that its day was done. Gopher 
Prairie was as good as washed up. For 
a couple of centuries the village had 
taken on all contenders, and the bigger 
they came the harder they fell. But at 
last it was matched with the Black 
Bomber from Detroit; and of course 
against all that new speed and science 
the country boy just didn’t have a chance, 
it was said. 
The Detroit Bomber who was heralded 


as being about to put the slug on the 
country town was Lizzie Ford. The auto- 
mobile had got so good it no longer 
choked down in front of every house 
(twice in front of a double house) ; and 
the country was becoming road-minded. 
Highway associations got themselves up 
in linen dusters, goggles and gauntlets 
and laid out routes from city to city. 
They painted guiding signs on fence 
posts; with much energy if not always 
with much sense of direction. 

Observers agreed that ownership of 


cars and improvement of highways would 
leave the country town out of the picture. 
s * = 

Well, the motor car has become the 
country’s No. 2 industry; but country 
towns are still present and still doing 
business. On a per capita basis Gopher 
Prairie probably owns more cars than 
Boston; and the country boys pay their 
$40 a year in gas tax and their $17 a 
year for license plates (the average for 
the United States) to help finance Uncle 
Sam’s 360,000 miles of surfaced high- 














Whatever the date we choose to observe our National Festival this 


year, let’s be truly grateful for HOME, COUNTRY and PEACE! 


- B Chanksqiving’39 


NOV. 
30 
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ways. These roads were supposed to 
take the villagers away from old Gopher, 
and they do. But they bring them back 
to Gopher again at the end of the trip. 
lf they've changed the town’s business 
they seem not to have diminished it. 
Rather the contrary. 


x x 


The gloomy observers thought that only 
defeated or devitalized people would stay 
in a country town if there was a chance 
to get away. This is where they made 
their mistake. 

People live in the country because 
that’s where they want to live. Business 
in a county-seat town and its surround- 
ing villages is strong and exacting and 
may even be exciting. Omit such items 
as suspension bridges, passenger eleva- 
tors and multiple-color presses, and the 
country town is the great outlet for in- 
dustrial products. Ask a producer of 
consumer goods what he’d do if the coun- 
try merchant folded up. He'll be too 
scared by the prospect even to answer. 


*x x 


Town and country people are thrifty 
and proud of it; but as they see it their 
life isn’t stagnant. They’re not provin- 
cial; a city word meaning moss-covered. 
A widely traveled Philadelphia business 
man told us he found the most general 
and the most accurate knowledge of for- 
eign affairs in the towns and small cities 
of the Corn Belt. Five thousand resi- 
dents—and visitors—in New York City 
go to Carnegie Hall to hear the Phil- 
harmonic; and millions of country people 
tune in on the same program, some of 
them with their wind-charged radio sets. 





* * ok 


Of course many of the town’s interests 
are local. They should be. The weekly 
or semi-weekly paper carries summaries 
and background information of world 
events; but the bulk of its space is given 
to community auctions, 4-H Club fairs, 
the new fire-fighting apparatus, the high 
school football team, meetings of the 
town council, news from the local hos- 
pital, columns of personal items. It’s the 
stuff and pattern of life. The local news- 
paper is the most thoroughly read paper 
in the nation; a grand advertising me- 
dium when used by business men who 
know local people and their ways. 

oe © 


Country towns can be and are being 
improved ; and the best efforts are those 
made in terms of country life, not in 
terms of city limitations. The city can 
borrow from the town quite as often as 
the town can borrow from the city. 
Parks, playgrounds and swimming pools, 
which are fine for both city and town, 
are really country borrowings and repre- 
sent aspects of country life. 

Wealth is where it is found or cre- 
ated; and the country districts are not 
inclined to claim more in this field than 
is due them; but we notice that the in- 
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dustrial cities rise or fade violently with 
the gentler undulations of the country. 
If enough Gopher Prairie families decide 
to make the old car do another year, De- 





THE CRITIC ON THE 
HEARTH 


Delvers into the ’way-back-when 
of human customs have found our 
earliest ancestor sharing one ac- 
tivity in common with our shrewd- 
est modern: the trait of keeping 
track of oneself. Originally, the 
process was .. . confined to cattle 
in the herd, and herds in the field 
—to animals killed in the chase— 
to measures of land taken, ac- 
quired or exchanged—to slaves, 
stores of food, enemies captured 
in battle. 


Prehistoric inventory of this 
kind was by tally. ... A stick was 
split, and to keep the account, 
notches were cut along its edge. 


Tally, primitive and prehistoric, 
persisted through the ages even 
to the Red Man, and to our own 
frontiersmen and “bad men,” with 
the notched stocks on their .44’s. 
Elevated to the plane of modern 
commerce, it has reached more 
rarefied status in higher account- 
ing; and escaping thence into the 
realms of psychology, finds its ul- 
timate expression in the practice 
of self-examination. .. . 


The cultured, keenly self-aware 
individual of today, in short, 
“keeps track of himself” by sum- 
moning to his aid that secret men- 
tor... that “critic on the hearth” 

. . most difficult to deceive or 
satisfy, once called conscience. . . . 


No easy tally—this honest, inner, 
private judgment of oneself, ren- 
dered by oneself. It remains the 
most successful practicable ap- 
proach to all personal progress: 
alike in job terms, in character 
terms, and in social-value terms. 
The greatest artist is invariably his 
own severest critic. 


Even in collective endeavors, 
this personalized principle proves 
its efficacy. No customer or visi- 
tor can ferret out as many possi- 
bilities for improvement as our 
own tally of the day’s performance 
periodically reveals. And _ this 
critic on the Field hearth we have 
learned never to disregard. “How 
good you were yesterday,” he re- 
minds us, “is of no account, ex- 
cept to show wherein you may be- 
come better today.” 


Reprinted by permission of 
Marshall Field & Company. 
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troit and Cleveland have serious unem- 
ployment. 

Co-operation, understanding of neigh- 
bors, respect for thrift and labor, the 
things that make up American democ- 
racy, are native to the country and to 
the country town. They do show up in 
the cities as transplantings; when the 
cities are lucky. 

Of course this vitality at the grass 
roots is important. Of course it is not 
being destroyed by automobiles. So long 
as it pours its strength into national life, 
American democracy will be the Amer- 
ican Way. 





ITH PRACTICALLY two 
Thanksgivings this year, the 
American people ought to have 

plenty of time for thinking up reasons 
for feeling good. And of course, on the 
big balance sheet, they can find such rea- 
sons. It never seems the McCoy to be 
happy because other people are worse 
off; and that’s not the American way. 
We're glad our country is at peace; but 
this doesn’t mean that we are not 
shocked and sorry that ships are being 
sunk in European waters and European 
soldiers are under arms. Thanksgiving 
isn’t a day of comparisons but of grati- 
tude. The holiday was originally, and 
still is, a day of gratitude to heaven; but 
there’s a place in it for gratitude to one’s 
fellow man. Nobody lives to himself. 
Nobody is the sole author of his own wel- 
fare. He must and does depend upon the 
energy and co-operation and fair play of 
his associates. So when you get into the 
rough at this year’s two feasts and are 
earnestly holing out with your eating 
irons, give more than a passing thought 
of gratitude to the customers, the boss, 
the employees, the public servants and 
the rest of the people who have stood by 
you manfully through the year. They’ve 
played the game. Without them you’d be 
Robinson Crusoe at his worst. With 
them, you’re an American with an Amer- 
ican’s chance. Friends and fellow work- 
ers make this a great country. 





MONG THOSE who have written 
A us to express appreciation of the 

illustrated front-page article in the 
AMERICAN LUMBERMAN’s issue of Nov. 
4 is John Willy, veteran publisher of the 
Hotel Monthly, Chicago, and one of the 
best-known figures in the trade journal 
publishing field, who writes: 

“T have received the AMERICAN Lum- 
BERMAN with the story ‘When She An- 
swers the Phone, You Get the Order.’ 
This is an out-of-the-ordinary business- 
building article. I have gleaned ideas from 
it that can be used editorially in the Hotel 
Monthly.” 

If you missed the article referred to, it 
may pay you to turn back to the Nov. 4 
issue and read it. It’s good for the lum- 
ber business, the hotel business, or any 
other that maintains telephone contacts 
with its public. 
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Woodworking Shop 


Sells 30 Percent of 
Ginm's Lumber 


In 1903, P. E. Rethwisch, owner of the P. E. Rethwisch 
Lumber Company, Lansing, Iowa, took a saw, a jacknife and a 
plane and made himself a rolltop desk which he is still using 
today. That was Mr. Rethwisch’s start on the hobby that he 
has developed into one of the chief sources of income from 
his lumber yard business. 

Mr. Rethwisch has a woodworking shop at Lansing, but 
from the size of it, at first glance it is a little difficult to tell 
whether he has a lumber yard to furnish material for his wood- 
working shop or a woodworking shop for the fabrication of 
products that will enable him to sell more lumber. More than 
30 percent of the lumber in the yard, says Mr. Rethwisch, in 
one way or another, is sold through the shop. 


Makes and Stocks Hog Brooders and Chicken Houses 


One of his stock items fashioned by his woodworking equip- 
ment is a sextagonal hog brooder house, sixteen feet across 
with six pens, four windows, a built-in stove in the center and 
every pen with a door. This brooder house is put together 
entirely with bolts and, states Mr. Rethwisch, it can be taken 
completely apart, loaded on a truck for delivery to a neighbor- 
ing farm in less than an hour. The building may be put to- 
gether again, providing the ground does not have to be leveled, 
in approximately the same length of time. Chicken houses 


and all manner of prefabricated items are made for local use 
in the lumber yard shop. 
Back in 1900 before Mr. Rethwisch owned a lumber yard 
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In developing a hobby into one of the chief sources of income 
from his lumber yard business, P. E. Rethwisch, Lansing, la., found 
the above equipment essential 


in Lansing, Iowa, and another one at Harper’s Ferry, Iowa, 
he asked his superiors for woodworking equipment. They 
told him they thought it would be a waste of time and effort. 
Some time later, however, the superior dropped in and found 
Mr. Rethwisch working in a back building with his saw, his 
jacknife and his plane. He wanted to know what he was do- 
ing. Mr. Rethwisch told him he was making a frame. The 
superior looked the work over carefully and ordered woodwork- 
ing equipment for his ingenious manager. 


Yard Rebuilt After Fire in 1934 


In 1934 the Lansing lumber yard was destroyed by fire and 
nothing was saved but the records which were preserved by 
Mr. Rethwisch ordering the fire department to pour three 
streams of water on the office and let the rest go. From a com- 
plete loss the business was built up again, new buildings, new 
stock and this time a better woodworking shop and equipment 
was installed. 

The job on hand when the AMERICAN LUMBERMAN repre- 
sentative was there was a cabinet table for the chemical labora- 
tory in the local high school, It is just one of the many special 
items the lumber yard turns out for the use of the community. 
The business at Lansing, Iowa, is run by Mr. Rethwisch, Sr., 
and his oldest son, Philip. Philip’s wife is the bookkeeper and, 
according to the elder Rethwisch, is a good one. The younger 
son, Bernard Rethwisch, is the manager at Harper’s Ferry, 
Towa. 











Upper Left: A hog-brooder fabricated in the P. E. Rethwisch Lumber Co. woodworking shop; Below: A cabinet in the making for 
the local high school chemical laboratory; Right: A chicken brooder from the shop set up for sale 
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Front section of wall on left of entrance to Reitsch Bros. Co., 
Rockford, Ill., contains display of tools, followed by builders’ 
hardware in cabinets and in glass-top counters 


Reitsch Bros. Co., lumber 
and building material dealer, 
of Rockford, Ill., has carried 
paint and a skeleton stock of 
builders hardware, including 
such items as hinges and 
locks, for several years. While 
the paint stock was well 
rounded, and counted as a 
profit item, builders’ hardware 
was regarded only as an ac- 
cessory or side line, carried 
principally as an accommoda- 
tion for contractor customers. 
Early this summer, after care- 
ful consideration, the builders’ 
hardware stock was rounded 
out and supplemented with an 
assortment of mechanics’ 
tools, garden tools and house- 
hold items usually included 
with hardware, the whole in- 


cluded in a newly created de- 
partment, and with paint, like- 
wise in a new department, 
given a position of real prom- 
inence in the company’s mer- 
chandising plan. 

The new departments were 
established in a large room 
across the driveway from the 
office. Formerly, the room, 
with plate glass windows ex- 
tending almost all the way 
across the front, had been 
used for general display pur- 
poses and storage. It was en- 
tirely re-decorated and then 
equipped with shelves, count- 
ers and cabinets, designed and 
made by the company. All of 
the shelves and cabinets ex- 
tend up to door height along 
the walls, leaving a deck 
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Hardware section extends to back of store, and about one-third 


of way along rear wall. 


Note use made of deck on top of 


cabinets, and open face section for screws 


Dealer Makes Paint a Leading Line 


Special New Department Is Successfully Managed by Young Woman 


above and extending around 
three sides of the room, for 
the display of miscellaneous 


items. Doors for the builders’ 


hardware cabinets are ar- 
ranged in facing pairs, the 
hardware displayed on_ the 
front of the left-hand door be- 
ing stored behind the right- 
hand door of the pair, and 
vice versa, This is a display 
and storage plan for hardware 
widely used in lumber yards, 
the principal argument ad- 
vanced in its favor being that 
it is not necessary to move 
the door on which is fastened 
the item the customer is in- 
terested in, and thus distract 
his attention while the sales- 
man is getting the item from 
the cabinet. Below the cabi- 


nets is shelf space, and below 
this, drawers. These cabinets, 
together with a display of 
tools for carpenters and other 
building mechanics, occupy 
one entire wall, and extend 
about one-third of the way 
along the rear wall. 

In front of the cabinets are 
counters with panel fronts 
and glass tops. A similar type 
of counter is used in front of 
the paint shelves, the differ- 
ence being that the fronts of 
the latter are glass, behind 
which are shelves for the dis- 
play for oils, turpentine and 
other painting ingredients and 
accessories. The tops of these 
counters are particularly in- 
teresting. Below the plate 
glass are pull shelves covered 





Corner of paint department. 


Counters have glass fronts and 


tops, and shelves graduated to take different size paint cans 


Center section of rear wall of store of Reitsch Bros. Co., devoted 
to garden tools and outdoor home accessories 
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with green felt. They are so 
arranged that the distance be- 
tween the glass top can be ad- 
justed from one to four 
inches. The pull shelves are 
used for the display of a num- 
ber of small items such as 
paint brushes and flat hard- 
ware items. In each case the 
depth of the shelf below the 
glass is adjusted to keep the 
items as near the glass surface 
as possible. 

A section at the middle of 
the rear wall is used for the 
display of garden tools. The 
remainder of the rear wall, 
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given over to the paint depart- 
ment. Paint shelves are built 
in graduated heights to ac- 
commodate without loss of 





Beginning of paint department 

at right of Reitsch Bros. en- 

trance. Brushes are displayed 

beneath the glass counter top 

on plush-covered pull shelves 

adjustable to varying depths 
below glass tops 





head room the large one-gal- 
lon cans on the lower levels, 
and the smallest sizes at the 








and the right-hand wall are top. 





The store is in charge of a 
full-time attendant, Virginia 
Olson, a pleasant young 
woman who has had several 
years’ experience in the retail 
sale of hardware and paint. 
Contrary to usual practice in 





Front of display room recently 
converted into special hard- 
ware and tool, and paint de- 
partments at Reitsch Bros. Co. 





most yards where a major de- 
velopment of this kind is 
launched, there were no spe- 


cial ceremonies such as an 
open house party. When all 
was in readiness including 
window displays, Miss Olson 
was installed to serve custo- 
mers who were attracted by 
the display. The management 
states that results up to date 
have been very satisfactory. 
The fully rounded hardware 
department and paint depart- 
ment are at Reitsch Bros. Co. 
to stay. The store is well lo- 
cated on one of the main 
streets of travel to downtown 
Rockford, which is also one 
of the main travel arteries 


cial announcements, 


or spe- from Chicago westward. 





Twin City Distributing Yard Is 


St. Paut, Minn., Nov. 14.—The Weyer- 
haeuser Sales Co. has taken over operation of 
the Weyerhaeuser distributing yard in the St. 
Paul-Minneapolis midway district, in order to 
better co-ordinate the activities of the sales 
company and the yard. 

Since 1931, the Midway plant has been oper- 
ated by the Twin City Lumber & Shingle Co., 
under the direction of R. M. Cross, who has 
resigned to devote more attention to his per- 
sonal affairs. After the acceptance of his res- 
ignation it was decided to reorganize under the 
new system. Lee Lundell, who has been in 
charge of the yard. sales department, also has 
resigned, and it is expected he will be placed in 
some other capacity in one of the Weyerhaeuser 
companies. 


“The change is a logical step in the devel- 
opment of our national sales and distribution 
policy,” said C. J. Mulrooney, assistant gen- 
eral manager of the Weyerhaeuser Sales Co., 
in announcing the changes. 

“During the past several years the Weyer- 
haeuser Sales Co. has expanded until it now 
covers the entire country except a few of the 
South Atlantic States. Its representatives 
not only sell the output of the Weyerhaeuser 
mills for direct shipment, but also the stocks 
of several distributing yards located at 
strategic shipping points. 

“All such yards, except the Twin City plant, 
have always been under the management of 
the sales company, and it was only natural 
that the Midway plant should eventually be 
operated in the same manner. Since the sales 
company is fully equipped to handle mill 
shipments throughout this area, the. Twin 
Cities plant will specialize in out-of-yard 
shipments exclusively, just as we do in all 
other similar yards.” 


New Manager Is Experienced Merchandiser 


D. H. Bartlett has been appointed new man- 
ager of the distributing yard, and D. W. Mo- 
berg will be assistant manager. Mr. Bartlett 
has been connected with the sales company in 
various capacities since 1909. He first became 
associated with the Weyerhaeuser interests when 
he sold lumber in Iowa for the Northern Lum- 
ber Co. He was sales manager of the Edward 
Rutledge Lumber Co. in Cour d’Alene, Idaho, 
for two years, and from there went to Minne- 
apolis to take charge of the cedar pole division. 
In 1920 he became manager of the service de- 
partment of Weyerhaeuser Forest Products, 
St. Paul, where he carried on merchandising 
and advertising work on a national scale for 
twelve years. More recently he has represented 
the sales company in the Twin Cities area, with 
headquarters in Minneapolis. Mr. Moberg has 
been superintendent of the distributing yard 
since 1933, and previously to that time had been 
employed at the yard in various capacities. 


Stained Shingle Plant Operation Separated 


Two years ago the Twin City Lumber & 
Shingle Co. completed the erection of a modern 
shingle staining plant, in which were incorpor- 
ated many new features which not only speeded 
up staining processes but provided automatic 
controls heretofore unknown in the industry. 
Kolorite Stained Shingles are now sold in prac- 
tically all trade areas east of the Twin Cities 
and as far south as Texas. Under the new 
management, the shingle staining unit will be 
separated from the operations of the distrib- 


Reorganized 


uting yard and placed under the direction of 
the Weyerhaeuser Sales Co. George Emslie, 
who was manager under the former regime, will 
continue in that capacity. 


Sales Headquarters Moved to Yard 


The Minneapolis office of the sales company 
in the Foshay tower will be moved to the Mid- 
way distributing yard Dec. 1. J. E. Hutchins, 
who represents the company in the Twin Cities, 
and Robert Carley, who has been transferred 
from Wichita, Kan., to take over part of the 
territory formerly handled by Mr. Bartlett, 
= make their headquarters at the Midway 
office. 





N.H.L.A. October Certificates 
Highest Since May 1931 


The news comes from the Chicago headquar- 
ters of the National Hardwood Lumber Associa- 
tion that national certificates issued in October 
aggregated 6,176,703 feet compared with 4,215,- 
166 feet in September and 3,630,570 in October 
of 1938. The October 1939 volume is the highest 
for any month since May of 1931. 

This sudden and remarkable increase, taken 
as an indicator of the movement of hardwood 
from mills into trade channels, will cause no 
surprise in view of the known heavy increase 
in orders booked during September on which 
deliveries are now starting. The October in- 
crease in shipments is far below the increase 
of September sales, indicating that deliveries 
on the heavy volume of September bookings 
will be distributed throughout the last quarter 
of 1939. 
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How Dealers Dug Up $386,000 in Leads 


OAKLAND, CA.iF., Nov. 13.—During 
the first four weeks of its existence, East 
Say lumber dealers have operated a 
planned promotional activity that has de- 
veloped residential building leads to 
amount of $386,000. The activity under 
Way is a co-operative one supported by 
lumber dealers and others in the building 
material field who believe that what helps 
building automatically must help each 
concern whose profits depend on build- 
ing. 

Through this co-operation, M. E. 
Wank, of the Wank & Wank advertising 
agency, told delegates to the recent Cali- 
fornia Retail Lumbermen’s Association 
convention that the lumber dealers of the 
area stood at the threshold of an era of a 
greatly increased volume. He explained 
the plan and its agency, the FHA Better 
Housing Bureau of Oakland. 

Before undertaking any definite expen- 
diture of money, the bureau's first job 


was to accurately determine what factors 
were preventing people from building 
their own homes. This was investigated 
by means of a survey which included per- 
sonal calls on approximately 125 renters 
in the East Bay area. It was determined 
that two major obstacles must be over- 
come. First, in spite of the fact that the 
FHA financing program has been given 
much publicity, most people still believe 
they can’t afford to build their own 
homes. Second, among those who be- 
lieve that possibly they could afford to 
do so, there is no easy way for such peo- 
ple to investigate the possibilities. They 
believe that home building is a difficult, 
complicated procedure, rather than a 
simple and easy one, as it must be made 
if dealers are to enjoy real activity in 
residential building. 

To overcome these obstacles, a definite 
plan was mapped out, and activities in- 
augurated. Through the medium of 








D. Thomas stated had been 
quite successful. Mr. Thomas 
keeps a small blackboard (two 
feet wide, one foot high) , nailed 
up at just about eye-height on 
a pillar at right of his service 
desk. Seasonable offers, with 
special prices, are posted there, 
where all who enter may see. 
At the time the writer called, 
the sign read: “Combination 
storm and screen door, $5.50— 
6-foot step ladder, $2.” The 
ladder offered stood just below 
the sign, and the combination 
storm and screen door was on 
view at the left of the desk. 
The storm and screen door 
special has been so effective, 
Mr. Thomas said, that it has 
been carried from last spring, 
through the summer, into the 


fall. 





Tip for Dealers 


A traveling member of the AMERICAN LUMBERMAN staff observed, in 
the office of the Barker Lumber Co., Durand, IIll., an example of what 
might be called sales-merchandising advertising, which Manager H. 














newspaper advertising and __ publicity 
prospective home owners are being con- 
sistently told that they can afford to build 
their own homes. Proof is being offered 
and actual figures being given, pointing 
out that one may own his own home at a 
cost as low as, and often lower than, 
the monthly rental now being paid. Each 
one of these advertisements invite inter- 
ested people to come to the offices of the 
Better Housing Bureau, where they can 
obtain, free of charge, service and infor- 
mation that will assist them. In addition, 
each ad carries a coupon to be used by 
people who find it more convenient to 
write than to call. Personnel and facili- 
ties are at hand to answer most of the 
questions arising in the minds of prospec- 
tives on getting started. 

The first advertisement in this program 
appeared on Sept. 17. During the first 
four full weeks of activity, 103 leads were 
received totaling $386,000 worth of po- 
tential home building. It is possible to 
be thus accurate in quoting the results be- 
cause the 103 leads represent inquiries by 
individuals who have given their names, 
addresses, telephone numbers, size and 
approximate cost of the home they wish 
to build. The many additional inquiries 
received for general information have not 
been included in the total, although many 
of these will undoubtedly result in actual 
home building. 

That this activity is cumulative and 
that each week will show an increased 
number of leads is indicated by the fact 
that during the first two days of the 
fifth week 39 leads were received, total- 


ing $93,900 worth of potential business. 


The total cost of securing leads dur- 
ing the first four weeks of this campaign 
works out that for every dollar spent in 
promotion $322 in building leads have 
been developed. 





Build for Future 


LoulIsvILLE, Ky., Nov. 13.—‘“‘Build in 
such a way and in.such a place that the 
investment you make will increase, not 
decrease, in value as the community de- 
velops,” is the advice given in a recent 
statement by Mr. Corey, of the Corey- 
Scheffel Lumber Co. 

“Do not make the common mistake of 
feeling that you will never want anything 
different from your present layout. It 
must be remembered that changes be- 
yond your control often take place and 
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you find, too late, that some mistake has 
been made. 

“Be observing. Learn all you can 
from _ watching other developments. 
Choose what is good for your home, and 
do not be influenced too much by the 
advice of friends or salesmen,” he con- 
cludes. 





Three Thousand Visitors View 
New Yard Facilities 


The new retail plant of the Thompson 
Yards (Inc.), at Casselton, N. D., was 
opened Saturday, Sept. 30, with a big 
party which attracted nearly 3,000 visi- 
tors. The opening was held in conjunc- 
tion with Casselton’s 4-H Achievement 
Day, which naturally helped to swell the 
crowd. The grand opening of the yard 
was widely advertised beforehand by col- 
ored posters and circulars, distributed by 
hand, also by large display advertise- 
ments in the local newspaper, the Cassel- 
ton Reporter. 

The local newspaper also carried a 
large number of congratulatory advertise- 
ments extending the best wishes of many 
local and outside concerns, the latter in- 
cluding Weyerhaeuser Sales Co., Key- 
stone Steel & Wire Co., Chicago Paint 
Works etc. 

The new building occupies half a 
square block. The main warehouse is 
64x150 feet, with a cement shed 20x30 
feet, while at the rear is the coal shed, 
18x100 feet. 

On the opening day the main driveway 
of the yard was utilized for a double row 
of booths and displays in charge of 
twenty or more salesmen representing 
concerns whose wares are stocked. In- 
cluded in the display were miniature 
model houses, barn equipment, roofing, 
insulation, millwork, building supplies, 
including steel, also paint and coal. 

The offices, located in the northeast 
corner of the main warehouse, have side- 
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Developing Business by Personal 


Contact with Farmers 


St. HELEN’s, Ore., Nov. 11.—‘“Condi- 
tions under which we operate call for in- 
tensive, personal selling in the rural dis- 
tricts,” said F. Schnapp, manager J. C. 
Copeland Yards (Inc.) two-man branch 
at St. Helens, on the Columbia River, 
about 40 miles downstream from Port- 
land. “This city has only about 3,000 
population. One large lumber mill is 





The last load, some 
1500 feet of plank 
and shiplap, destined 
for a farm dairy 15 
miles out. In this 
case, service will be 
stretched a point to 
make it free delivery. 
Driver Roy Goodall, 
of the Copeland yard, 
will do some sales 
contact work with 
farmers on the way 


back 





located here, offering dunnage as low as 
$2 per carrier load, shiplap at $13 per 
thousand. Of course, everybody does 
not buy that class of material, but it is 
a factor nevertheless in a small city, 
which makes it necessary to go after the 
farm trade strenuously. 

“Aside from sending out stuffers in the 
monthly statements, it is all personal 
sales work. I arrange to get out for at 
least a half-day three times a week, rang- 
ing about 20 miles from the city. The 
driver making deliveries also carries on a 
continuous sales campaign of his own. 

“Tn all cases, we are after farm busi- 
ness from a chicken coop to a barn, re- 
quiring every class of lumber and build- 
ing supplies from the basement to the 
roof. No bit of business is ‘too small to 


New main building of the Casselton (N. D.) branch of the Thompson Yards (Inc.), for- 
mally opened Sept. 30 


walls of knotty pine, varnished, present- 
ing a rich appearance. All finish, furni- 
ture and equipment throughout is high- 
class. 

The Thompson Yards (Inc.) estab- 
lished its branch in Casselton in 1918, 
and throughout the intervening period 
W. A. Laird has been the resident man- 
ager. 


fool with,’ for to the farmer, every build- 
ing bulks large. More than anyone else, 
he appreciates your interest in his jobs. 

“Tn cultivating the farmer, it is neces- 
sary to be genuinely interested in his 
business, and be able to talk his language. 
He is perhaps the hardest working, 
busiest type of individual we have. At 
the same time, most farmers will spend 
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more time talking with those who have 
an appreciative ear than any other class. 
They seem to expect it, and he who 
wishes to get their business by stepping 
up, stating his case, and asking for a 
yes or no, gets the latter in short order. 

“So I never plan my trips in advance. 
Frequently I spend a couple of hours 
with one man, and get more business or 
hot tips than if I had seen ten. The 
grapevine route to all kinds of informa- 
tion works overtime in the country. That 





Hank Jones is figuring on a new barn, 
or that Bill Smith’s roof leaked so last 
year that he has got to reshingle his 
house this year, are matters of current 
knowledge. 

“Quality of product, service and 
friendship are what win the farmer’s 
business. They mostly try to build well 
while they are at if. In the matter of 
service, we give them free delivery to a 
radius of eight or ten miles.” 





New Yard Layout Speeds Coal 
to 12-Minute Circuit 


An outstanding program of improve- 
ments has just recently been completed 
by the Boyer Lumber & Coal Co., at 
24th and Boyd Streets, Omaha, Nebr., 
which has included the complete construc- 
tion of two new warehouses, 44x60 and 
38x60 feet, and a 12x36 foot addition to 
the general offices. This improvement 
comprises an entire new front 170 feet 
long, all of which is fireproof construc- 
tion. 

With the present arrangements the 
coal delivery schedule has been speeded 
up until it is possible for a truck to enter 
the yards, load and leave in twelve min- 
utes. New scales are a part of the new 
set-up. 

The south warehouse is partially de- 
voted to the display of stokers, which are 
one of the firm’s rapidly growing lines, 
sales having increased to such an extent 
that special display rooms were needed. 

The new offices have been fully insu- 
lated, and future air conditioning facili- 
ties provided, with new lighting fixtures 
and other innovations, including counter 
displays for hardware, paints and other 
building items. 

The improvement program was carried 
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out by R. S. Edmunds, contractor, at a 
cost of over $10,000. 

Howland Boyer is president of the 
company, C. A. Hully general manager, 
and W. H. Thoemke secretary. 





Display Room Is Big Asset in 
This Dealer's Business 


The AMERICAN LUMBERMAN in its is- 
sue of May 7, 1938, published a story, 
with pictures, showing how R. G. Mc- 
Keon, president of the McKeon Lumber 











R. G. McKeon demonstrates his door 
display 


Co. (Inc.), Hicksville, N. Y., had in- 
stalled a very beautiful and attractive dis- 
play room in an unused back room. Re- 
cently a representative of the AMERICAN 
LUMBERMAN was in Hicksville and called 
at Mr. McKeon’s office to see how this 
display room idea had worked out in ac- 


tual use. Mr. McKeon said: “I am more 
enthusiastic about it every day. It has 
paid for itself over and over. I don’t 


understand why more lumbermen don’t 
fix up display rooms where they can 
show their customers the products that 
they are trying to sell to them.” 

Mr. McKeon is constantly adding new 
ideas to this display room, to facilitate 
showing merchandise. A recent new in- 
stallation was a display rack for doors, 
which are in various finishes so that a 
customer can see not only the style of 
door but how it will actually look when 
in place in his home. The accompanying 
picture shows Mr. McKeon standing be- 
side this door rack. Incidentally he had 
a copy of the AMERICAN LUMBERMAN in 
his hand—and it was not a posed feature. 
Mr. McKeon asserts that the AMERICAN 
LUMBERMAN is doing a great work in 
arousing interest in display rooms, and 
that he has obtained from this paper a 
number of ideas that are incorporated in 
his display room. 
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Contrasting the "Before" and 
After’ Aspects of 
Remodeling 


The Mount Pleasant Lumber Co., 
Mount Pleasant, Mich., under the man- 
agement of C. J. Archey, makes good 
and frequent use of newspaper space as 
a medium for advertising its services to 
the townspeople, and the farmers of the 





BEFORE... 











REMODELING DID IT! 


The above picture taken right here in Mt. Pleasant 
show that it can be done! And if the before and after 
pictures in this can show such a decided improve- 
ment, is it not possible that your home, no matter 
how comfortable and homey now, couldn't be im- 
proved by a sun porch, an added room or some other 
inexpensive though attractive change? Remodel- 
ing your home will increase its worth, enhance its 
beauty, add to its comfort and livability. Investi- 
gate today to see how remodeling can help YOUR 
home! 


Quality Building Materials from the 


Mt. Pleasant Lumber Co. 


“One Piece or a Carload” 
412 W. BROADWAY PHONE 32-301 











Dealer's "ad" features remodeling 


adjoining territory. Typical of the kind 
of ads used is the one shown here (re- 
duced to about one-quarter of the orig- 
inal size). The effectiveness of the ad 
is due principally to the fact that it tells 
one story only, and does it briefly and 
pointedly. Not only do the “Before” and 
“After” pictures draw attention to the 
short story entitled “Remodeling Did 
It!,” but they go a long way toward 
showing the actual difference that was 
made in the old house. This lumber com- 
pany does not confine its attention purely 
to remodeling old down-at-the-heels 
houses, but also emphasizes the desirabil- 
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ity of adding sun porches, laying out 
basement play rooms, and finishing attics 
for recreational purposes. In addition, its 
sales efforts are directed with equal ef- 
fectiveness to obtaining remodeling of 
stores, churches and other commercial 
and public buildings. 


How Dealer Makes Sure FHA 
Inspector Will Find the 
Papers on Job 


An idea which is proving mighty 
handy on FHA jobs for the McCaul 
Lumber & Coal Co. in Ferndale, Mich., 
is a rectangular tin box mounted on a 
pointed 2x4, in which specifications and 
other papers relative to the project may 
be left safely for the periodic visit of the 
inspector. The receptacle was the rem- 
edy for the problem of how to be sure 
that the required data was at the build- 
ing site when the FHA inspector called, 
since a return trip by him to the job costs 
the party responsible for the construc- 
tion $5. 

The container is about two and one- 
half inches thick, and has a cover which 
may be locked down when there are valu- 
able papers inside. Naturally, it is rain- 
proof. The FHA inspector for the dis- 
trict has a key for the lock on the box, 
and returns all of the material to the tin 








Tin receptacle used to keep papers relative 
to FHA building projects, at the site of 
construction 


container when he has finished his check- 
up. 

The accompanying picture shows one 
of the boxes and its support, brought out 
of the shed and stood against the end .of 
a truck in order to get it in good light 
for photographing. 





LEARN that bosses are not monsters 
trying to get the last ounce of work out 
of you for the least amount of pay but 
that they are usually fine men who have 
succeeded through hard work and who 
want to do the right thing. 
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Town Thankful for Remodeled Yard 


50-Year-Old Nebraska Company 
Given New Life Blood Through 


Renovation Route 


CLay CENTER, NEsrR., Nov. 13.—The 
933 people of this community are proud 
of the modernized and enlarged structure 
housing the Clay Center Lumber Co. and 
appreciate the improvement it makes in 
















the appearance of the business district. 
The dramatic difference between the old 
and new buildings is adequately told in 
the accompanying pictures. 

The local lumber yard was established 
over a half century ago by George S. 
Ward and associates. It was purchased 
from Mr, Ward by the Oliver Lumber 
Co. in Hastings in 1929. Heading this 
line yard concern is J. T. Cottingham, 








Do you wonder that the townsfolk are 

mighty proud of their lumber yard 

since it was all dressed up to look like 

this? An architect was employed so 

that the re-designing would be done 

professionally, and the picture and text 
tell the talent he exercised 





who serves in the double capacity of pres- 
ident and general manager. 

Before the remodeling, the old office 
and paint store was 20x20 feet and en- 
tirely inadequate. The space has been 
increased to 24x56 feet, and a stock room, 
20x24 feet, provided at the rear. Paint 
now has a prominent display in the front 
office, occupying wall shelving 40 feet 
long and 7% feet high. The yard car- 
ries the largest stock of paint goods in 
Clay County, according to Mr. Cotting- 
ham. Open display counters and wall 
cases across the room from the paint are 
filled with a stock of general hardware 
and electrical appliances. A large rack 


ICLAY CENTER 


for bolts is along the rear wall, as well as 
accommodations for long handled garden 
tools and forks, 

The office and scales occupy about half 
of the front 24 feet of the store, while the 
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remainder of the space is used to show 
radios and electrical goods. Flooring’ 
in the front is Bruce blocks of beech, ma- 
ple and three grades of oak. The walls 
are panelled with Philippine mahogany 
moulded plank of random widths, and the 
ceiling of the entire store is half-inch 
Weatherwood insulating tile of 16x16- 
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Paint, General Hardware and 
Flooring Among Items Shown 
in Display Room 


and 16x32-inch sizes. An attractive 
counter resulted from using tempered 
Prestwood in green, black and natural 
colors on the sides and top. 

The exterior front of the office and 
lumber plant is faced with Ruberoid 
Eternit smooth asbestos siding, 12x24 
inches, and has caused favorable com- 
ment. A door on the driveway entrance 
is 10x13 feet, and is operated by Frantz 
over-the-top hardware. Manager Fred 





This uninspiring structure which for- 
merly housed the Clay Center (Nebr.) 
Lumber Co., has hundreds of counter- 
parts all over the United States. Its 
office was as old and outmoded as one 
would imagine from this photograph 





L. Reed may be seen standing in the cen- 
ter of the driveway in the picture of the 
remodeled building. 

In addition to the merchandise men- 
tioned in the foregoing article, the com- 
pany stocks a complete line of glass, 
woven wire fencing, lumber, shingles, 
posts, building supplies and coal. 

“The new, modern and enlarged quar- 
ters has resulted in a noticeable increase 
in our sales,” Mr. Cottingham told the 














RE 


AMERICAN LUMBERMAN. “We are con- 
fident that our remodeling will continue 
to prove a profitable investment, and be a 
convenience in operating the yard.” 

The residents of Clay Center were in- 
vited to attend a formal opening of the 
remodeled buildings when all the work 
was finished and merchandise in place. 
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26 Years, They Kuow What 


Independence and stability! Not for themselves did Mr. and 
Mrs. G. L. Swinehart need independence and stability: they 
were full grown earnest people when they bought their new 
home back in 1913. But they wanted the new home to provide 
a sense of independence and stability for their children! 

Twenty-six years later Mr. and Mrs. Swinehart were still 
of the same opinion, though they each had a different way of 
expressing it. 

“We're old fashioned,” smiled Mr. Swinehart’s wife, Cather- 
ine Elizabeth. “Our home doesn’t look like the new ones 
they’re putting up. It’s a little too big for us now the children 
are gone, But it’s home.” 

Truly, Mrs. Swinehart had a right to a sense of emptiness in 
the big house that had witnessed the rearing of four sons and 
two daughters. But when asked if she would trade it for a 
modern small apartment she smiled again. 

“No, we get along all right here. We wouldn’t feel at home 
anywhere else.” There’s no doubt but that their grandchildren 
wouldn’t feel they were at grandma’s anywhere else either. The 
clan gathers at 411 Purvis Avenue in Bremen, Ohio, where 
about a quarter of a century ago they all started. 

Mr. Gilbert Leroy Swinehart made the statement. 

“T think,” he said, “that owning your home contributes to 
the development of character in children. There’s something 
about the idea of ownership—property possession—that con- 
tributes to independence and stability. When we decided to 
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Left: Mr. and Mrs. G. L. 
Swinehart at home in the 
front room of the house 
they've lived in 26 years. 
Circle below, at left: E. J. 
Young, lumber dealer who 
sold the material for the 
house in 1913. Below: 
Bremen Mill and Lumber 


Co., Bremen, Ohio 


buy this home back in 1913, we went into debt while paying 
for it—for every penny it was worth. But we managed. In 
the end we paid it off and it was worth it. We have a home 
and our children all grew up here. We like to think that the 
home we provided had something to do with their lives today.” 

But let the record speak. Juanita is a housewife, and ac- 
cording to Mrs. Swinehart, a good one. Freda Belle is super- 
intendent of the Lancaster (Ohio) Municipal Hospital. Law- 
rence is superintendent of the County Children’s Home. Don- 
ald is a minister. Harold is a carpenter. Dwight didn’t get 
far in life before he met with an accident. He worked for an 
oil drilling company as a bookkeeper until he was crippled in 
the oil fields. Today he lives with his family, in his house 
across the street from the home of his parents. 

In a sense, everyone of the children is a builder. Juanita 
makes a home for her family. Freda Belle is busy helping re- 
pair the lives of the ill and injured... Lawrence has a job of 
assisting children to build their characters. Donald reclaims 
lives; Harold builds houses, and Dwight’s opportunity lies in 
building fortitude and forbearance in the hearts of others by 
his own example. 

Independence and stability! 

Out of a real home, out of the sincerity, savings and efforts 
of their parents, out of their background came independence 
and stability to permeate the lives of the children now busy 
shaping the conditions of life for the next generation. 
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Below: The quiet street in Bremen, Ohio, at the end of which 
Mr. and Mrs. G. L. Swinehart still live in the fine home built in 1913 


In Circle at right: The Swinehart house that 
had its part in the raising of six children 


At right, below: Son, Dwight's 
house. Across from old home 


a 


aa Aome Means 


Who says that a home doesn’t exert a definite influence upon 
children; that a home background doesn’t mold their thoughts 
and actions into a form that augurs well for the future? If 
it doesn’t, then 75 percent of the people in Bremen, Ohio, are 
wrong. For that is the percentage of people there who own 
their own homes. 

“People today,” observed Mr. Swinehart, “get their ideas 
of a home from Hollywood. Educational programs for the 
past 20 years have brought higher and higher standards. Young 
people won’t build until they can build something very good. 
They think that’s independence. But it’s not. They’re merely 
being ruled by what somebody else, somebody in their group, 
might think.” 

“T was born near Pleasantville, Ohio,” Mrs. Swinehart cut 
in. ‘When we children went to bed at night we climbed up 
to the loft on a ladder. We didn’t even have stairs. This 
a of ours seems like luxury when I come to think of those 
days.” : | 

“Yes,” continued Mr. Swinehart, “I was born in a two-room 
log hut near Rushville on Rush Creek —and the gap between 
our home and the Hollywood type of home the young people 
want today is nearly as great as the jump I made from that 
log hut to this. But being raised in your own home, no matter 
what it’s made of, provides an atmosphere that allows you to 
grow up with the right amount of freedom. It also makes you 
respect the rights of others, respect their property. It makes 
you careful in your freedom. You're a better citizen. 







“That’s why I’ve been glad to see that just lately there’s 
been more emphasis on the lower cost homes. They’re trying 
to build plainer homes, yet they’re incorporating the conven- 
iences that attract the young people. 

“We’ve had a normal growth in this town and I like to see 
the young folks starting off with a home of their own. When 
I came here 45 years ago, the town had a population of 250. 


From 1907 to ’17 we had an oil boom here. Then that died 

down and now our chief industries are a cheese factory and 

two glass factories. We're just like the average small town, 

but we’ve grown to have a population of a little over 1200.” 

The lumber dealer, E. J. Young, Bremen Mill and Lumber 
(Continued on Page 53) 
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elling Occupies First Place on 
Necessity for Supporting Merchandising Efforts 


San Francisco, Cauir., Nov. 10.—Three 
days of interesting and constructive business 
sessions of the National Lumber Manufacturers’ 
Association annual meeting were concluded 
here this evening. On every tongue were the 





M. L. Fleishel, Shamrock, Fla., newly elected 
president (left), John Landon, Marathon 
Paper Mills Co., Ironwood, Mich. (center), 
and O. T. Swan, Oshkosh, Wis., Northern 


Hemlock-Hardwood secretary, have a chat 


words, “One of the most successful meetings 
for more than a decade.” To Jim McNary, 
retiring president, it was a combination of two 
years of serving the industry with tenacious 
loyalty and effort. His praises were sounded 
on all sides, but no mere words could be as 
effective as the atmosphere of confidence that 
the lumbering manufacturing industry rests on 
sounder foundations. With bulldog tenacity, 
Mr. McNary has stuck to his text, “Profits 
in the Lumber Industry.” It has been a fight, 
but throughout this entire meeting there was 


manifold evidence of sales consciousness and 
profit hopefulness. 

As President McNary steps down, he now 
relinquishes the gavel to the well tested and 
experienced hands of Mark Fileishel, long 
recognized as an efficient leader in the South. 

More than 100 lumbermen registered for the 
three-day conference, which was opened on 
Wednesday morning, Nov. 8. The series of 
meetings gave special consideration to six cur- 
rent and important lumber industry problems: 
1—Conditions arising out of the war. 2—Pro- 
spective recommendations by the Congressional 
Joint Commitee on permanent Federal forest 
legislation. 3—Market, promotion and_ re- 
search opportunities. 4—National Small Homes 
Promotion—1940. 5—The status of lumber ex- 
port and import trade. 6—The proposed Na- 
tional industry economic survey. 





Sales Promotion Gets Prime Attention 


On the program, sales promotion was 
awarded the place of honor, and the first day’s 
meeting on Wednesday, Nov. 8, was devoted 
entirely to the committee on trade promotion. 

The national trade promotion team—with 
Chairman I. N. Tate as head coach, Dr. Wilson 
Compton, quarterback, and star backfield of 
Harry Uhl, Dick Kimbell, Charlie French, and 
Jim Mackie—put on a show that more than 
satisfied the pay customers. Everyone attend- 
ing the meeting was highly impressed with the 
excellent results and splendid work this staff 
is doing with the limited funds at its disposal. 
Low-cost homes and TECO connectors hold 
the most prominent places in the National pro- 
motion program. 

Probably second in importance to only the 
trade promotion work was forest conservation, 
G. F. Jewett, of Spokane, is chairman of the 
forestry committee. 

Throughout the entire sessions there was a 
spirit of greater confidence in the ability of 
the industry to go forward rather than back- 
ward, and a feeling that the industry is on a 
better and sounder foundation for a prosperous 
era of business than it has been for more than 
a decade. 

Near the close of the last session, I. N. 


Tate, who had taken such a prominent part in 
the sales promotion activities, summed up the 
spirit of the meeting when he said: 

“T think the outstanding fact at this meet- 
ing is that so much stress has been placed 
on sales. We are at least getting more sales- 
minded. Now when we have this new, clean, 
modern, small home that can be put on the 
market for the same low monthly payment 
that would be necessary to purchase a small, 
used automobile, we surely should make, and 
will make, great strides.” 

It was believed that one of the reasons for 
the great success of this meeting was the fact 





John W. Watzek Jr., of Chicago, past 
president of the National, and J. E. Mackie, 
of San Francisco, western manager NLMA 
and trade promoter, relax and enjoy cigars 





National’s Experience “For Ten Years” and Major 


Six of the major matters that were an- 





nounced as the subjects of the National 
meeting, were discussed by Secretary- 
Manager Wilson Compton in his report 
to the board of directors: 


1. War-time Conditions and~ Pros- 
pects—Lumber manufacturers as a whole 
have handled the problems arising out of 
war-time speculative and boom psychol- 
ogy more intelligently and more effec- 
tively than at any previous time to my 
knowledge. Prices are now on a higher 
level more compatible with the ratios of 
supply and demand, more nearly com- 
mensurate with the costs of production. 
There is as yet no evidence of a trend 
toward excessive production as so fre- 
quently heretofore has nullified de- 
sirable improvement in the market. Lumber manufacturers 
generally seem to have been both willing and able to avoid ex- 





WILSUN COMPTON, 
Washington, D. C., 
Secretary-Manager 


cessive price advances and excessive production and excessive 
stocks which so often heretofore have plagued the effort to 
maintain a reasonable stability. This I think reflects better 
supply and demand information. But more important, it 
reflects a different attitude on the part of most lumber com- 
panies. Lumber is not a war industry. War trade did not help 
the lumber industry in the last war and it will not in this one. 
Its chance for benefit will come from increased domestic con- 
sumption. This, of course, may be helped by war trade. 

It is now clear that the recent boom in lumber movement was 
due only to a small extent, if at all, to increases in consump- 
tion, and due mostly, and in many cases wholly, to replenish- 
ment of depleted stocks of dealers and consumers who had 
previously gone a little too far with their “hand-to-mouth” buy- 
ing. The significant fact is that building activity and lumber 
consumption have evidently been maintained, even advanced. 
This did not happen in the last war. At that time the building 
trend was downward. This time it is upward and the upward 
trend appears to be continuing. A higher price level generally 
is greatly needed in this industry. For years, with a brief inter- 
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National Manufacturers Program 
of the Retail Dealers Is Strongly Emphasized 


that there was no hurrying the schedule, as 
three days had been allotted to it, with time 
between sessions for some recreation. Enter- 
tainment features included, on Thursday noon, 
ladies’ luncheon with Mrs. McNary, wife of 





Edmund Hayes, of Portland, Ore., West 

Coast Lumbermen's Association president, 

and E. A. Lewis, Portland, National direc- 

tor, are probably caught talking about their 
region's problems 


the president, and Mrs. Compton, wife of the 
secretary-manager, of the association as host- 
esses. On Thursday night was the president’s 
dinner, with President McNary as master of 
ceremonies, during which there was good musi- 
cal entertainment followed by a program of 
Tahitian dances. Friday evening from 5 until 
7 o’clock the lumbermen and their ladies were 
entertained at a cocktail party at the home of 
Leonard C. Hammond, president Hammond 
Redwood Co. For all those who could stay 
over the weekend, California Redwood Asso- 


ciation provided a trip through the redwood 
region on Saturday and Sunday. 

At 10:00 o’clock Wednesday morning, I. N. 
Tate, chairman of the trade promotion com- 
mittee, opened the session for the purpose of 
telling the story of trade promotion, which 
he termed an inspiring one in accomplishment 
notwithstanding the small funds available for 
the purpose. Mr. Tate emphasized that dis- 
tribution is so important to the lumber indus- 
try, and that there is such great need for the 
promotion work, with the present, when build- 
ing is receiving much publicity from the differ- 
ent Departments of the United States Govern- 
ment, a particularly opportune time. Mr. Tate 
welcomed the increases in species advertising, 
which if constructive is of help to the whole 
industry. He said the national job is to co- 
ordinate and keep the regional stories con- 
structive. Then the National will continue 
along selling the low-cost home as its principal 
object. In his opinion, the lumber industry 
should advertise more the lure of this attractive 
1940 home than simply its materials. 


Then, for the staff, R. G. Kimbell told some- 
thing of the battle in trade promotion and 
described some of the “troops and ammuni- 
tion” of competitors in the building material 
field. Mr. Kimbell spoke of the need for closer 
co-operation between lumber manufacturers and 
wood fabricators, to the end that there would 
be an improvement in the fabricated article. 
He further urged the need for providing con- 
struction engineers with more definite infor- 
mation on the uses of lumber in construction. 


Retail Dealer Is of First Importance 


Charles R. French, of the staff told of the 
feeble beginnings in promotion three years ago, 
of accomplishments that have come, making 
what he said was a three-year report of a 
four-year plan. He called attention to the 
importance of the small home market, which 
is taking about 60 percent of lumber produc- 
tion. Mr. French said that the association 
recognized at first it had to sell the trade 
before it could hope to sell the public. For 
three years the camnaign has been pointed at 
the trade, the retail dealer, the real estate man, 


and the builder. He pointed out that first in 
importance is this retail dealer, who must | 
convinced of the merits of the proposition. 
The dealer exerts the first and last influence. 
Having now sold the idea pretty well to the 
lumber dealer, it is the plan of this depart- 
ment to focus next year on the consumer. It 
expects to establish State units of the organi- 
zation, with a retail secretary of each State 
as unit chairman. 

R Kimbell explained the fundamental 
plans for the 1940 small house. The associa- 
tion utilized the New York Fair house as an 
experiment. By this means the engineers have 
developed simplified methods of construction, 
which Mr. Kimbell demonstrated with a model 
and which showed economies procured by the 
simplified construction. Relations between 





Swift Berry, Camino, Calif., Western Pine 
Association president and elected a Na- 
tional vice president, has a friendly word 
with S. V. Fullaway Jr., Portland, Ore., 
Western Pine Association secretary 





Problems of Lumber Industry Reviewed by Secretary-Manager 


lude in 1936 and ’37, it has as an industry been living from its 
capital assets, and operating at a loss. 


2. Forest Conservation—Congress empowered a Joint 
Committee to make an investigation, hold hearings, and to re- 
port to Congress its recommendations of further Federal for- 
estry legislation. This enterprise is headed toward the formu- 
lation in Federal statute of forest policies which will largely 
affect, if not largely determine, the long-time course of forest 
conservation and forest industry in this country. We know 
and you know that a fundamental objective of the Adminis- 
tration behind this movement is to place forest industry under 
Federal control and to extend largely the scope of Federal own- 
ership of forest resources. I want to urge that you consider 
this as a major issue for you, and not as a transitory idea to 
be dealt with by somebody else. 


3. ‘Timber Engineering Company—One of the TECO objec- 
tives has been eventually to establish itself as a recognized 
source of engineering services and building specialties for tim- 
ber construction of every major type, including not only timber 


connector construction but also laminated arches, trussless 
roofs, and bolted construction of economical design. We hope 
that the experience of the Timber Engineering Co. to date will 
encourage lumber and manufacturers generally to support these 
efforts, gradually and systematically to extend the scope of 
TECO services as a further means of strengthening the build- 
ing and construction uses for lumber and timber products. 


4. Small Homes Promotion—Small home building has 
been the salvation of the lumber business for the past twenty 
months. I don’t mean to say that the activity of the National 
Small Homes Demonstration has been largely responsible for 
the sustained national activity in home-building. But I do be- 
lieve that it has been a substantial and helpful factor. I have 
heard it said, and I think it is probably true, that no other co- 
operative activity in the home building industries has gone so 
far toward reaching the heart of the home-building problem. 
There is no such thing as a National Home Building Industry. 
Building is a local matter. It is largely determined by local 
employment and income conditions, It is largely dominated by 
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G. F. Jewett, Spokane, Wash., reviewed 
industry's problems from the Western Pine 


viewpoint; he is head of Western Forestry 
& Conservation Association 


Sl - 


manufacturers and retail lumber dealers have 
shown greater improvement than ever before, 
as the manufacturers have come to recognize 
the importance of dealers. The National Lum- 
ber Manufacturers Association now expresses 
the opinion that it has a fairly well rounded-out 
service for retailers. 


Merchandising Institute Course 
Commended 


Chairman Tate pointed out the importance of 
the Merchandising Institute, to which many 
retailers have gone for a course in selling. 
In this respect he said it was only the last 
few years that sawmill men had recognized the 
real importance of the retail dealer as the 
man upon whom the manufacturers’ prosperity 
entirely depends. Therefore, they have estab- 
lished a plan to help make a better salesman 
of him. This service has been well accepted 
by the retailers, but not so well by the manu- 
facturers. Mr. Tate urged that all mill sales- 
men and sales managers and wholesalers should 
take the course, and learn something of retail 
selling problems. 

The importance of work on building codes 
was directed to the attention of the members 
by both R. G. Kimbell and J. E. Mackie, who 
have had much experience in that work. 

During the afternoon session, Harry G. Uhl, 
head of Timber Engineering Co., briefly told 
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of the developments in the use of patented 
timber connectors in timber construction. The 
sale of many millions of feet of lumber has 
been made possible by the use of TECO ring 
connectors. 

Consideration of export lumber trade cen- 
tered largely on various trade treaties. L. E. 
Force, president of the Douglas Fir Export 
Co., Seattle, stated that British Columbia mills 
were unable at the present time to get enough 
ships to move the lumber they have on order. 
The British plan is to buy from Empire coun- 
tries as much as possible, in order to preserve 
their exchange. He urged the National and 
West Coast associations to do more export 
promotion work. 

The problems arising in distribution in lum- 
ber will be placed largely in the hands of the 
national conference of lumber trade executives 
to be called prior to March 15, 1940. 

Friday morning, Dr. Compton made _ his 
report to the board of directors, which he 
entitled, “For Ten Years,” and which appears 
in large part herewith. At this point, a book- 
let of charts showing lumber trends from July 
to October, 1939, was distributed. 

President J. G. McNary, in an address on 
the problems of the industry, stuck to his guns 





John M. Bush, of Negaunee, Mich., is 
prominent in the Northern Hemlock & 
Hardwood delegation 
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R. G. Kimbell (left), Washington, D. C., 
director National's technical service, poses 
with |. N. Tate, St. Paul, Minn., vice presi- 
dent Weyerhaeuser Sales Co., and chair- 
man of the trade promotion committee 


just as he has through the past two years of 
courageous efforts as president of the associa- 
tion to get the lumber manufacturers to pro- 
vide funds for a greater national trade promo- 
tion program, and to sell themselves on the 
idea that their stockholders are entitled to 
some profit. He recommended increases in 
financial support for both national and re- 
gional associations. He spoke of the difficulties 
that the National had, during his two years 
tenure of office, in securing funds to carry on 
activities. He said there was only one answer 
for the industry and that was price increases, 
and gave reasons for their necessity. President 
McNary urged those present to tell the story 
of the splendid work of the National association 
staff to the members of their regionals, because, 
if the national is ever to have a_ properly 
financed program, the story must be told to 
the approximately 1,400 members of regional 
associations. 


Make Dealer Building Leader, Urges 
West Coast President 


Each of the regional associations with rep- 
resentatives present was asked to offer detailed 
suggestions as to proper and important activi- 
ties for the national association to carry out. 
Edmund Hayes, president West Coast Lumber- 
men’s Association, was the first to respond. 





local preferences as to architecture, finishes and styles. The 
test of this Small Homes activity is, I think, not in the thou- 


feet to less than one billion feet. 
world trade decline from first rank to fifth. 


We have seen our place in 
We have seen our 





sands of dollars expended by the association in the effort to 
mobilize these local building interests and to support them 
with technical, design, merchandising and publicity helps, but 
in the millions of dollars of local housing promotion and mer- 
chandising activity which it has helped to stimulate. 

Small homes promotion, so far as our industry is concerned, 
is not solely or for that matter primarily a national, as distin- 
guished from a regional industry interest. I do think that in 
some aspects of common industry interest, national initiative 
is desirable, and I hope that it can be maintained. But I equally 
believe that the regional associations, especially those represent- 
ing products largely dependent upon home building markets, 
could wisely make more extensive provision for continuous 
promotion activity in this field, and I hope that they will seek 
to do so. I have spoken of the small home as having been the 
salvation of the lumber business during the past two years. If 
we use our heads, it is possible that it will so continue as the 
backbone of the lumber business for ten years to come. 


5. Export and Import Trade—-We have seen our annual 
export trade in ten years dwindle from more than three billion 


domestic protections against foreign competition largely traded 
away without assurances of a reasonable quid pro quo in terms 
of larger export markets. Yet here we are with the world’s 
largest present and prospective export surpluses of softwood 
and hardwood lumber and timber products. The decline in our 
exports is partly due to our increased production costs and 
our longer distance at higher shipping rates from the principal 
foreign markets. But to a greater extent it is due, I think, 
to the accumulation of tariff, exchange, quota and barter re- 
strictions which have plagued international trade the world 
over. At the same time, our domestic lumber tariffs are bound 
to continue controversial and as to these, too, we must be alert. 


6. National Lumber Industry Economic Survey—For a dec- 
ade past, this industry has been starved. It does not have re- 
serves which it had ten years ago. Advances in timber values 
no longer compensate for leaks or inefficiency in manufacture, 
distribution and merchandising. Our industry is affected si- 
multaneously by two major changes: First, the modern tech- 
nology which is affecting all industry. Second, the transition 
of lumber from a migratory to a permanent industry, not to 
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Mr. Hayes first, on behalf of the West Coast 
Lumbermen’s Association, expressed appre- 
ciation for the splendid self-sacrificing work 
performed by President McNary. Mr. Hayes 
said: “We of the West Coast Association have 
confidence in the program of the National, and 
we are going to back it up with our dollars.” 
Mr. Hayes outlined some of the problems of 
particular interest to the West Coast. Forest 
conservation is a very important one. But it 
is impossible to have a strong forestry pro- 
gram without a market. Low-cost housing 
program is a most important feature of the 
market. Co-operation with the retail dealers 
is important. Co-operation with dealer groups 
should be done with the purpose of making the 
retail lumber dealer the building leader in his 
community. 

Would Move Headquarters to Central 

City 

What ought to be done to meet the problems 
of the lumber industry from the viewpoint of 
the Western Pine Association was the subject 
of G. F. Jewett, chairman of the National’s 
forestry committee. 

“T am happy to be associated,” he said, “with 
a large company whose publicly announced 
policy is to operate its forest properties in 
such a way as to bring about continuous, 
profitable and enjoyable employment for men 
and women, to provide a permanent and profit- 
able investment for capital and to furnish 
society with uninterrupted supplies of forest 
products. To make its policy effective it is 





Mr. and Mrs. George B. McLeod, San 
Francisco, Calif., enjoy a tete-a-tete be- 
tween sessions 





Corydon Wagner, of Tacoma, Wash., vice 
president and treasurer St. Paul & Tacoma 
Lumber Co., and West Coast's promotion 
chairman, feels out a demonstration model 


necessary to maintain a perpetual supply of raw 
materials. That is the object of forestry, which 
is the phase of the business in which I am 
personally most interested. Its success depends 
upon marketing the products of the forest so 
advantageously that we can command the 
services of highly skilled personnel to bring 
our product out of the soil and finally place 
it in usable form in the hands*of our custom- 
ers. 

“Its success also depends upon adequate 
understanding of the problems involved upon 
the part of leaders of the public. Private 
enterprise can not survive subsidized public 
competition such as is now being put into 
effect. We possess the land, seed, climate, trees, 
machinery and trained personnel to do a rea- 
sonably efficient. job in supplying the public 
with uninterrupted supplies of forest products. 
What we lack is assurance that even though 
we continue to do a good job in maintaining 
uninterrupted supplies of forest products at 
fair prices, we shall be permitted to remain in 
control of our own property, use our trained 
organizations, support our communities and be 
allowed some return for our exertions. 

The western pine industry views with con- 
siderable alarm the resulting threat to the 
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American way of doing things. Its members 
fear that important decisions vitally affecting 
its welfare will be made at a distance by men 
in our Government not adequately informed of 
local conditions in the West. To counteract 
this socialistic tendency, some of the Western 
Pine membership feel that the headquarters ot 
the NLMA should be moved from Washington 
to some more central point where its manage- 
ment can keep in closer touch with the views 
and needs of its members. There is also the 
feeling that more infrequent contacts with the 
governmental agencies would result in greater 
effectiveness. I am therefore going to make 
a concrete recommendation,” said Mr. Jewett, 
“that the principal offices of the NLMA be 
moved to some point more central to the entire 
industry, such as Chicago or Kansas City.” 


Southern Pine and Hardwood Problems 


From the standpoint of Southern Pine Asso- 
ciation, H. G. Berckes, secretary of the asso- 
ciation, said that the problems recognized by 
the southern pine producers could be divided 
into three principal divisions: Forestry, manu- 
facturing, and market and _ utilization. He 


pointed out that all the good work done in 
forestry and manufacturing and marketing is 








J. W. Williams (left) and Selwyn J. Sharp, 
respectively secretary and manager of the 
California Redwood Association 





balanced and assorted? 





speak of the uncertain changes which may result from our new 
experimental brands of economics and politics. 

How long is the home-building activity likely to last? and 
How can we hold this major market for lumber and timber 
products ? 

What is happening to our markets for sheathing and siding? 
Why? And what can be done about it? Wood containers? 
Wood grain storage? Wood flooring? Wood furniture? 

Is there a future for our export trade? Where do our lum- 
ber exports go? 

What will be the likely effects of competition of plastics? 
Fibre products ? 

Can we reduce the costs of distribution, fabrication and in- 
stallation of our products? Is our system of distribution the 
best that we can have? Our system of grades and the trade 
classifications of our products? 

Are we making it as easy as we can for the public to buy 
and use our products? What can the consumer afford to pay 
for lumber? Would we gain by combining our sales with other 
companies in some form of joint sales enterprise? 

Should we export logs? If we have timber reserves should 
we build a sawmill? Should we try selective cutting of timber? 

Why do we have so much trouble in keeping inventories well 


What can we do to supplement our 
markets for special cuttings? 

What is the effect of Government minimum building stand- 
ards and specifications? Should we grade mark? Should we 
further fabricate our products? Can we get more for our 
lower grades ? 

Judgments based on facts are likely to be wiser than judg- 
ments based on opinions, guesses, surmises, preferences or pre- 
judices. It is possible, I am sure, to secure in this industry a 
better background of facts as a basis for the exercise of inteli- 
ligent individual company judgments. An industry economic 
survey, if undertaken at all, probably should be a permanent 
activity. I wish it could be a combined national and regional 
industry undertaking. We can not at the outset cover much 
ground. But’ we can make a start. This industry has ahead 
of it a prospect of perhaps ten years of fairly good business. 
Within that period, in my judgment, timber owners and lumber 
manufacturing companies which hope to continue in forest prod- 
ucts industry will have to find their long range bearings. More 
economic facts may eventually point the way for those depen- 
dent upon this industry for livelihood, to greater security, prog- 
ress and profit. I am sure that they will make individual and co- 
operative effort “count for more.” 
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John Gould, in charge of construction at 
Golden Gate Exposition, helped lumber to 
get a big showing there 


useless unless there is proper utilization. There- 
fore, he said, it was necessary to attack the 
problem of consumer utilization. When wood 
is improperly used, it makes an enemy of the 
public. Grade marking is one of the factors 
tending for an improvement. The small-home 
builder should be protected against poor lum- 
ber. 

Ed Linn, secretary Southern Hardwood 
Producers (Inc.), pointed out that the hard- 
woods have plenty of problems, with about 
twenty species, and trade promotion was the 
most important one. He quoted a hardwood 
manufacturer as saying the finest thing the 
National association has ever done is the Small 
Homes Program. To hardwood producers, 
exports are very important. 

John Landon spoke for the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
expressing the opinion that promotion work 
should be enlarged. 


Pay Tribute to Deceased and to 
Old Friends 


Appropriate resolutions were presented by 
John W. Watzek, paying tribute to those 
who have passed to their reward during the 
past year, and were adopted by a standing vote 
in silence. They included: J. P. McGoldrick, 
Spokane, Wash., vice president of the National ; 
Ben S. Woodhead, Beaumont, Tex., past presi- 
dent of the National-American Wholesale Lum- 
ber Association; Mrs. John D. Tennant, John 
Stark Gillis, C. H. Daggett, Samuel H. Fuller- 
ton. 

The directors voted to send telegrams to 
W. M. Ritter, John H. Kirby, John H. Blod- 
gett, and E. L. Carpenter, carrying greetings 
and best wishes, and notifying each of them 








Otis Johnson, of San Francisco, Callif., is 
evidently pleased with the progress of the 
convention 
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that he had been elected a life honorary direc- 
tor of the National Lumber Manufacturers’ 
Association. 

Also a telegram was authorized to George 
W. Dulany, Jr., who at the present is confined 
to hospital, notifying him that there is no way 
for him to escape being re-elected to the board 
of directors of the National, the TECO board, 
trade promotion committee and as Hoo-Hoo 
Snark. 

A resolution offered by Ray B. White, Kan- 
sas City, recommending that future general 
meetings of the NLMA include a place on 
their program for sales executives, was adopted 
by the board. 

On motion by Swift Berry, printing of Presi- 
dent McNary’s address was ordered, so that 
it might be distributed to the members of each 
of the regional associations. 


Other Resolutions Adopted by Directors 


Resolutions passed by the board of directors 
dealt with: 

Lumber Industry Economic Survey, pointing 
out that as the industry is in a stage of transi- 
tion, and that its interest in and dependence on 
new timber growth is constantly increasing, 
the directors should like to see the National and 
regional associations undertake surveys to de- 
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Col. William B. Greeley, Seattle, Wash. (left), West Coast Lumbermen's Association 
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interested forest industries to establish a closer 
advisory contact. 

Housing Program—1940, recommending that 
the National continue its efforts to promote 
adequate housing in all fields, and particularly 
small homes; and that affiliated associations 
actively participate in the efforts sponsored 
by the National Small Homes Demonstration; 
and commending the energy with which the 
National Retail Lumber Dealers Association, 
its affiliated organizations and thousands of 
lumber dealers have co-operated. 

Department of Commerce Housing Activity, 
hoping that co-operators in the Small Homes 
Demonstration will encourage and support the 
Department of Commerce in its efforts to de- 
velop financial aids and housing programs 
aimed at providing more home for the dollar. 

Forest Industries Conference, expressing ap- 
preciation to the Secretaries of Agriculture, 
Interior and Commerce for its initiation as an 
aid to understanding and co-operation between 
public and forest industry agencies. 


Officers and Directors Elected 


M. L. Fleishel, president Putnam Lumber 
Co., Shamfock, Fla., was elected president. 


Edmund Hayes, Clackamas Fir Co., Portland, 
Ore., was elected first vice president; other 





secretary-manager; Harry G. Uhl, Teco chief; Wilson Compton (rear view) and John D. 
Tennant, Longview, Wash., are undoubtedly in conference here 


velop information on which probable future 
conditions and prospects may be more accu- 
rately judged, and accordingly ask the com- 
mittee on economics to explore the possibilities 
of securing more comprehensive economic in- 
formation. 

Amendment of Anti-Trust Laws, suggesting 
that the possibility of effective civil penalties 
for violations should be further explored by 
Congress and by the appropriate Federal agen- 
cies. 

Shipping Aids to Lumber Export, endorsing 
their provision as proposed in the Holman- 
McNary Bill (S. 2546) and the Boykin Bill 
(H. R. 7505). 

Log Exports, asking the Federal Govern- 
ment undertake promptly a thorough study of 
the economic facts and consequences of unre- 
stricted export of logs, and its bearing upon the 
forest industry and employment and conserva- 
tion. 

Joint Congressional Committee on Forestry, 
asking that its report give full consideration 
to more complete utilization and more diversi- 
fied and dependable markets for forest prod- 
ucts. 

Forest Products Laboratory, urging that the 
lumber industry seek the co-operation of other 


vice presidents elected were: W. M. Ritter, 
Ritter Lumber Co., Columbus, Ohio; Swift 
Berry, Michigan-California Lumber Co., Ca- 
mino, Calif.; P. A. Bloomer, Louisiana Long 
Leaf Pine Co., Fisher, La.; M. Seaman, 
Kirby Lumber Co., Houston, Tex. Wilson 
Compton, Washington, D. C., was re-elected 
secretary-manager. 

Directors elected are as follows: 

American Walnut Manufacturers Associa- 
tion, R. E. Hollowell. 

Appalachian Hardwood Manufacturers 
(Inc.), E. R. Boyd, F. Bringardner. 

California Redwood Association, H. M. 
Hink, W. H. Dalton. 

Mahogany Association (Inc.), Emmett Ford. 

Maple Flooring Manufacturers Association, 
A. C. Wells. 

Northeastern Lumber Manufacturers Asso- 
ciation, J. J. Farrell. 

Northern Hemlock & Hardwood Manufac- 
turers Association, W. A. Holt, R. B. Good- 
man, 

Northern Pine Manufacturers Association, 
R. C. Winton. 

Southern Cypress Manufacturers Associa- 
tion, C. R. Macpherson. 
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Southern Hardwood Producers (Inc.), Par- 
rish Fuller, C. Arthur Bruce. 


Southern Pine Association, W. T. Neal, E. L. 
Kurth, C. C. Sheppard, E. A. Frost, J. W. 
Foreman, P. A. Bloomer. 


Veneer Association, Harry T. Dayton. 

West Coast Lumbermen’s Association, E. W. 
Demarest, Corydon Wagner, J. P. Weyer- 
haeuser, Jr., G. T. Gerlinger, Edmund Hayes, 
E. A. Lewis. 

Western Pine Association, J. F. 
Walter Neils, R. 
Berry. 

At Large, Otis Johnson, L. G. Carpenter, 
R. B. White, G. W. Dulany, Jr., M. L. Fleishel, 
James G. McNary, W. B. Nettleton, J. D. Ten- 
nant, I. N. Tate, H. M. Seaman, J. W. Watzek, 
Jr.. F. K. Weyerhaeuser. 

Honorary Board Members . Blod- 
gett, Grand Rapids, Mich.; E. L. Carpenter, 
Minneapolis, Minn.; John H. Kirby, Houston, 
Tex.; W. M. Ritter, Washington, D. C. 


Coleman, 
Macartney, C. L. Isted, Swift 





M. L. Fleishel when presented as the new 
president of the association, expressed his 
appreciation of the honor and the faith of 
his associates, and promised to give unstinted 
loyalty and all the energy he can bring to the 
job. 

On motion by John Watzek all the lumber- 
men present rose to their feet with a thun- 
derous burst of applause in tribute to J. G. 
McNary for his two years work as president. 
Mr. McNary expressed his simple thanks, and 
the meeting was adjourned. 


THEY ALL LOVE HIM 


George W. Dulany, Jr., nationally prominent 
lumberman of Clinton, Iowa, who is sick in 
the Passavant Hospital, Chicago, received the 
following telegram from San Francisco on Nov. 
10, and felt quite a lot better afterwards. 
GeorGE W. DULANY, Jr. 

President, Society for Prevention of Calling 

Sleeping Car Porters George, 

Passavant Hospital, 
Chicago, Iil.: 


The board of directors of the National Lum- 
ber Manufacturers’ Association and the trade 
promotion committee thereof, the board of di- 
rectors of American Forest Products Industries, 
and the Teco board each by motion unanimously 
passed instruct that this wire be sent to 
NLMA board member, trade promotion com- 
mittee member, Teco board chairman, and Snark 
of the Universe George Dulany Jr., announcing 
his inability to get unelected from these jobs, 
regretting his absence and hoping for his speedy 
full recovery so he can continue jobs he can’t 
shed and that his counsels may not be lacking 
at the next meetings. Signed: National Lumber 
Manufacturers’ Association, American | Forest 


_— Industries and Timber Engineering 
0. 





Urges Sustained Yield Plan 
for Northwest 


_SeattLe, Wasu., Nov. 11.—Readers of the 
Seattle (Wash. ) Post-Intelligencer were inter- 
ested in an article in the Oct. 31 issue by Axel 
H. Oxholm, managing director of Pacific For- 
est Industries, headed, “Encourage Timber 
Growing.” Mr. Oxholm discussed the impor- 
tance of good forestry practice in the North 
Pacific region, and suggested a dual system of 
taxation; one for timber land under sustained 
yield management and another covering the 
“cut out and get out” operation. 


“Without conservative cutting of our virgin 
timber supplies,” wrote Mr. Oxholm, “the new 
growth now being started will not fill the gap 
which is certain to occur between the time the 
last virgin timber is cut and that when new 
growth comes of age. Proper cutting of our 
Present virgin timber will furnish the economic 
basis for future reforestation efforts. One must 
admire the courage of the few operators who 
are logging on a sustained yield plan.” 
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Outline of Program for Big SPA Mass 
Meeting in New Orleans, Nov. 27-28 


New Or.eans, La., Nov. 13.—Matters of 
vital importance to the entire southern lumber 
industry are listed for consideration at the regu- 
lar fall meeting of the Southern Pine Associa- 
tion subscribers and an industry-wide mass 
meeting to be held in the Hotel Roosevelt, here 
Nov. 27 and 28, H. C. Berckes, secretary-mana- 
ger, announced today. Among these are effects 
on the industry of the increase in minimum 
wages and reduction in maximum hours of labor, 
which became operative Oct. 24 under the Fed- 
eral Wage-Hour Act; conditions affecting the 
industry due to the war in Europe and possible 
later developments ; problems in forest conserva- 
tion, transportation, trade promotion, inspection 
and grade-marking. 

On the morning of Nov. 27 there will be a 
joint session of the Grading and the Trade Pro- 
motion ——. with W. T. Murray of 
Rochelle, La., and O. N. Cloud, of Shreveport, 
respective chairmen, snasiiian and a session of 
the Conservation committee, with Chairman H. 
M. Seaman, Houston, Tex., presiding. The 
Grading and Trade Promotion committees will 
consider matters dealing with inspection service, 
grade-marking, and the sale and use of South- 
ern pine lumber, and the conservation commit- 
tee will discuss the case to be presented on be- 
half of the Southern pine industry before the 
Joint Congressional Committee at a hearing to 
be held in Washington about the first of the 
year. 

At noon on Nov. 27 Eli Wiener, of Dallas, 
chairman, will preside at a luncheon session of 
the Transportation committee, to discuss the 
delay on the part of the railroads in publishing 


Splendid Program 


the tariffs which already have been authorized, 
giving reduced rates on Southern lumber ship- 
ments to Northern and Eastern markets. 

_An open session of the Association’s board of 
directors, with P. A. Bloomer, Fisher, La., pres- 
ident, in the chair, is scheduled for 2:30 p. m. 
on Nov. 27, when recommendations of the vari- 
ous committees and other matters of concern 
to the lumber manufacturers will be considered 
and action decided. The directors invite all 
Southern pine manufacturers to participate in 
the open session of the board. An executive ses- 
sion of the board will be held at a dinner 
meeting the same evening. 

A breakfast session of the Southern Pine In- 
dustry Committee the morning of Nov. 28 will 
precede the -general industry mass meeting, 
which will convene at 10 a. m. Among subjects 
to be considered at the industry-wide meeting, 
which is expected to occupy the entire day, will 
be the effect of the increase in minimum wages 
to 30 cents per hour and reduction in maximum 
work-week to 42 hours, operative Oct. 24; meas- 
ures to be undertaken to meet the problems en- 
countered by the industry due to the increased 
wage and reduced hours provisions; suggestions 
for amendment of the Wage-Hour law so as to 
relieve the industry of some of its burdens, and 
for clarification and more efficient enforcement 
and administration of the Act. 

In addition to manufacturers of lumber of 
all species in the South, representatives of nu- 
merous other Southern industries have been 
invited to participate in the discussions and the 
large list of acceptances indicates a heavy at- 
tendance at the meeting. 


ls Taking Form for 


Annual Meeting of Carolina Dealers 


Cuartotre, N. C., Nov. 13.—According to 
information received from E. M. Garner, sec- 
retary of the Carolina Lumber and Building 
Supply Association, plans are well under way 
for one of the most successful annual con- 
ventions in its history. It will be held in the 
Jefferson Hotel, Columbia, S. C., Dec. 6-7 

The program, educational and interesting, is 
expected to draw a record crowd and the manu- 
facturers’ show, which will be a feature, in- 
cludes many new items and ideas in building 
construction. 

On Tuesday evening, Dec. 5, a dinner meet- 
ing is being arranged for the lumber and build- 
ing material salesmen, and on the same eve- 
ning there will be a preview of the exhibits, 
for architects, contractors, public officials and 
others interested in building. Already about 
three-fourths of the available exhibit space 
has been reserved and additional orders and 
inquiries are coming in each day. 

The program for the dealers’ meeting will 
get under way Wednesday afternoon, Dec. 6, 
with Governor Burnet R. Maybank, of South 
Carolina, scheduled to make the welcoming 
address. Every division of the great building 
industry will be presented on the program; 
definite acceptances have already been received 
from Bruce A. Wilson of the Structural Clay 
Products Institute; Ernest T. Trigg, president 
of the National Paint, Varnish and Lacquer 
Association; Jack S. Bryant, managing direc- 
tor of the Asphalt Shingle and Roofing Insti- 
tute; Arthur A. Hood, Director of J-M Hous- 
ing Guilds. Prominent representatives from the 
lumber and millwork divisions are also expected 
to accept assignments on the program. The 
Wage and Hour law will be presented by Jack 
P. Lang. regional supervisor for the Caro- 
linas. Miss Lillian C. Hoffman of the South 
Carolina Department of Education will address 


the body on the subject: 
point on Home Building.” 

Representatives of the Merchandising Insti- 
tute and the National Retail Lumber Dealers’ 
Association are expected to take part in the 
program, and one of the most interesting top- 
ics, “What’s Ahead of Us in 1940” will be 
covered by a man of national prominence, thor- 
oughly familiar with business conditions and 
the activities of the Federal Government. 

The annual convention banquet will be held on 
Thursday evening, Dec. 7, in the main ball 
room of the Jefferson Hotel, where all the busi- 
ness sessions will also be held. Following the 
banquet will be the annual ball and floor show, 
and local committees are already at work to 
make the banquet and dance a magnificent 
grand finale. 

The local convention committee, composed 
of Mallard R. Bagnal, chairman, Geo. J. Cun- 
ningham and H. O. Stuckey, are being given 
the usual splendid support of the entire lum- 
ber and building supply fraternity in Columbia, 
and indications point to one of the best con- 
ventions in the Association’s history. 

Some nice social functions for the ladies are 
being arranged, and the officers of the Ladies’ 
Auxiliary and the general convention com- 
mittee are being assisted in these arrangements 
by Mrs. Mallard R. Bagnal and a local ladies’ 
committee. Officers of the Auxiliary are Mrs. 
Alex S. Watkins. Henderson, N. C., president ; 
Mrs. Elbert W. Snead, Greenwood, S. C., vice- 
president ; and Mrs. Bagnal, secretary-treasurer, 


“A Woman’s View- 





In Illinois, Indiana, Michigan, Ohio and 
Wisconsin in 1937, 630 independent retail lum- 
ber dealers did $51,179,000 worth of business, 
an increase of 52.1 percent over the 1935 total 
of $33,654,000. 
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REALM ofthe RETAILER 


Agricultural and Industrial Ohio 


J. H. Pierce, of the Chillicothe Lumber Co., Chillicothe, 
Ohio, told us--when we asked him—that there had been some 
local annoyance with trucked-in lumber. It didn’t seem to him 
important enough to mention until we brought the subject up. 
This department had been hearing now and then about the 
free-wheeling, stream-priced truck fleets that will deliver a 
couple of studs and a bunch of shingles to hek and gone with- 
out batting a carburetor. We don’t find that there’s much to 
be done directly about these little helpers, but we’re always 
hoping for remedies that will assuage them. 

“So far as I can tell,” Mr. Pierce said, “this truck compe- 
tition in Chillicothe isn’t the work of concerns that make a 





Pick-up truck with side brackets operated by Chillicothe 

(Ohio) Lumber Co. It has two machines so fitted for long 

lengths, and the yard men say they couldn't do without 
them 





full-time business of distant selling. There isn’t much of it 
here, anyway. And what I’ve encountered doesn’t sound like 
the outfits we read about—those who spread their sales so 
widely over a whole State or several States that their pros- 
pects are not likely to meet their customers. 

“T can’t always find out, but it’s my guess that these sales 
are the work of small-town or village yards. They seem to 
be in and out of the trucking-sales business. They probably 
don’t have much trade territory, and don’t know how to de- 
velop what they have. They’ve got a truck or two and a 
stock, Like all the rest of us, they want more volume. Sooner 
or later it occurs to them that a few sales made outside their 
regular territory, especially cash sales, would be just so much 
velvet. Pretty soon one of them tries it. He may do a little 
advertising in a farm journal or in the papers in the neighbor- 





ing counties, or he may get word around by grapevine. A 
farmer who wants to build a hog shed, or other relatively small 
building of simple design, buys his stuff. Now and then we 
hear about it, or we may even be asked for figures. Prices of 
course are pretty low, for that’s the basis and the only one on 
which the dealer hopes to make an out-of-territory sale. 

“But after all I don’t believe these prices are intentionally 
much lower than the yard thinks it can make safely on a cash 
deal. These fellows as a rule don’t carry much really cheap, 
low-grade lumber, for at the best they have to depend largely 


on local trade that will not take kindling wood. I admit we 
have encountered a few prices that wouldn’t leave us a dollar 
of profit over wholesale and unloading costs. I had a bill not 
long ago, brought in by one of our customers. A person fig- 
ures pretty closely when a regular customer is in the deal, but 
this was so low I told the prospect he’d better take it. It’s 
my guess the other dealer, whose name I don’t know but who 
lives in some other town, had left out the flooring. If that were 
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added, it would bring the figure up to something like half our 
normal profit. 

“Tt’s a guess, but one that’s reasonably sure, that most of 
these very low outside prices turn on mistakes. These small- 
town dealers don’t have a lot of experience in quoting single 
figures on the lumber to put up a building. Mostly they sell 
by the thousand feet; and frequently, when they’re green at 
this outside selling, they’ll swallow a mistake, if they discover 
it at all, rather than admit they’ve made it. We don’t like to 
see trade go outside the territory, and, if much of it did, we'd 
get worried and try to find an answer. But a sale lost on the 
other fellow’s mistakes isn’t quite so serious. He either quits 
making mistakes or goes out of business the painful way. He’s 
more or less self-liquidating as bad competition. This is dif- 
ferent from what we hear about the big fellow who must and 
does make a profit out of low prices; perhaps dealing in bank- 
rupt stocks and with near-bankrupt manufacturers, maybe kit- 
ing grades, falsifying species and pulling the old short count. 
These outfits don’t seem to fail. They may leave a trail of 





Wood shingles in an open shed, as in this of the Washing- 
ton (Ohio) Lumber Co., do not get bone dry; neither do 
they get discolored or water-logged 





dissatisfied customers, but by operating over wide areas they 
find new ones. Of course you never know when they'll get 
into your territory.” 

The Chillicothe Lumber Co. has been using the unit-sale 
method of getting a completed price for the customer. It fol- 
lows the Johns-Manville Guild plan, which seems to be quite 
widely used in Ohio. Perhaps by reason of this plan the com- 
pany this year has been doing a greater volume of new com- 
struction than of remodeling. 

C. A. Gallaher, chief of the company, was out of town the 
day we called. 


Remodeling and New Construction 


H. D. Boyce has rather recently come to the C. A. Herten- 
stein Lumber Co., of Chillicothe, as manager. He has had an 
extensive experience in retailing, and before coming to the 
lumber business he was for some years a railroad man in the 
valuation department of the Burlington & Ohio. 
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Dealing With the Competitors Who Build Volume on Mistakes--Interest 
in Unit Sales--A Great Farming County--Supplementary Advertising by 
Mail--Maintains List of Renters as Prospects for Homes 


Mr. Boyce reports a good year’s business that has divided 
about half and half between remodeling and new construction. 
Chillicothe, an old and historic city, was at one time the 
capital of the Northwest Territory. It was here that the Brit- 
ish sailors captured in Perry’s victory on Lake Erie were in- 
terned. Doubtless there are no houses still in use that were 
built before Ohio became a State or that come down from 
Perry’s time; but there are many substantial and rather attrac- 
tive houses with the architectural marks of early times, stand- 
ing in the older parts of the city. Of course only solidly built 
houses stand up through the long decades. And for that mat- 
ter it isn’t merely stout walls that keep houses in circulation. 
If they’re poorly arranged and look like an architect’s hang- 
over, they get abated sooner rather than later to keep the 





Next the ground, the divisions between bins are painted 
green; those above, white, in yard of Circleville (Ohio) 
Lumber Co. 





owner’s disposition from disintegrating. Those which pass both 
tests are candidates for modernization. Add the fact that Chil- 
licothe is an industrial town—a big paper mill leads the list— 


/and it is easy to understand the pressure for modest apart- 


ments which makes modernization a popular idea. 

Since his arrival in Chillicothe Mr. Boyce has been working 
with success to get the FHA better understood and more gen- 
erally used. He had made good use of it in his former retail 
connections, understood its somewhat complicated instrument 
board, found it excellent both for the owner and for the dealer 
and set about putting it through its paces in Chillicothe. Pa- 
tience and a knowledge of what makes the wheels go ’round 
will, he thinks, put it to work satisfactorily in any place where 
local loan money is hard to corner. 


Co-operation with Contractors 


The Hertenstein yard works through contractors ; has a good 
string of them, respects their ability and likes to work with 
them. That’s a rather complete answer, for a really competent 
contractor shines like a good deed in a naughty world. And 
whether he’s good or otherwise in figuring bids, almost any 
contractor has a genius for discovering prospects. Maybe it’s 





because the prospect who doesn’t so much as mention his build- 
ing hopes in his prayers will tell all to a man with a saw in 
hand; but in any event we never yet have seen a contractor 
who didn’t seem to know every local citizen’s building aspira- 
tions as soon as the citizen, himself, did. He’s the Walter 
Winchell of building’s blessed events. If he happens not to 
be a good salesman, he’s a good pointer-outer ; and if he’s will- 
Ing to co-operate in this way and to let the dealer do the sell- 
ing he ought to get a blue ribbon in anybody’s field trials. 


T. O. Gilliland, of the Circleville Lumber Co., Circleville, 
Ohio, was away when we called. While this is an independent 
yard, it is informally associated with the Kuntz people. In 
fact until recently the buildings have been covered with the 
orange paint that is one of the marks of Kuntz yards. This 
is another of those top-flight places where the order and ar- 
rangement of the stock are pleasant to see. The ends of the 
piles look as though they had been trimmed in place with a 
micrometer-ground saw. The bins were originally pretty large 





affairs; but many of them have been carefully subdivided to 
separate sizes, patterns, lengths and grades. A large bin next 
the front alley door is used to display doors, haybarn track 
and the like—things that need to be shown to be sold. 


Building Fair Grounds 


F. L. Slone, of the Delaware Lumber Co., Delaware, Ohio, 
has had a right good year. One rather unusual item was the 
building of a new county-fair grounds. This department likes 
county fairs and believes they have an important function in 
agricultural sections. We like 4-H Club fairs. Last summer 
we spent a fascinating afternoon at a 4-H Club fair in Wash- 
ington, Iowa. The display of fine stock shown by the young- 
sters was stabled in the paved alleys of the Eclipse Lumber 
Co.’s big main warehouse. That was the fifth time the fair 
had used the Eclipse facilities. Not the least interesting part of 
the experience was the stories told us by L. E. Wilson, the 
manager, about the youngsters, themselves, and about the in- 
terest and skill they are developing as junior farmers. These 





Bins in yard of Circleville Lumber Co. were originally too 
large, but have been subdivided 





displays of farm stock inevitably raise the standards of local 
agriculture and give, to farming the respect and dignity it de- 
serves as a skilled craft and as a way of life. 

The county in which Delaware is located is a famous agri- 
cultural county. It is internationally known for its Percheron 
horses. The State cornhusking contest this fall is being held 
near the city. It is a county of orchards. In former years, two 
relatively small fairs had been held in the county; but it was 
decided that one big fair, held in Delaware, would be better. 
So in 1938 it was tried out in big tents and was so successful 
the county put out a bond issue, got a PWA grant and built a 
permanent plant. Delaware Lumber Co. handled the lumber. 

Mr. Slone is a convinced advertiser. He not only uses 
newspaper publicity but is also a consistent user of direct pub- 

(Continued on Page 70) 
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Destruction of Hemlock By Insects Is 
Studied By Northern Producers 


MitwavuKkKeEgE, Wis., Nov. 13.—The regular 
quarterly fall meeting of the Northern Hem- 
lock & Hardwood Manufacturers Association 
was called to order by President Al Klass, 
of Oconto, Wis., in the Plankinton Hotel, at 
10 a. m, Thursday, Oct. 26. During the 
past several years intensive studies have been 
made of the destruction of hemlock by insects 
on the Menominee Indian Reservation. Richard 
Delaney, forester on the Menominee Indian 
Reservation, and Messrs. McEloney and Se- 
crist, entomologists in the Government service, 
have given a great deal of attention and study 
to the infected timber. Mr. Delaney presented 
an excellent paper entitled “Why Hemlock 
Dies—and When.” His talk was illustrated 
with lantern slides showing the various ways 
in which the foliage of the trees so infected 
are affected, so that one may recognize that 
the life of the trees is declining. He had a 
splendid exhibit, showing the life history of 
the hemlock borer, samples of the bark, tree 
roots and foliage, illustrating the effect of 
these agencies. He pointed out that an attack 
of the hemlock looper may kill the tree or so 
weaken it through defoliation, that it will die 
from that attack alone, or render it susceptible 
to attack of the borer or other insects. Mr. 
Delaney stated that the investigation thus far 
indicated that the hemlock borer does not kill 
green timber, but becomes active after the 
tree has been weakened by drouth, drying out 
of the soil surface through opening up of the 
forest, or from other conditions which result 
in the weakening of the tree either through 
insects or tree diseases. 





Perhaps—said Mr. Delaney—and I say this 
with the feeling that you as lumbermen will 
agree with me, we have approached the prac- 
tical and silvicultural management of hem- 
lock stands upon the wrong premise. We 
have assumed that hemlock under manage- 
ment will live, whereas it is possible we 
should approach the management problem 
from the opposing viewpoint that it is going 
to die, and this applies even to so light a 
form of management as the holding of stands 
in reserve for liquidation at some future 
period. At least by agreeing that hemlock 
will die we immediately avoid argument as 
to whether or not it will survive forest man- 
agement practices. 

This brings us quickly to the meat of the 
problem. Because we are starting on the 
assumption that hemlock will die under man- 
agement, the question we want answered is 
when? In supplying that answer we must con- 
sider the reasons for hemlock mortality. 

We have found some of those reasons in a co- 
operative study undertaken by the Bureau of 
Entomology upon the Menominee Indian Reser- 
vation. We have also found that correlation of 
the many factors involved is a task which may 
require more than the three years thus far spent 
on it; and I wish to make clear that my state- 
ments are not to be considered as conclusions 
emanating from the Bureau of Entomology or 
from any other governmental department. I am 
merely interpreting as a forester what the 
study has to date indicated. 

Prompting the study was discovery in 1935 of 
large hemlock mortalities upon the area, and of 
what appeared to be an epidemic of the flat 
headed hemlock bark borer Melamophila fulvo- 
guttoto. Because pending and existant mortali- 
ties were occurring in uncut as well as in se- 
lectively logged stands, we were inclined to place 
full responsibility upon this insect of which we 
Knew little. This human tendency to grasp for 
a conclusion without a proper foundation of 
scientific fact often proves embarrassing as it 
did in this instance. We now know, as the re- 
sult of study probing from the life cycle of the 
borer to the prescience of disease in the root 
systems, that the hemlock borer is a secondary 
insect and is not capable of killing a healthy 
tree. We have further learned to appreciate 
‘the finding of any large number of borers in a 


hemlock stand as the final indicator in a series 
of factors which have been building an un- 
healthy stand condition over a period of years. 


Cites a Specific Instance 

An illustration of such a build-up, with which 
I believe many of you are familiar, comes to 
mind in the experience of the Holt Lumber Co. 
of Oconto. Here a selective cutting in hem- 
lock stood up remarkably well for a period of 
twelve years and gave promise of vigorous 
growth. Then, almost overnight, mortality be- 
came so heavy as to necessitate liquidation of 
the residual stand. The factors contributing to 
such a breakdown are cumulative and irritat- 
ingly intertwined. Fundamentally hemlock isa 
shallow rooted tree. Wash out the root systems 
of a section of forest and this is revealed start- 
lingly. Revealed also is the intense root com- 
petition existing under forest conditions. It fol- 
lows logically that any opening of the forest 
which induces drying and increased soil tem- 
peratures will have an unfavorable reaction 
upon a species such as hemlock. It need not 
necessarily follow that the tree will fail to over- 
come the changed condition provided the fac- 
tors of health and age of stand, type of site, 
and following weather conditions all combine 
favorably. 

Lacking the favorable combination of factors, 
the effect may be so pronounced as to encour- 
age the ever present Armillaria root rot, or shoe 
string fungus to attack and aid in destroying 
the root system. While Armillaria of itself is 
considered purely secondary, it may then become 
a considerable factor in the series of factors 
leading to total decadence. Nor is a partial cut- 
ting required to start the sequence of events. 
Drought, such as that of the cycle through which 
we have just passed, can of itself start heavy 
mortalities in hemlock stands; certainly it can 
accelerate the condition in stands exposed, or 
which will be exposed, to cutting management. 
We consider drought as basic in the situation 
which has occurred upon the Menominee. We 
also consider, basing our judgment upon 
weather records, that we had a better—or 
more severe—drought than anyone else in the 
region. 


Primary and Secondary Insects 


I have said that the hemlock borer was sec- 
ondary. There is another insect, however, aptly 
named the hemlock looper, that is primary. This 
is a defoliating insect that some of you may 
remember from its appearance in the region 
some twenty years ago. He can, by destroying 
foliage, kill the tree outright. More likely he 
will weaken more than he immediately kills and, 
in doing this, becomes the fundamental in the 
sequence of events ending in heavy mortalities. 
During the past season we have found increas- 
ing numbers of these upon the, Menominee, and 
plan careful checking to keep informed if at any 
time in the future a near epidemic condition is 
attained. 

Regardless of what the fundamental factor 
may be, any course of action in management 
of hemlock must consider a fine correlation of 
all factors. Reactions of a stand upon a sandy 
soil cannot be strictly comparable with reac- 
tions upon heavier soil any more than the same 
comparison, or same results, can be made or 
expected when one stand is three hundred years 
of age and the other only half that. 

Expertly made we feel that examination of 
any hemlock area can, by finding, weighing and 
evaluating all of the essential factors, go a long 
way toward supplying an answer to the when 
of mortality and in formulating the proper cut- 
ting practice for that area. That, at least, is 
the practical aim toward which our study is 
launched. 

Toward that end we have secured a measure 
of practical application in the ability to select 
from a stand those trees which are certain to 
die within the next several years. Such selec- 
tion is of vital importance in any type of partial 
cutting, including straight salvage operations, 
and must be fundamental for any operator who 
might plan to follow the two-cut system of 
liquidation being advocated for the region and 
which appears to have some possibilities. 


Problems of Transportation 


Traffic Manager F. M. Ducker discussed 
some of the important problems relating to 
transportation as affecting the lumber industry 
in Wisconsin and Michigan. He particularly 
called attention to the fact that through efforts 
of the Association and negotiation with the 
carriers, new tariffs would become effective 
on Nov. 15 providing for the kiln-drying of 
lumber in transit on the basis of the through 
rate from point of origin to final destination, 
plus a transit charge. He said that heretofore 
the only method available for kiln drying at 
points other than the origin of the lumber 
was to apply the sum of two local rates made 
up of the so-called “manufacture and reship- 
ment rate” plus the full rate from the kiln- 
drying point to final destination. These new 
tariffs should result in a considerable saving to 
shippers over the old method, and at the same 
time will provide a more flexible plan for 
handling shipments. 


He called attention to a docket now before 
the Interstate Commerce Commission in which 
the carriers have requested the shippers to sug- 
gest the basis for through rates from Wis- 
consin and Michigan points to points in the 
South and Southeast. At the present time no 
through rates are available except on combina- 
tion through Ohio River crossings. The traffic 
department of the Association is expected to 
suggest a plan for through rates to the carriers 
within a short time. 


Mr. Ducker pointed out that carriers were 
still endeavoring to extend the territory for 
the application of lumber rates, based on 25 
percent of the first class rate, and referred to 
the application now before the Illinois Com- 
merce Commission, in which Illinois Lines 
are urging the adoption of Column 25 rates for 
application in Illinois. The Traffic Manager 
attended the hearing in Springfield in opposi- 
tion to this proposal, on the ground that the 
establishment of Column 25 rates within Illi- 
nois would jeopardize the present commodity 
rate structure from Wisconsin points to points 
in Illinois. 


Secretary O. T. Swan reviewed the latest 
Association _ statistics, covering production, 
shipment and stocks, and also the activities of 
the Association in trade extension matters. He 
referred particularly to the several investiga- 
tions now being made by the Association on 
methods of drying hardwood lumber to prevent 
sticker marks or stain. He pointed out that 
several tests are being made in cooperation 
with the Forest Products Laboratory, and 
that before long considerable data will be de- 
veloped as to the results following various 
methods of sticking. 

Mr. Crosby of the Association staff, reported 
on the current studies he is now making in 
cooperation with the Association Inspection 
Department covering stress grades for hem- 
lock. He pointed out that a considerable 
amount of data is being accumulated on_ this 
subject with respect to various types of hem- 
lock grown at different locations. He said 
that the work had not developed far enough 
to indicate definite conclusions at this time. 
However, the project was approved with 1- 
structions to continue the necessary investiga 
tive work. Mr. Crosby gave a very interest 
ing report of the work so far and the methods 
used in assembling the preliminary data. 

President Klass and John Quinlan reported 
on their attendance at the National Hardwood 
Lumber Association meeting in Baltimore, and 
called attention to the fact that the new rule 
governing hardwood heart was adopted and 
would shortly be published. 
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ATTENTION is the one-word description for this “school room" scene as the class of district salesmen for Celotex listen to |. L. Birner lecture 


DISTRICT SALESMEN ATTEND PREP SCHOOL 


The Celotex Corp. is preparing its district 
salesmen in all sections of the nation for a busy 
time in 1940. To do this thoroughly, a “prep 
school” was opened at 936 North Michigan 
Avenue in Chicago on Nov. 6 with 35 salesmen 
as students. Present plans are to conduct six 
or eight of these schools in Chicago during 
November and December, having them run suc- 
cessively. Rather than have each session at- 
tended by district salesmen from just one sec- 
tion of the United States, the company arranged 
heterogeneous enrollments so that men rep- 
resenting the company in California could min- 
gle with those working in Maine, Michigan, 
Louisiana and other widely separated States 
and exchange ideas for mutual benefit. This 
method, too, will at no time leave a territory 
completely deserted by district salesmen. All 
traveling and hotel expenses of the men are 
being paid by the company. Each week’s at- 
tendance will be around 35. 

L. Birner, head of the Celotex architec- 





M. C. Olsen, assistant to the general sales manager 

of the company, in action during his turn at in- 

structing the salesmen who come from all sections 
of the United States 


tural department, developed the school pro- 
gram with the assistance of W. J. McCauley 
and W. R. Keating. The week’s course begins 
Monday mornings and continues through the 
following Friday. Written examinations are 
given from 7:30 to 9 o’clock the second and 
fourth nights and at the conclusion of the 
course on Friday. The curriculum will be 
the same each week and the subjects taught by 
the same instructors. Not only the numerous 
Celotex products are discussed in detail, but 
competitive lines. It is felt that salesmen are 
working at a disadvantage when they are in the 
dark about the qualities of goods with which 
the merchandise they sell must compete. Upon 
their return home, the district salesmen are 
expected to pass the learning along to dealers 
in their respective territories. 

Among the subjects being taught by the staff 
of fifteen are: building construction, theory of 
insulation, sheathing and lath, rock wool, in- 
terior finish products, blue print reading, quan- 


Models are used at the Celotex school to illustrate proper construction. 
department head of roofing sales division, and |. L. Birner and W. J. McCauley, developers of the 


school program. 


tity estimating, design problems, roof insula- 
tion, asphalt shingles, sound insulation, acous- 
tical products, plaster, gypsum boards, the farm 
market for buildings, dealer-contractor meet- 
ings, job contacts and follow-up. 

The school day starts at 9 a. m. and con- 
tinues until about 5:30 with an hour out for 
lunch. The first thing each forenoon is an half- 
hour of questions by the salesmen about the 
preceding day’s work. After this is out of 
the way, some major subject is discussed by 
an instructor until nearly 11, at which time a 
second topic is introduced by another member 
of the faculty. At the beginning of the after- 
noon period, time is set aside for the clearing 
up of questions arising from the morning lec- 
tures. Discussion of other subjects and prac- 
tical sales demonstrations round out the after- 
noon periods. 

It is interesting to note that many in at- 
tendance are in their mid-twenties. They are 
quick to assimilate the information given out. 





Left-to-right are: L. Matz, 


The model on the left shows good insulated construction, the next preferred "plat- 


form" house framing in contrast to the undesirable “balloon frame on the right 
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New Mexico and Arizona Ponderosa 





Healthy new growth under selective cutting 

by Southwest Lumber Mills (Inc.), McNary, 

Ariz. The conditions are ideal for sustained- 
yield operation 


“Full many a flower is born to blush unseen 
and waste its sweetness on the desert air.” No 
doubt numberless travelers have recalled those 
lines when spinning along excellent highways 
through parts of Arizona and New Mexico, 
with so much color springing from the sands 
on either side. There is so much of everything 
else to impress visitors that a relatively small 
percentage, even of lumbermen, realize the im- 
portance of forests and lumber operations in 
this big territory. 

It is a land of gorgeous gorges, magnificent 
mesas, marvelous mountains, placid plateaus, 
where the greatest area of the State is included 
in national forests, national monuments, na- 
tional parks, national recreation grounds, and 
Indian reservations. Where is found the 
Painted Desert, the Continental Divide, the 
White Sands (176,000 acres of pure gypsum 
crystals). Here is the Grand Canyon of which 
Theodore Roosevelt said: “God made _ the 





Grand Canyon, only he could describe it.” Scat- 
tered throughout are the picturesque pueblos of 
the Hopis, the Navajos, Apaches, Zunis and 
many other tribes ot the first Americans, as 
well as the relics of those early Spanish ex- 
plorers and the Padres who started what we 
term civilization on this continent. There is 
so much country and such a variety of it that 
few people think of it as a lumber producing 
territory. 


Timber Supplies Important Lumber Mills 


Yet there are those timbered mountain sec- 
tions and high plateaus where in the tall, the 
shimmering, brilliant yellow aspen on the ridges 
stand out against the surrounding evergreens 
ot the pine torests, and the contrast between 
canyon walls, desert sand, and timbered moun- 
tai scenery takes nothing from the beauty of 
any. ‘lhe roster of important manutacturing 
lumber centers in this district includes McNary, 
Flagstaff and Williams, Arizona; Alamogordo, 
Albuquerque, and Bernalilio, New Mexico. 

At McNary, Arizona, is found headquarters 
of the Southwest Lumber Mills (Inc.), a large 
operation that is notable for its duration. This 
company, headed by James G. McNary, presi- 
dent, who also served as president of the Na- 
tional Lumber Manufacturers’ Association, has 
two large sawmill plants, one at McNary and 
another at Flagstaff. The company is the new- 
est of the larger operators in Arizona, and has 
a capacity for producing 100 million feet of 
lumber a year, together with planing mill and 
factory facilities for all building material pat- 
terns, including. such specialities as venetian 
blind stock. Its products are put out in the 
most modern style. The timber, largely Pon- 
derosa pine grown at a high altitude (eleva- 
tion at McNary is 7,300 feet) is cut on the 
strictest selective logging basis under United 
States Forest Service rules for perpetual yield 
operations. 

Originally a railroad operation, now about 
75 percent of the logs for the McNary plant 
are trucked direct to the mill. Beginning last 
year, the company has constructed a main line 
private logging truck highway that rivals the 
excellent State highways of the district. It is 
double width and rock surfaced, and at present 
extends about 18 miles south of McNary, pass- 
ing the camp 11 miles out. Spur roads of high 
quality connect at this point. There is no limit 
to speed or size of loads so far as this high- 
way is concerned. Logging operations are un- 
der the direction of Paul Freydig, well known 
logger who operated in the Pacific Northwest 





A private logging truck road that rivals a 

national highway is maintained by the 

Southwest Lumber Mills (Inc.), McNary, 
Ariz., extending 18 miles south 


for many years and was formerly president of 
the Pacitic Logging Congress and is a graduate 
of the College ot Forestry at Oregon State 
College. 

Southwest Lumber Mills (Inc.) plant at Mc- 
Nary is an all-year operation, decking logs to 
keep cutting during midwinter. The town of 
McNary, essentially a sawmill town, lies 70 
miles south of Holbrook at the terminus of 
the Apache railway, a common carrier built 
by the McNary interests. 

C. J. Warren is vice president of Southwest 
Lumber Mills (Inc.), and A. F. McKinley is 
sales manager. 

The “Pine Knot Post” is the appropriate 
name of the McNary weekly newspaper, which 
helps to keep up community spirit in this at- 
tractive lumber town. Editor-in-chief is Miss 
Martha McNary, youngest daughter of the 
company president. The society editor is Miss 
Barbara Freydig, daughter of the logging su- 
perintendent. 

At Flagstaff is located the sawmill plant of 
the Arizona Lumber & Timber Co., of which 
J. C. Dolan is president and manager. Mr. 
Dolan also operates a box factory at Phoenix, 
which utilizes about eight million feet of the 
Flagstaff production. The annual cut of the 
Arizona Lumber & Timber Co. plant is 25 
million feet and the principal species is Pon- 
derosa pine. Outside of box lumber, a large 
proportion of the cut goes to the middlewestern 
and eastern markets. 


From Michigan and Louisiana Came These 
Lumbermen 


Williams, Ariz. is thirty-five miles west of 
Grand Canyon, and here is located the plant 
of the Saginaw & Manistee Lumber Co. This 
has been an important lumber manufacturing 
operation for many years, and, as the name 
would imply, was founded by Michigan men. 
J. M. Bedford is manager of this company, 
and commutes monthly between Williams and 
Loyalton, Calif., where he also has charge of 
the Clover Valley Lumber Co. The Saginaw 





The plant of the Southwest Lumber Co., 

Alamogordo, N. M., which comprises band 

sawmill, planing mill, dry kilns and box 
factory 
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Pine Is Manufactured by 


& Manistee Lumber Co.’s plant is electric- 
driven, with two bands and resaw, a lath mull, 
planing mill and box factory. During the past 
few years, the company has been operating on a 
curtailed basis, rather than sacrifice its timber 
at the low market prices prevailing. 
Prominent among New Mexico operators are 
two former Louisiana lumbermen, both of 
whom have passed the three score and ten life 
span and are ranked as pioneer lumbermen in 





The "White Sands" near Alamogordo, N. 
M., because of their uniqueness have been 
made a national monument 





New Mexico. They have been friends since 
the days ot their youth in Louisiana, albeit ac- 
tive competitors in the production of New 
Mexico Ponderosa pine. ‘they are George E. 
Breece, of Albuquerque, who claims an active 
association with the lumber business for 60 
years, and Louis Carr, of Alamogordo. 


A Famous Southwest Retreat at 
High Elevation 


Mr. Carr is widely known throughout New 
Mexico, not only as a lumberman but as a CIVIC 
leader, and the operator of famous “Cloudcroit 
Lodge” at Cloudcroft, twenty-five miles trom 
Alamogordo. This lodge, at an elevation of 
9,000 teet, provides a charming retreat, particu- 
larly for those persons residing in summer time 
in cities at lower elevations in the great South- 
west. Among other attractions is an 18 hole 
golf course, the highest such course in the 
United States, boasting beautiful tree-lined fair- 
ways and excellent greens. In the winter the 
greens are protected with wire fences, while the 
tairways become ski runs. Winter sports are 
becoming more popular there each year. 

Mr. Carr is president and general manager 
of the Southwest Lumber Co., Alamogordo, 
operating a band sawmill with lath mill, plan- 
ing mill and dry kilns, and box factory. J. A. 
Tatum is secretary and sales manager. J. A. 
Clifford is assistant manager and purchasing 
agent. 

As you approach Alamogordo from the west 
over the highway from Las Cruces, you pass 
entrance to the national monument containing 
a unique natural formation known as “White 
Sands.” Here you find the new $100,000 head- 
quarters area with museum, rangers’ residences, 
utility quarters and parking areas. Also there 
is a paved road running back about nine miles 
into the heart of the alabaster sand dunes, and 
there, at the terminus of this highway, you are 
very apt to find a man who is known as the 
“Father of the White Sands,” Tom Charles, 
of Alamogordo, newspaperman and_ public- 
spirited citizen, whose untiring efforts were 
largely responsible for the creation, by procla- 
mation of President Herbert Hoover in 1933, of 
this national monument. Although known as 
the “White Sands,” this substance is not sand 
at all, but pure gypsum crystals which have 
been piled up into rippled dunes by prevailing 
southwest winds. Everything is white; even the 
mice and lizards to be found in the area: are 
white. 


A Mill That Operates on Purchased Stocks 


Headquarters of the George E. Breece Lum- 
ber Co. are at Albuquerque, where the com- 
pany operates one of the larger sawmill plants 
of New Mexico. As stated before, this com- 
pany also owns a double band sawmill plant at 
Alamogordo. During the past season the Ala- 
mogordo sawmill plant has not been operating. 
but the company has purchased stocks from 





Sawmill plant of Arizona Lumber & Timber 
Co. at Flagstaff, Ariz. 


mills in the vicinity and runs the planing mill 
and shipping departments. Based on the mar- 
ket situation, Col. Breece, president, has adop- 
ted the policy of producing on a reduced scale 
the past few years, and has confined sales ef- 
forts largely to the local and Southwest terri- 
tories. Like his contemporary, Louis Carr, of 
Alamogordo, Col. Breece has not confined his 
activities to lumbering alone, but has large cat- 
tle and sheep interests. 

Col. Breece’s son-in-law, T. M. Stribling, is 
sales manager handling the distribution of the 
products of both the Alamogordo and Albu- 
querque plants. 


New Mills Cut Is All Kiln Dried, 
Grade Marked 


At Bernalillo, seventeen miles north of Al- 
buquerque, is the newest and most modern of 
the lumber manufacturing plants of New Mex- 
ico, the New Mexico Lumber & Timber Co. 
President and general manager of this com- 
pany is T. P. Gallagher, and sales manager is 
L. A. Cheshire. During the past summer this 
company had an experience which proves the 
value of good fire-fighting equipment. On 
July 13 fire started in the filing room, and ran 
through the front or forward end of the mill, 
damaging the carriages and burning out the 
roof, but was stopped about the time it reached 
the edger. Automatic sprinklers, good fire 
equipment and aid from the Albuquerque fire 
department saved the plant from destruction 
and, after a shutdown of one month, the com- 
pany was able to start one side of the mill 
while continuing extensive repairs. 
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This company’s product is 100 percent kiln 
dried, all yard lumber is double end trimmed, 
grade marked, and cut full thickness dn Amer- 
ican Standards. In addition to Ponderosa pine, 
the company manufactures white fir dimension. 
It is logging its own timber on a_ perpetual- 
yield basis, producing 25 million feet annually. 


Logging Engineer Accepts Appoint- 
ment in Tasmania 


McNary, Ariz., Nov. 10.—Paul Freydig, vice 
president of the Southwest Lumber Mills (Inc.) 
and the Apache Railway Co., and manager 
of the logging department of the Southwest 
Lumber Mills, has resigned his position, and 
in January will sail with his family for Tas- 
mania. Mr. Freydig will be manager of the 
logging operation of the Australian Newsprint 
Mills (Ltd.), Tasmania. A few years ago Mr. 
Freydig made a survey of the timber held by 
this company, and made recommendations as 
to its operations. Now the company has made 
arrangements to go ahead with the operation, 
and has already purchased a large part of the 
requirements in the way of modern logging 
equipment. 

Sir Keith Murdock is chairman of the board 
of directors of the Australian company, and 
is also managing director of the Melbourne 
Herald, Melbourne, Australia. Louis R. Ben- 
jamin is executive officer of the company, and 
has just recently returned to Australia after a 
visit to the Pacific Coast of the United States, 
including Seattle and British Columbia cities. 
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News From the Nation’s Capital 


[By AMERICAN LUMBERMAN Staff Correspondent} 


RAILROADS WILL EQUIP FOR 
INCREASED TRAFFIC 


Railroads of the United States this fall 
handled without congestion or serious car short- 
age the most precipitous increase in freight 
traffic on record, J. J. Pelley, president of the 
Association of American Railroads, reported to 
the annual fall meting of the member roads 
held in Chicago. “With the cooperation of 
shippers and receivers of freight in bringing 
about the prompt loading and unloading of 
cars,” Mr. Pelley said, “the railroads have met 
this demand without difficulty and they will 
continue to meet any future demands for trans- 
portation in the same way. Loadings for the 
week of Oet. 21 were equivalent to an increase 
of 45 percent above the early summer level.” 

Faced by a growing tide of traffic, said Mr. 
Pelley, the Association of American Railroads 
on Sept. 18 unanimously adopted a resolution 
which provided that all railroads take imme- 
diate steps to place their motive power and cars 
in shape to handle any possible increase. “The 
response by the railroads to this resolution has 
been spontaneous,’ Mr. Pelley added. “On the 
basis of incomplete reports, it is estimated that 
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approximately 60,000 cars and 100 locomotives 
so far have been repaired under the program 
adopted on Sept. 19. At the same time, new 
equipment orders have been considerably stim- 
ulated. New freight cars actually placed in 
service or on order are expected to total at 
least 65,000 in 1939. In the first nine months 
of this year, 14,704 new freight cars were placed 
in service. If it develops that the seasonal 
movement of traffic continues on a higher level 
for some time to come than for some years 
buying will take place.” 


ASK WPA GRANT FOR HARDWOOD 
RESEARCH STATION 


New Orveans, La., Nov. 13.—Application 
for $102,000 has been made to the Works 
Progress Administration to provide a hardwood 
research experiment station near Stoneville, 
Miss., the Southern Forest Experiment Station 
here announced. Approximately 2300 acres al- 
ready has been made available on which ex- 
perimental plots will be planted in various 
species of bottomland hardwoods. Henry Bull, 
of the Experiment Station here, has been as- 
signed to the hardwood station. The sum is 
sought from the WPA tto construct roads, 
bridges, fire lanes and fences on the tract. Cost 
of the research work is being borne by Forest 
Service with an appropriation already made 
by Congress. 


TO CHECK EFFECTS OF HEAVY 
FEDERAL SPENDING 


WasHINGTON, D. C., Nov. 15.—The “Wash- 
ington Review,” published by the Chamber of 
Commerce of the United States, in a recent 
issue calls attention to the fact that in some 
communities, after ten years of depression, the 
taxpayers have awakened to discover that the 
total of all expenditures for relief and welfare 
purposes equals the already large totals of all 
other activities of their respective governments. 

It is also important to note a steady rise in 
the number of Federal employees. In every 
month since January, 1939, the total of Federal 
civilian employees has exceeded the month 
previous, and not since 1933 has there been 
more than a slight check to the increase. In 
June, 1939, the high mark of 918,000 in Fed- 
eral employment as of November 11, 1918, was 
surpassed, and in September, 1939, Federal 
employment as of November 11, 1918, was sur- 
passed, and in September, 1939, Federal em- 
ployment reached an all-time high of 939,876. 
By way of comparison, this is more than double 
the 1913 figure, although population increased 
only slightly more than one-third during 
the same time. It means that one in every 
fifty-eight persons of our working population 
is now in the employ of the Federal Govern- 
ment, excluding military establishments. If 
State and local Governments were included, 
this proportion would be much higher. The 
increase of Government service and the taking 
on of new responsibilities have made much of 
the increase inevitable. Regardless of the 
benefits of the new services, their burden in 
the way of increased taxes has become so great 
as to preclude careful examination of any new 
departments, particularly at the present when 
budgets are badly out of balance. 

How to meet the rising costs of widespread 
services related to public welfare and relief is 
rapidly becoming one of the most acute prob- 
lems confronting all units of Government. 
Altogether, it is pointed out, Federal, State and 
local outgo for relief and welfare ‘during the 
present calendar year will approximate four 
billion dollars. So business groups and tax- 
payers’ organizations throughout the country 
are beginning to take a sharper look at all 
forms of spending. 

Between 500 and 600 local chambers of com- 
merce, conscious of the need to cut Govern- 
ment costs, are sponsoring economy programs 
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in their localities, while a survey shows that 
some 1,200 independent taxpayers’ organizations 
are active in 1,000 communities. The national 
chamber is taking steps, as are other groups, 
to intensify the economy efforts of these organi- 
zations in the coming year. 

Meanwhile, officers of the national chamber 
find some grounds for hope in reports that both 
State and local communities are beginning to 
realize that economy in Government must begin 
at home. Local business organizations are 
taking decisive action in pledging their com- 
munities to refrain from asking for Federal 
handouts for doubtful public benefits. Typical 
of such action is a resolution adopted recently 
by the Chamber of Commerce of Yakima, 
Wash.. pledging the use of its influence against 
bringing pressure on Congress for appropria- 
tions for State and local projects unless there 
is unquestionable justification therefor. The 
resolution also advocated a policy of balanced 
budgets—-Federal, State and local—and that 
every effort be made to obtain reasonable 
reductions in the costs of Government. 
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SEIDEL-WALTKE 
autumn weddings, a 
took place at St. 


candlelight ceremony, 
Louis, Mo., Oct. 17 when 
Miss Dorothy Jane Waltke, daughter of Mr. 
and Mrs. Herbert W. Waltke, became the 
bride of Eugene Julius Seidel, son of Mr. and 
Mrs. Julius Seidel. About 500 guests wit- 
nessed the marriage at Bethel Lutheran 
Church, performed by Rev. Albert Korris. 
Lighted tapers, intermingled with wood- 


MR. AND MRS. EUGENE JULIUS SEIDEL 


wardia fern and white chrysanthemums 
against a background of greenery, decorated 
the altar and chancel and the chancel rail 
was an inverted arch formed of white flowers. 

The bride was escorted down a candle 
aisle by her father, who gave her in mar- 
riage. White slipper satin and tulle com- 
bined to form the bridal gown which had 
a tight bodice of the satin and a very full 
tulle skirt made over satin and falling to 
a train. A pearl coronet secured the long 
white tulle veil. She carried a shower 
bouquet of lilies of the valley and gardenias. 

Miss Alice Jane Meyer was maid of honor 
and the bridesmaids were Miss Georgia 
Morse, Miss Dorothy Ann Mummert, Miss 
Marjorie Johnson, the bride’s cousin, and Mrs. 
William F. Blanke. 

The groom was attended by his brother, 
Julius A. Seidel, as best man and by Norman 
Heitner, Charles F. Bergesch II, John Henry 
Feuerbacher, Paul A. Hoeffer, Anthony Lange 
and Robert Wylie, ushers. 

A reception for about 375 guests at Bellerive 
Country Club followed the ceremony. Mrs. 
Waltke received her guests in a blue and 
silver lame gown and Mrs. Seidel wore pale 
blue lace. Both had corsages of orchids. 

The bride and groom will reside at 7529 
Parkdale avenue, after their honeymoon in 
the East. 


ONSTAD-SCHWALEN—Mr. and Mrs. Ber- 
nard Victor Schwalen of Tacoma, Wash., have 
announced the engagement of their daughter, 
Miss Elizabeth Schwalen, to Curtis Gordan 
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BILL OF MATERIAL 
CONCRETE AND BRICK WORK: 


9 yards concrete 

14 ft. 8xt2 flue lining 

22 ft. 9-in. round flue lining 
2600 brick 

675 8-in. concrete blocks 
105 G-in. conerete blocks 
Mortar for above 

| damper 

| thimble 


LUMBER AND MILLWORK: 


4 pes. 2x8—i8 No. | plates 

4 pes. 2x8—J6 No. | plates 

1 pe. 2x8—I2 No. | plates 

2 pes: 2x6—14 No. | plates 

5 pes. 2x10—i8 No. | joists 

28 pes. 2x10—1i4 No. 1 joists 

25 pes. 2x10—i2 No. | joists 

100 pes. cut bridging 

1000 ft. Ix6 Ne. 2 D&M 

620 lin. ft. 2x4 No. | plates 

220 pes. 2x4—8 No. | studs 

8 pes. 2x6—8 No. | studs 

5 pes. 2x6—18 No. | ceiling joists 
28 pes. 2x6—14 No. | ceiling joists 
25 pes. 2x6—12 No. | ceiling joists 
1350 ft. 1x8 No. 2 shiplap 

32 pes. 2x6—16 No. | rafters 

10 pes. 2x6—10 No. | rafters 

4 pes. 2x8—20 No. 1 rafters 

1000 ft. ix4 No. 2 S48 roof 

13 squares 16-in. 5X wood shingles 


1400 ft. 34x8 beveled siding 
150 ft. clear finish 
5 rolls waterproof paper 
800 ft. %xlo clear oak flooring 
5000 wood lath 
350 yards plaster 
5 pes. 4-0x8-0 4%4-in. 3-ply floor 
| entrance frame detail 
door frame 2-8x6-8 
twin window frame 24x24 2 Its. 
twin window frame 24x20 2 Its. 


single window frames 30x24 2 Its. 


single window frames 26x24 2 Its. 
single window frame 24x20 2 Its. 
single window frame 20x20 2 Its. 
single window frame 30x14 2 Its. 


windows 30x24 2 Its. 1% div. 12 Its. 
windows 26x24 2 Its. 1% div. 12 Its. 
windows 24x24 2 Its. 1% div. 12 Its. 
windows 24x20 2 Its. 134 div. 12 Its. 
window 20x20 2 Its. 1% div. 12 Its. 
window 30x14 2 Its. 1% div. 12 Its. 


outside door 3-0x6-8 134 6 pan. 


outside door 2-8x6-8 134 2 pan. 6 Its. 


doors 2-6x6-8 1% 2 pan. 
door 2-4x6-8 13g 2 pan. 
door 2-0x6-8 13% 2 pan. 

5 inside jambs and stops 

12 sides door trim 

12 sides window trim 

225 lin. ft. 5Y2 base and shoe 

20 lin. ft. hook strip 

8 lin. ft. pole 

8 lin. ft. Ixi2 shelf 

2 thresholds 


| mantel shelf 

i linen case 

| medicine case 

| set kitchen cases 

5 pes. cornice scroll sawed 


HARDWARE, ETC.: 


220 Ibs. sash weights 
3 hanks sash cord 
400 Ibs. nails 


Complete Blueprints, Specifications and List of Materials, $3.50 


| American Lumberman A4ouse Plan No. 24 


cylinder lock 
mortise lock 3T 
mortise locks IT 
pairs 4x4 butts 
pairs 32x32 butts 
12 sash locks 
12 sash lifts 
16 pairs cabinet hinges 
16 catches 
28 pulls 
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merican Lumberman House Plan No. 239 
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BILL OF MATERIAL 
BRICK & CONCRETE WORK: 
4 pes. 2x2—i6 No. | stakes 
4 pes. 2x2—14 No. | stakes 
116 ft. 4-in. field tile 
200 ft. 4-in. sewer tile 
8 4-in. T's, Y’s & L’s sewer tile 
28 ft. 8x8 flue lining 
3600 face brick, foundations and flue 
1000 No. { com. back up brick 


10 cu. yds. washed sand, brickwk. & plast. 


31 cu. yds. washed gravel, contrete work 
160 100-Ib. sacks cement, conéerete work 
27 sacks prepared brick mortar 
ROUGH LUMBER: 

16 pes. 2x10—16 No. {| sills & headers 
2 pes. 2x10—1i4 No. | stair framing 


EEE TAY 


10 pes. 2x10—16 No. | girders 
30 pes. 2x10—10 No. # floor joist 
24 pes. 2x10—12 No. | floor joist 
24 pes. 2x10—14 No. | floor joist 
4 pes. 6x6—7 No. | posts 

305 2x4—8 No. | studding 

66 pes. 2x4—I14 No. | all plates 


35 pes. 2x2—16 No. | gab, brac. & mise. 


15 pes. 2x6—14 No. | ceiling joist 
22 pes. 2x6—12 No. | ceiling joist 
24 pes. 2x6—16 No. | ceiling joist 
8 pes, 2x6—10 No. | ceiling joist 
ves. 4x4—10 No. | brackets 
46 pes. 2x6—18 No. | rafters 
12 pes. 2x6—12 No. | rafters 
25 pes. 2x6—10 No. | rafters 
2 pes. 2x6—24 No. | hip rafters 
2600 ft. 1x10 No. 2 subflooring & boxing 











1950 ft. Ixi0 No. 2 sheathing 
20 squares No. {| shingles 

20 squares 15-Ib. felt 

6 rolls 30-Ib. building felt 

4 rolls 55-Ib. rfg. valleys 

2000 ft. 2x6 beveled siding 
1200 ft. 13/16x2% flooring 

60 ft. Ix4 beaded ceiling 

14 1%4x4—10 corner beads 

3 1Y%axtYe—10 corner beads 
175 lin. ft. quarter round 

60 ft. 1x4 flooring, front porch 
1 sq. col., 8x8—8, front porch 
7 pes. 2x10—8 flooring joist, front porch 
7 pes. ix8—12 breastwork 

24 pes. 1x6—12 cornice work 
12 pes. Ix4—12 cornice work 
150 ft. 3/2-in. crown moulding 
MILLWORK: 


basement windows 9x16 complete 

2-8x6-0 coal room door 

5/4x12 stair treads 

ix8—12 risers 

sgl. wdw. frs. 24x26—5'% jambs; 2 Its. 
sgl. wdw. frs. 24x16—5'4 jambs; 2 Its. 
twin wdw. frs. 24x26—4% jbs.; 2 Its. 
trip. wdw. fr. 24x26—5% Jbs.; 2 Its. 


outside dr. fr. 3/0x6/8 rab. 134-in. 5% 
jambs 


outside door fr. 2/8x6/8 rab. 134-in. 5% 
ambs 


—e Si NOQO-—-N 


25 windows 24x2h 2 Hs. ck. ri. db. hg. 


| 3/8 top div. 3 wide 


windows 24x16 2 Its. ck. rl. db. hg. 
| 3/8 top div. 3 wide 


front door 3/0x6/8—1%4 as per plan 
rear door 2/8x6/8—1%4 as per plan 
inside doors 2/8x6/8—I1 3/8, pan. 
inside doors 2/0x6/8—1! 3/8, pan. 
cab, door 1/2x6/0—1 1/8 
cabinet doors 1/5x3/7—% lipped 
cab. doors 1/2x2/7—% lipped 

18 pes. tx10—12 cabinet material 

6 pes. '2x8—I2 cabinet material 

2 pes. %4x4x8 panel bd. 

7 sides single window trim, 24x26 2 Its. 

2 sides single wdw. trim 24x16 2 Its. 

4 sides twin wdw. trim 24x26 2 Its. 


Complete Blueprints, Specifications and List of Materials, $3.50 


| side trip. trim 24x26 2 Its. 
24 sides door trim 2/8x6/8 
12 inside door jambs 5/4 -in. 
225 lin. ft. 5Y%-in. base 

225 lin. ft. base shoe 

2 thresholds 

{ medicine cabinet complete 


MISC. MATERIAL: 


2 doz. tin. shingles flashing 
2 doz. 2x6 bolts 

56 lin. ft. cove mold. 

75 ft. 1x10 shelving 
FINISH HARDWARE: 


14 prs. 3%2x3Y2 1Y2-srf. hs. 
9 prs. offset cab. hinges 

5 friction catches 

24 drawer pulls 

19 sash locks 

38 sash bar lifts 

{ front door lock 

1 rear door lock 

10 inside mortise locks 


ROUGH HARDWARE: 


440 Ibs. sash weights 
380 ft. sash cord 
500 Ibs. mixed nails 
{ cleanout door, 8x10 
| screw plug 
PLASTER WORK: 
6700 No. 1 lath 
180 lin. ft. metal corner bead 
63 large sacks plaster 
12 sacks finish lime 
| sack Keene’s cement 
TIN WORK: 
| 7-in. flue thimble 
54 lin. ft. galvanized gutter work 
PLUMBING: 
bath tub 
lavatory 
stool complete 
kitchen sink 
hot water heater 
| 30-gal. tank 
HEATING: 
| hot air unit complete 
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Onstad, son of Mr. and Mrs. A. 
also of Tacoma. The senior Mr. Onstad is 
the chief construction engineer for. the 
Weyerhaeuser Timber Co. Mr. Schwalen is 
treasurer of the Defiance Lumber Co. of Ta- 
coma and his daughter is employed in the 
office of that concern. She attended the 
College of Puget Sound in Tacoma. Mr. 
Onstad is attending the University of Wash- 
ington where he is majoring in mechanical 
engineering. He is a member of the Pi Kappa 
Phi fraternity. The wedding has been set for 
December 27 


GAFFNEY-STAM—Miss Viola Stam, daugh- 
ter of Mr. and Mrs. Harry Stam of Watseka, 
Ill, and Forrest Gaffney of Watseka were 
married Oct. 28 at the Christian Church par- 
sonage, Kentland, Ind. Mr. Gaffney is em- 
ployed by the People’s Grain and Lumber 
Co., Watseka, IIl. 


Strike Ties Up Pacific Coast- 
wise Shipping 


San. Francisco, CAuir., Nov. 11.— More 
than fifty vessels were tied up in a coastwise 
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strike of the Marine Firemen, Oilers, Water- 





tenders & Wipers Association, starting Nov. 9. 
Negotiations had been under way for a new 
contract since Sept. 30 between the union and 
the Shipowners Association of the Pacific 
Coast, the steam schooner operators. Union 
claimed the strike was called because of the 
refusal of steam schooner operators to grant 
the men privileges similar to those enjoyed on 
offshore ships. Early settlement of the strike 
was forecast at close of the third day of nego- 
tiating between employers and unions. 


MODERN 





Christmas Tree Industry Asks 
Seasonal Exemption 


WASHINGTON, D. C., Nov. 15.—Applications 
to have the harvesting, handling, processing, 
shipping or distributing of Christmas trees, 
holly, mistletoe and other “decorative greens” 
declared seasonal industries and therefore par- 
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Solid Philippine Mahogany Wall Panelling 


A Sensational New Product That Sells On Sight 


Write for Samples and Literature 


Cadwallader-Gibson Co. Inc., 3628 E. Olympic Bivd. Los Angeles, Calif. 


* BEAUTIFUL * ECONOMICAL 








tially exempt from the hours provisions of the 
Fair Labor Standards Act, will be the subject 
of a hearing before Harold Stein, assistant chief 
of the Hearings and Exemptions section of the 
Wage and Hour division, U. S. Department of 
Labor, at Room 214, 939 D Street, Washing- 
ton, D. C., at 10:00 a. m., Nov. 29. 

The applications were made by Halvorson 
Trees (Inc.) of Duluth; the Bradbury Co., of 
Boston; the Northwest Evergreen Co., of 
Bremeton, Wash., and other parties, and a 
combined hearing will be held during which 
separate opportunity will be given to each of 
the industries or branches to present their cases. 
The term “decorative greens,” as it appears in 
the notice of hearing, is used in the ordinary 
commercial sense and includes, but is not re- 
stricted to, Christmas trees, holly, huckleberry, 
ruscus, lycopodium, statice, thistle, cattails, 
pepper grass, mistletoe, pine, spruce, hemlock, 
cedar laurel and leucothoe. 

Any person desiring to appear in support of 
Or in opposition to the application may do so. 





Order a set of our Planer and Jointer Knives and see 
how they compare under actual service conditions. 


SPECIAL: 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry] 


TAYLOR, STILES & COMPANY --riecetsvitte, N. 1. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Mo, 


Send us a paper pattern with dimensions and kind of 
wood to be worked. We will quote you at once and 
give you earliest date of delivery. 








After 26 Years They Know What Home Means 


(Continued from page 37) 
Co., who furnished the materials for Mr. Swinehart’s home 
back in 1913, had this interesting fact to add. In 1913, Gilbert 
Swinehart’s house cost between $3,500 and $4,000 to build. 
Today, it would cost between $5,000 and $6,000. 

“Because that home has been so well kept up it would easily 
be worth that much today,” said Mr. Young. “You know, 
there’s satisfaction in knowing you furnished materials for a 
home like that. When six such fine children come out of it— 
makes you think even the lumber might have been good.” 

The Bremen Mill and Lumber Co., Bremen, Ohio, was 
started Nov. 11, 1907 and incorporated Aug. 9, 1909. Mr. 
Young’s father, H. E. Young is president, W. J. Scholl, vice 


president and E. J. Young, secretary-treasurer and manager. 

There are 325 homes in Bremen, stated Mr. Young, and in 
the years they have been in business the lumber company has 
furnished material for building over 150 of them, Mention- 
ing that they had a progressive chamber of commerce, he sug- 
gested that a quick trip about town would reveal that the vast 
majority of the houses were in good shape. All of which meant 
the lumber company had supplied a lot of material for their 
upkeep and repair. 

There was plenty of evidence to substantiate that fact. The 
Bremen Mill and Lumber Co. handles between $3300 and 
$2000 worth of paint alone every year. The town of Bremen 
looks it. 
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Among the Lumbermen’s 


Clubs 
Club Hears Talk About Europe 


WasuHincton, D. C., Nov. 13.—The Balti- 
more & Washington Lumber Sales Club de- 
voted most of its meeting Nov. 6 to listening 
to a talk by I. S. Purover, who conducts an 
attractive retail yard at Bethesda, Md., tell his 
impressions during a visit to Europe. Mr. Pur- 
over, who is a Russian by birth but has lived 
in this country for many years, visited various 
countries, also getting in and out of Germany 
before the war. His talk proved to be so inter- 
esting that the club suspended the regular course 
of business to give its entire attention to him. 
He seemed to think the advantage in the inter- 
national situation was with the Allies. 

There was the usual dinner, which was very 
much enjoyed, and George V. Frederickson, of 
the Weyerhaeuser Sales Co., the president, oc- 
cupied the chair. There was a good attendance. 





Memphis Club's Hallowe'en Party Is 
Brilliant Social Affair 


MeEmPHIs, TENN., Nov. 14.—Members of the 
Lumbermen’s Club, their wives and sweethearts, 
to the number of more than 300, enjoyed a Hal- 
lowe’en party that was one of the finest social 
events held in Memphis this season. The large 
ballroom of the Hotel Peabody was decorated 
in autumnal colors for the event. A cocktail 
hour was enjoyed before dinner; handsome 
favors were distributed to the ladies, and danc- 
ing was enjoyed later. 

At the club meeting Thursday, presided over 
by Ray Goodspeed, president, the following 
were elected to membership: A. P. DeMange, 
DeMange Lumber Co., Charleston, Miss.; Roy 
M. Brankstone, Columbia Package Co., and J. 
O. Goshorn, Jr., J. O. Goshorn Co., both of 
Memphis. 





Southern Hardwood Manuacturers 
Discuss Export Conditions 


Monroe, LA., Noy. 13.—The Southern Hard- 
wood Manufacturers’ Club at its monthly meet- 
ing here Oct. 24 heard reports from all mills 
that prices were holding firm despite declines 
in orders from the high volume in September. 

Reports showed exports have almost ceased, 
Cuba and Puerto Rico being hard hit by de- 
clining sugar prices, while cargo bottoms could 
not be obtained for South American export. 
Mills were still operating at good levels to 
ship orders received in September. 

T. J. White, of the Mobile River Sawmills, 
Mount Vernon, Ala., president of the club, pre- 
sided at the meeting. 





Hoo-Hoo Group on Picture Tour 


OAKLAND, Catir.. Nov. 11—At a dinner 
meeting Nov. 13, Hoo-Hoo Club No. 39 was 
treated with a personally conducted tour by ac- 
tion pictures of the Port of Oakland, where 
waterways, railways, highways and airways all 
meet for their common good. Carl R. Moore 
is secretary-treasurer, and James B. Overcast, 
president. 





Spokane Hoo-Hoo Hear Flooring 
and Shingle Talks 


SPOKANE, WASH., Nov. 11.—“A floor can be 
only as good as the foundation beneath it,” was 
the text which J. Clyde Gorsuch, of Chicago, 
field representative of the Maple Flooring Man- 
ufacturers Association, used as the basis for an 
interesting talk on the proper way to lay hard- 
wood floors, before a recent meeting of the 
Spokane Hoo-Hoo Club. Wartes, of 
Seattle, representing the Red Cedar Shingle Bu- 
reau, also spoke. Both speakers were intro- 
duced by Charles N. Coffman, president of the 
Exchange Lumber Co., Jack West, Western 


Pine Manufacturing Co., vice president of the 
club, presided. 

Grant Dixon, president Western Pine Manu- 
facturing Co., and O. Z. Brewer, president 
Brewer Pine Box Co., both gave brief reports 
of the meeting of the National Wooden Box 
Association in San Francisco at the Timber 
Products Bureau luncheon of the Spokane 
Chamber of Commerce Wednesday. 





Cincinnatians See Movies 


CINCINNATI, On10, Nov. 13.—Moving pic- 
tures of logging operations in the Sierra of 
the Pacific by the Red River Lumber Co., near 
Westwood, Calif., were shown Nov. 6 to an 
interested group of lumbermen at the Novem- 
ber dinner of the Cincinnati Lumbermen’s Club. 
Cutting of ponderosa and sugar pines was dem- 
onstrated as well as the manufacture of ply- 
wood. 

Plans were made for a Christmas stag party, 
and a dinner dance for the wives and daugh- 
ters of members early in April. Honors were 
paid to Joseph J. Linehan, secretary-treasurer 
of the Mowbray & Robinson Lumber Co. and 
former president of Appalachian Hardwood 
Manufacturers, Inc., because of his re-election 
as president of the National Hardwood Lumber 
Association at its recent Baltimore convention. 
J. H. Bade presided. 





Northeast Missouri Deal- 
ers’ Hold Annual 


Macon, Mo., Nov. 13.—The twenty-eighth 
annual convention of the Northeast Missouri 
Lumbermen’s Association was held here, Nov. 
9, at the Jefferson Hotel, and was ‘attended by 
more than 200 retail lumber and building ma- 





J. D. ROBEY, 
Monroe City; 
Elected President 


P. E. JEPSON, 
Macon; 
Retiring President 


terial dealers from the Northeast section of 
the State. 
The following officers and directors were 
elected to serve for the ensuing year: 
President—John D. Robey, Monroe City. 





Vice President—Robert Kingsbury, Mob- 
erly. “ 

Secretary-Treasurer—Sam Arnold, Kirks- 
ville. 


Directors: Charles Hangar, Milan; Ray 
Harper, Keytesville, and P. E. Jepson, Macon, 
retiring president of the association. 


The convention’s principal speaker was 
Dwight H. Brown, Missouri Secretary of 
State, who addressed an enthusiastic audience 
of lumbermen, their families and friends, who 
gathered for the final session and banquet on 
the evening of Nov. 9. Mr. Brown’s subject 
“Home Owners, The First Line of Defense 
Against Foreign Ideologies,” dwelt with the 
importance of having an increasing number of 
home owners in order to safeguard the na- 
ti n’s future. 
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Entertainment at the banquet was composed 
of group singing, piano and vocal solos, in- 
cluding a rendition by Dorothy Jepson, daugh- 
ter of the association president, and an imper- 
sonator, who gave impressions of several well- 
known characters. 

The afternoon program, in addition to the 
showing of a motion picture, an open forum 
discussion by the dealers, and election of offi- 
cers, included short talks by transportation of- 
ficials on trucks and trucking. 

Afternoon entertainment for the ladies at- 
tending the convention included a tour of the 
town and the surrounding area. The directors 
of the association will hold a called meeting 
to determine the place for next year’s conven- 
tion. 





Eastern Ontario Dealers’ 
Hear of War Needs 


Orrawa, Ont., Nov. 13.—The annual meet- 
ing of the Eastern Ontario Retail Lumber 
Dealers’ Association was held here, Nov. 9. 
Horace Boultbee, Toronto, secretary-manager 
of the Ontario Retail Lumber Dealers’ Asso- 
ciation, outlined matters of chief importance 
for the Provincial association, referring par- 
ticularly to purchases of the War Supply 
Board, the distribution policy of manufacturers 
of asphalt roofing and insulating wallboard, 
and the reduced minimum of 30,000 pounds for 
carloads of lumber, which will expire Decem- 
ber 31 unless renewed by the railroads. 

It was decided to write the railroads request- 
ing that the present carload minimum be con- 
tinued, and to request manufacturers of asphalt 
roofing and insulating wallboard to effect a 
distribution policy which would protect retail 
lumber dealers against price cutting by dis- 
tributing jobbers. 

The following officers and directors were 
elected for the ensuing year: 

President—E. Keith Davidson, Ottawa. 

Vice-president—Ian MacLachlan, Kingston. 

Secretary-Treasurer—O. J. O’Byrne, Ottawa. 

Directors—W. R. Allan, Kingston; Allan 
Grimes, Ottawa; R. M. Richardson, Ganano- 


que; R. A. Hodgins, Cornwall; and A. D. F. 
Campbell, Arnprior. 


W. J. LeClair, Toronto, manager of the 
White Pine Bureau, Canadian Hardwood Bu- 
reau, and the Lumber and Timber Association 
of Ontario, discussed the effects of the war 
and its aftermath on the lumber industry in 
Canada. He expressed the belief that the 
industry must experience a boom during the 
war because of the great demand, but that 
after the war the condition of the industry 
would depend greatly upon decisions made by 
manufacturers during the war. He stated that 
it was the duty of the manufacturers to take 
a chance on continued increased demand and 
produce as much lumber as possible; that it 
was the duty of retailers and wholesalers to- 
gether to keep domestic markets and to regain 
lost markets and find new ones. 

He urged all lumbermen to do their part in 
expelling all “isms” from the country and get 
back to plain ideals of honesty and hard work, 
scrapping insane methods of competition which 
result in stagnation, discontent, and a revolving 
of difficulties in a vicious circle. 





Loading of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight loadings for the two weeks 
ended Nov. 4, totaled 1,639,958 cars, as fol- 
lows: Forest products, 74,909 cars (a decrease 
of 2,754 cars below the amount for the two 
weeks ended Oct. 21); grain, 77,762 cars; live- 
stock, 40,249 cars; coal, 324,344 cars; ore, 119,- 
039 cars; coke, 23,796 cars; merchandise, 318,- 
505 cars, and miscellaneous, 661,354 cars. The 
total loadings for the weeks ended Nov. 4 show 
a decrease of 66,195 cars below the amount for 
the two weeks ended Oct. 21. 
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Stanley 241 
Standard Of The 
World For Over 
Fifty Years. 
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FOR SATISFACTION ! 
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SATISFACTION ails for that third 


hinge—every time. Why? Because wood 
warps. Doors hung on two hinges will bow 
out of line, 

To fix a door out of true might cost more 
than to fit all doors in a house with the third 
hinge. It’s well worth a small investment to 
keep a door hanging straight and true. Also, 
the third hinge prolongs life of the other hinges. 
And the lock always clicks to a perfect fit. 
The Stanley Works, New Britain, Connecticut. 
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HARDWARE FOR 


zines. Your customers will be quick to appreciate ... and follow... the 
advice, “3 Butts toa Door’’! Get your share of the extra building hardware 


business this campaign will create. The Stanley Works, New Britain, Conn. 


STANLEY 


Trade Mark 


CAREFREE 
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Trade Mark 


CAREFREE 


SATISFACTION comes from that third hinge! That’s the theme of the 
§ 


advertising campaign now running in building and architectural maga- 
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DOORS HARDWARE 


the back of the door 
will hit the stop... 
the door won’t close 
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the door will close, 
but the latch and 
lock won’t operate 
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BENTLEY 


Better Lumber 
Brings Buyers Back 


Beautiful and straight, 
strong, dense and tough, 
Zimmerman Long Leaf 
Timbers and Dimension 
stand heaviest strain and 
give best wear through 
years and years of service. 
Remember the BEST of 
the Long Leaf goes into 
our Timbers and Dimen- 
sion. Lignasan-treated, 
air-seasoned, expertly man- 
ufactured. Handling this 
better value lumber means 
better business, more 
profit and more repeat or- 
ders for you. Let us fill an 
order for you. 
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Timbers -- D 


JABENTLEY LUMBER QQ. 


ZIMMERMAN. LA. 
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DOUGLAS FIR EXPORT 
COMPANY 


Head Office: 


SEATTLE, WASHINGTON, U.S. A. 
1125 Henry Building 


DFXCO 


( Shipping Mark ) 


EXPORT SHIPPERS 


Cargo and Parcel Shipments 
TO ALL FOREIGN MARKETS 








Douglas Fir 
Pacific Hemlock 


Sitka Spruce 





BRANCH OFFICES: 


Portland, Oregon, U.S.A. 
Buenos Aires, Argentina 





Cable Address, all offices, FIREXCO 
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Walls and ceiling of office of Treasurer K. A. Sitler are finished with Douglas fir plywood 


Utility of Plywood Is Shown 


PittsBuRGH, Pa., Nov. 13.—In the splendid 
modernization of the offices of the Iron City 
Sash & Door Co., 140 South 26th Street, Pitts- 
burgh, various treatments of plywood are used 
to rejuvenate the offices of this 75-year-old 
structure; and at the same time to present a 
forceful demonstration, for the benefit of the 
firm’s customers, of the versatility of plywood 
as a wall and ceiling material. 

The executive offices are carpeted with a 
beautiful shade of wine colored broadloom and 
the Venetian blinds with colored tapes matching 
the carpet present a highly attractive appear- 
ance. The reception room has walls paneled in 
Philippine mahogany, ribbon cut, stained and 
varnished. The ceiling of the reception room 
is Douglas fir plywood, panel mould, painted 
white. 

The walls of the office of Treasurer K. A. 
Sitler are Douglas fir plywood, panel mould 
and painted. The bookkeeping department is of 
Philippine mahogany plywood, rotary cut, 
stained and varnished, while the display room 
walls are ribbon cut Philippine mahogany ply- 
wood with a natural stain. All of the ceilings 
are Douglas fir plywood, painted white and 
paneled. 

In the order department the fir plywood 
walls are covered with Swedish plaster (Cali- 
fornia stucco) and the ceiling is treated as in 
the other rooms. 

The accompanying pictures attest to the 
beauty and charm of the effects achieved. On 





the practical side of the ledger we learn from 
K. A. Sitler, treasurer of the company, that 
this practical demonstration, while only a few 
months old, has resulted in the sale of consid- 
erable quantities of plywood. Mr. Sitler states 
that, “The dealers and their customers merely 
need to be shown the tremendous possibilities 
of “dri-bilt” construction with the use of ply- 
wood. The contractor who installed this work 
has already received an order for its duplica- 
tion in part from the A. N. Cook Lumber Co., 
one of the leading lumber dealers in western 
Pennsylvania. Another sizable contract for 
similar office treatment was received from the 
Haines Pump & Supply Co. of Pittsburgh, 
whose officers were impressed by the beauty, 
economy, and low maintenance of plywood 
walls.” 





Los Angeles Furniture Market 
Outlook Seen as Bright 


Los ANGELES, CALiF., Nov. 11.—The execu- 
tives of the Los Angeles Furniture Mart predict 
that the market scheduled from Jan. 29-Feb. 3 
will be the largest in the past two years. 

Although style plans are not complete, it 
looks as though traditional is gaining in both 
low and high price brackets. In all fields the 
manufacturers are putting more eye appeal into 
their products. This characteristic is particu- 
larly evident in case goods. 


room are of ribbon-cut Philippine mahogany plywood; ceiling Douglas fir plywood 
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THANKSGIVING 


From Issue of Nov. 29, 1902 


Be thankful for Thanksgiving 
And all its blessed cheer ; 

It is better far than Christmas, 
Though it comes but once a year, 

For Christmas comes precisely 
Upon a certain day. 

But in seven years Thanksgiving 
Is scattered all the way 

From twenty-three to thirty 
Of the last weeks in the fall. 

And the turkey bird’s in plenty 
For rich and poor and all. 


The President and Governor 
Have something to say, 
In giving reasons why we should 
Observe the happy day. 
It gives them opportunity 
To write some graceful lines 
About prosperity and things 
Like fig trees and the vines, 
And they tell us, in their wisdom, 
Of the wherefore and the why 
That we should be so thankful 
While we eat the bird and pie. 


And, what is more and better, 
No other land on earth 
Has a holiday like this one, 
With its turkey and its mirth. 
It is a grand invention 
That is all our very own, 
And no human czar or kaiser 
That sits upon a throne 
Can proclamate or order 
Or have a word to say 
To interfere, a little bit 
With great Thanksgiving Day. 


So let us eat the turkey 
And knock the baseball high, 
And wrestle with the football 
And rend the azure sky 
With yells and whoops and cheering, 
And thank the Lord above 
For prosperity and turkey 
And his all-pervading Love. 


A HEN HOUSE TO LAY EGGS 
From Issue of March 28, 1903 


Charlie Rourke, of Petersburg, IIl., one 
of the best known salesmen in the sash 
and door fraternity, is himself a good 
story teller and is consequently always on 
the lookout for a good story. Last week he 
was in the office of B. P. Andrews & Co., 
at Jacksonville, when a deaf and dumb 
man came in and signaled to the office 
man that he wanted a piece of paper on 
which to write. 


Being furnished with the paper he 
wrote: “Would like to know how much 
do you sell cull, or knots, or no good per 
100?” 

The yard man wrote on the paper: 
“Cheapest, $2 per 100 feet.” 

After reflecting a moment, the deaf and 
dumb man made further inquiry in this 
way : “How much will it take feet to make 
a hen house to lay eggs?” 


The yard man gave it up. 
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George Martin Curtis was 
born in Oxford, Chenango 
County, N. Y., April 1, 1844. 
Twelve years later he re- 
moved with his parents to a 
farm near Rochelle, IIL, 
where he lived for eight 
years. During this time he 
completed an _ educational 
course at Mt. Morris sem- 
inary, and followed that with 
farming summers and school- 
teaching winters. In 1863 
young Curtis began his busi- 
ness career in the humble 
capacity of clerk in a general 
store at Rochelle. Later he 
engaged in the coal trade at 
Cortland, Ill., but in 1867 re- 
moved to Clinton, Iowa, and, 
with his brother, Charles F. 
Curtis, a worthy partner, laid 
the foundation of the pres- 
ent great house of Curtis 
Bros. & Co., of Clinton, Iowa, 
and Wausau, Wis. In 1869 
the firm purchased the busi- 
ness of S. T. Toll & Co., the 
factory of which concern, 
only 40x80 feet in_ size, 
formed the nucleus of the 
present Clinton plant. J. E. 
Carpenter became a member 





of the company in 1868, and 
brought to its support un- 
usual financial ability, to 
which is due much of the 
company’s success. 


* * 8 


Oklahoma City, I. T—At a 
meeting of the lumbermen of 
this city, Oct. 30, they re- 
solved to call a convention of 
the retail dealers of the In- 
dian Territory, to be held in 
this city on Saturday, Nov. 
16, for the purpose of organ- 
izing an association for the 
benefit of the retail dealers 
within the territory. Its ob- 
ject will be the protection of 
its members against sales by 
wholesale dealers and manu- 
facturers to consumers, and 
the giving of such other pro- 
tection as may be within the 
limits of co-operative associa- 
tion. The following named 
gentlemen compose the ex- 
ecutive committee: 7. Ws 
Lamport, A. V. Alexander, T. 
M. Richardson, M. S. Best, F. 
L. Parker, Mr. Miller, of Darl- 
ington- Miller Lumber Co.; 
George Todd, secretary. 





Judging by the way shin- 
gle mills are going up in the 
Puget Sound district, the 
manufacturers of that region 
must be of the opinion that 
the call for cedar shingles 
will be exceedingly large. For 
this belief they have good 
reason. Lewis Ashmun, man- 
ager of the North Pacific 
Consolidated Shingle Co., re- 
cently called at this office on 
his way home from the East. 
Not many months ago, the 
fear was that the product of 
this company, which handles 
the output of a large num- 
ber of mills, could not all be 
marketed; but the fear now 
is that the capacity of the 
mills will be insufficient to 
meet the demand. The red 
cedar shingle has made won- 
derful headway in gaining a 
foothold in the markets east 
of the Rocky Mountains, and 
nobody, so far as we are 
aware, professes to believe 
that the popularity with 
which the shingles have met 
will not be permanent. 
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This fast-moving quality lumber has 
helped many a dealer to build good 
trade. Double-End Trimming now is 
a feature of all grades of Sabine. It 
means square, smooth ends and uni- 
form lengths. Careful drying, both 
air and kiln. Proper grading, careful 
handling and loading. Common Lum- 
ber, Finish, Trim, End-Matched Y. P. 
Flooring, Sheathing, Oak Flooring, 
etc. Consult our nearest representa- 
tive or mail us your orders. 


Sabine Lumber Co. 


SALES OFFICE: 
Arcade Bidg., ST.LOUIS, MO. 


MILLS: 
Zwolle, La. 
Trinity, Texas 
New Willard, Texas 


Se SE EE EE Ee PS 


<a a a a 


- —_ — 
<a> <a> <a> 








eas ar as 


oo a a SS a a a 


os a A — 
|S) i) 5) otek 


KANSAS CITY, MO. 


LEP forrr tn 


COLO RY 
TEescT URE 
QUALITY 


K 
eae 








| es i eR 
Raine and Raine, Inc. 
RAINELLE, W. VA. 
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ELIZABETH, LOUISIANA 


{ELLOW PINE 


Timbers, chemically treated to 
prevent stain. 













Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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Associations’ Plans and Activities 


Meetings to Be Held 


Nov. 21— Southeastern Hardwood Manufacturers’ 
Club, Seminole Hotel, Jacksonville, Fla. 


Nov. 22—Southern Cypress Manufacturers’ Asso- 
ciation, Mayflower Hotel, Jacksonville, Fila. 
Semi-annual. 


Nov. 27-28—Southern Pine Association, regular 
Fall meeting of subscribers, and industry-wide 
mass meeting of manufacturers, Roosevelt 
Hotel, New Orleans, La. 

Nov, 23-25—Society of American Foresters, St. 
Francis Hotel, San Francisco, Calif. Annual. 

Dec. 2.—Northeastern Salesmen’s Conference, Na- 
tional Republican Club, New York City. Annual. 

Dec. 4—Northwestern Hardwood Lumbermen’s As- 
sociation, Radisson Hotel, Minneapolis, Minn. 
Annual. 

Dec. 6—New Jersey Lumbermen’s§ Association, 
Robert Treat Hotel, Newark, N. J. Annual. 


Dec. 6-7—Carolina Lumber & Building Supply As- 
sociation, Jefferson Hotel, Columbia, S. C. 


Annual, 

Dec. 7—New Hampshire Retail Lumbermen’s As- 
sociation, Carpenter Hotel, Manchester, N. H. 
Annual. 


Dec. 9—Massachusetts Retail Lumber Dealers’ As- 
sociation, Hotel Somerset, Boston. Annual. 


Dec. 14-16—Western Forestry & Conservation As- 
sociation, and Forest Policy Conference of 
Private and Official Pacific Coast Agencies, 
Portland Hotel, Portland, Ore. Annual, 


Jan. 9—Roofer Manufacturers Association (Inc.), 
Ralston Hotel, Columbus, Ga. Annual. 


Jan. 10—New England Wholesale Lumber Associa- 
tion, University Club, Boston, Mass. Annual. 


Jan, 9-11—Indiana Lumber & Builders’ Supply As- 
sociation, Claypool Hotel, Indianapolis, Ind. An- 
nual, 


Jan. 16-19—Ohio Association of Retail Lumber 
Dealers, Memorial Hall, Dayton, Ohio. Annual. 


Jan. 16-18—Northwestern Lumbermen’s Associat- 
tion, Municipal Auditorium, Minneapolis, Minn. 
Annual. 

Jan. 22-24—Mountain States Lumber Dealers’ Asso- 
ciation, Shirley-Savoy Hotel, Denver, Colo. An- 
nual. 


Jan. 23-25—Kentucky Lumber & Supply Associa- 
tion, Brown Hotel, Louisville, Ky. Annual. 


Jan. 23-25—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 
Annual. 


Jan. 24-26—Southwestern Lumbermen’s Association, 
Auditorium, Kansas City, Mo. Annual. 


Jan. 28-30—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Daniel Boone Ho- 
tel, Charleston, W. Va. Annual. 


Jan. 30-Feb. 1—Middle Atlantic Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
Pphia, Pa. Annual. 


Jan. 30-Feb. 2—Michigan Retail Lumber Dealers’ 
Association, Book-Cadillac Hotel, Detroit, 
Mich. Annual. 


Jan. 31-Feb. 2—Iowa Retail Lumbermen’s Associa- 
tion, Coliseum, Des Moines, Iowa. Annual. 


Feb. 6-8—Illinois Lumber & Material Dealers’ As- 
sociation, Stevens Hotel, Chicago. Annual. 


Feb. 7-9—Lumber Dealers’ Association of Western 
Pennsylvania, Hotel William Penn, Pittsburgh, 
Pa. Annual. 

Feb. 13-15—Wisconsin Retail Lumbermen’s Asggo- 
ciation, Auditorium, Milwaukee, Wis. Annual, 


Feb. 14-16—Virginia Building Material Association, 
Roanoke Hotel, Roanoke, Va. Annual. 


Feb. 15-17—Ontario Retail Lumber Dealers’ Asso- 
ae, Royal York Hotel, Toronto, Canada. 
nnual. 


Feb. 21-23—Nebraska Lumber Merchants’ Associa- 
tion, Auditorum, Omaha, Neb. Annual. 


Feb. 22-23—Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Hotel Hermitage, Nash- 
ville. Annual. 

Feb. 22-24—Western Retail Lumbermen’s Associa- 
tion, jointly with Utah Retail Lumber Dealers’ 
Association, Hotel Utah, Salt Lake City. An- 
nual. 

March 5-6—South Dakota Retail Lumbermen’s As- 
sociation, Carpenter Hotel and _ Coliseum, 
Sioux Falls, S. D. 


March North Dakota Retail Lumbermen’s 
Association, Auditorium, Fargo, N. D. Annual, 

March 15-16—Florida Lumber & Millwork Associa- 
tion, Orlando, Fla. Annual. 

April 8-10—Lumbermen’s Association of Texas, 
Fort Worth, Tex. Annual. 








National Retailers Endorse Plans For Small-Home Promotion 


[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, D. C., Nov. 
tional Retail Lumber Dealers’ 


16—.The executive committee of the Na- 
Association, at a meeting held at the 


ing could be assured. 


Federal Housing Administration. 
numbers of these small homes would be built whenever adecuate financ- 
Each secretary in the meeting agreed to send 


The secretaries indicated that large 





Drake Hotel, Chicago, in conjunction with a meeting of the Secretaries’ 
Conference Noy. 12-14, considered numerous matters of interest to the 
dealers and determined to hold the annual meeting of the association in 
Washington the first week in May, 1940. 

Plans of the National Small Homes Demonstration to push low-cost 
quality home construction another year were presented by Harold R. 
Northrup and Charles R. French of the National Lumber Manufacturers’ 
Association and endorsed by the dealers, who have co-operated actively 
from the outset with the manufacturers in promoting this activity, which 
has resulted in the construction of thousands of demonstration houses in 
communities throughout the country. A decision was reached to make 
arrangements to have the 1940 program presented to all dealer con- 
ventions by representatives of the NLMA. 

Much enthusiasm developed for the proposal that the RFC mortgage 
corporation purchase mortgages on class 3 Title I houses insured by the 


to Frank Carnahan, secretary of the National Retail Lumber Dealers’ 
Association, the names of fifteen key retail dealers in each State in order 
that he may communicate with them direct the moment formal announce- 
ment of the program is made by the Government agencies concerned. 

George W. LaPointe, chairman of the public relations committee, sub- 
mitted a progress report. Mr. Carnahan outlined the activities of the 
new advisory committee set up by Secretary of Commerce Hopkins to 
conduct research into housing for low-income groups, which seems to 
cut directly across the $2,500 home program of the lumber industry 
and the FHA under Title I. 

Douglas Whitlock of the Structural Clay Products Institute, presented 
a resolution adopted by his group, urging closer co-operation between 
dealers and manufacturers of brick and other clay products. 

A meeting of the budget committee was held in connection with the 
general meeting of the executive committee. 





Northeastern Salesmen's Groups 
to Meet Together Dec. 2 


WATERTOWN, Conn., Nov. 13.—From the of- 
fice here of Chester C. Kelsey, president of the 
Northeastern Salesmen’s Conference, comes the 
statement that the annual convention of the 
group will be held in New York City at the 
National Republican Club, 54 West 40th Street, 
Dec. 2. 

The forenoon session starting at 10 o’clock 
will be open only to members of the eight 
salesmen’s associations comprising the organ- 
ization. During the morning meeting of the 
board of delegates, annual reports will be read 
and officers elected for the coming year. The 
group will be addressed by J. A. Birkenhead, 
general sales manager of the A. C. Dutton 
Lumber Corp., on the subject, “Management 
Looks at Salesmen’s Associations.” Another 


of Foresta Factors, 
Compton, 


as his topic, 


floor. 


open to friends of members. 
ness man will discuss a subject of general in- 
The first afternoon ad- 
dress will be by Henry J. Eckstein, president 
Inc., who will discuss, 
“Selling in the Public Interest.” 
secretary-manager of the National 
Lumber Manufacturers Association, has taken 
“Let’s Build Our Way Out.” 
After the talks, the convention will be opened 
to general discussion and comment from the 


terest at the luncheon. 





Convention of New Jersey Dealers 


Will Be Held Dec. 6 


Newark, N. J., Nov. 13.—Lumber merchan- 
dising problems will be discussed at a one-day 
convention of the New Jersey Lumbermen’s are 
Association to be held Dec. 6 at the Robert Ark., 


Members of the convention committee include 
G. H. Dorn, P. B. Lum, R. C. Miller, G. B. 
Roesler (ex-officio), and G. E. DeNike, secre- 
tary of the New Jersey association. 


A prominent busi- 





Dr. Wilson Southern Pine Loggers in Two-Day 


Texas Meeting 


NacoacpocHEs, TEX., Nov. 13.— One of the 
entertainment features of the loggers’ division 
of the Southern Pine Association which held 
its fourth annual convention here on Nov. 1 
and 2, was a tour of the timber holdings, and 
inspection of the logging operations, of the 
Frost Lumber Industries (Inc.) T. F. Gray- 
son, forester of the Ozan Lumber Co., in 
Prescott, Ark., was elected president of the 
division. Prescott was selected as the next 
convention site. Other new officers elected 

E. Moore, Union Sawmills, Huttig, 
vice chairman, and B. M. Lufburrow, 








forenoon speaker will be J. M. Haley, assis- 
tant manager of the Northeastern Retail Lum- 
bermens Association, who will discuss some 
of the mutual problems and obligations of the 
retailers’ and salesmen’s associations. John 
Wiesing and Fenimore Cady, former presidents 
of the conference, will speak briefly. 


The luncheon and afternoon session will be 


Treat Hotel, this city. In issuing the call for 
the meeting, the association said it would be 
a convention for dealers regardless of associa- 
tion affiliation. 

Included in the discussions will be considera- 
tion of legislation pending at Washington and 
Trenton that affect operations of lumber dis- 
tributors. 


New Orleans, forester of the Southern Pine 
Association, secretary. 

The business session was presided over by 
L. C. Smith, of Center, chairman of the log- 
gers’ division. The importance and value of 
selective logging were outlined by Mr. Gray- 
son. He deplored the fact that numerous saw- 
mills are cutting trees too small. “We're not 
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only cutting our trees too small but also cut- 
ting them too far above the ground,” B. J. 
Koontz, of College Station, assistant forester, 
Texas Forest Service, said. Practical forestry, 
and the effect market conditions have in de- 
termining what types of trees are cut and 
methods used in cutting, were discussed by 
B. M. Lufburrow. E. J. Downey, forester of 
the Champion Paper & Fiber Co., of Pasa- 
dena, Tex., said his company was making 
every effort to perpetuate the timber indus- 
try in eastern Texas. He explained that log- 
ging tops and even scrub oaks unfit for timber 
are now being utilized in the manufacture of 
pulpwood. Chairman Smith, who is logging 
superintendent of the Frost Lumber Industries, 
spoke on conservation and timber utilization 
practices of his company. 

P. A. Bloomer, of Fisher, La., president of 
the Southern Pine Association, and H. W 
Whited, of Nacogdoches, vice president of the 
Southern Pine Association, and president of 
the Texas Forestry Association, participated 
in the discussions. In reporting on recent laws 
passed affecting the lumber industry, Mr. 
Bloomer said he thought the industry had felt 
keenly and had been handicapped by Wage and 
Hour legislation. 

Committee reports were made by Earl Por- 
ter, of Camden, Ark.; L. P. Blackwell, of 
Urania, La., and T. F. Grayson. 





New Hampshire Dealers Are 
Advised of Coming Meeting 


MANCHESTER, N. H., Nov. 13.—The annual 
convention of the New Hampshire Retail Lum- 
bermen’s Association is to be held in the Car- 
penter Hotel, Manchester, Dec. 7. The bulletin 
announcing the meeting is signed by President 
J. A. Paquette, Laconia, N. H., and Secretary 
me A. Huber, 20 Quincy Street, Nashua, 

Elaborate plans have been made for the even- 
ing meeting, which takes the form of a ban- 
quet, with entertainment, and it is the expressed 
wish of the association officers and members 
that all retailers, including their office and yard 
men, be present if possible. This is the eleventh 
annual meeting of the association, and everyone 
is looking forward to a renewal of friendships 
and enjoyable evening. The tickets for the ban- 
quet and entertainment are $2.50 each for mem- 
bers, all others $4 each. 

Association members should note that the 
annual business meeting will be held at 2 p. m. 
on Dec. 7, and their presence at the session 
is urgently requested. 





Association Studies Color Styles for 
Exteriors and Interiors 


San Francisco, Cauir., Nov. 11.—More than 
500 delegates were in attendance at the fifty- 
first annual convention of the National Paint, 
Varnish & Lacquer Association, held at the 
Fairmont Hotel, here, Oct. 31, Nov. 1, 2 and 
3. Although the Golden Gate International Ex- 
position closed Oct. 29, exhibits in the Homes 
and Gardens Building were open and operat- 
ing exactly as they did throughout the fair on 
the morning of Oct. 31, and in the afternoon 
after a luncheon in the California Building, the 
opening session of the convention was called to 
order by President Ernest T. Trigg, Wash- 
ington, D. C., in the Hall of Western States. 
All other sessions were held in San Francisco. 

Discussions covered manufacturing problems, 
better products, dealer education and business 
methods, merchandising technique and problems 
of installment payments. 

F. Dean Prescott, director of the National 
Retail Lumber Dealers’ Association, was a 
speaker. 

A new style report was made available to 
the delegates. Prepared by the association’s 
research staff, the report deals with color styles 
for all types of buildings and rooms, and ex- 
plains why some shades are better suited to 
one room than another. It discusses the sub- 
ject simply, and gives standard rules for deco- 
ration that are easily understood. 


Amemecan fiunberman 


All officers were re-elected as follows: Presi- 
dent, Ernest T. Trigg, Washington, D. C.; 
vice president, Frank L. Sulzberger, Chicago; 
treasurer, S. R. Matlack, Philadelphia; Reuel 
W. Elton, Washington, D. C., secretary. 





Coopers Discuss War Effects and 
Wage-Hour Law 


[Special radiogram to AMERICAN LUMBERMAN] 


MempHis, TENN., Nov. 15.—Appointment of 
Hayden Nelson, secretary-treasurer of the 
Southern Cooperage Co., of Memphis, as vice 
president of the stave heading and hoop division 
of the Associated Cooperage Industries of 
America, Inc., was announced at the closing 
session of the convention here today. Presi- 
dent Burleigh E. Jacobs, of Milwaukee, an- 
nounced the appointment. Mr. Nelson will suc- 
ceed E. A. (Tom) Howell, who died recently. 
Other officers of the association are: 

President—Burleigh E. Jacobs. 
= board of directors—A. Sidney John- 
" Treasurer—M. T. Rogers. 

Secretary—Louis F. Horn. 


Roundtable discussions of the Wage and Hour 
law, and of the European war, featured the 
morning session of the semi-annual convention 
on the closing day. “With the European war 
is progress, we will be wise if we endeavor to 
keep down prices, avoid speculation and banish 
notions of getting rich quick out of the war— 
for that war can bring no economic benefits,” 
President Jacobs warned the general assembly 
at noon. “Perhaps this is too much to expect 
of human nature,” Mr. Jacobs continued. “War 
always breeds inflation; inflation is furthered, 
first by those who fear it and try to beat the 
rise in prices by buying more than they need 
and thus accelerating the very tendency they 
want to avoid.” While there was a sudden 
spurt of business after the outbreak of war, 
a substantial business recovery already was un- 
der way, Mr. Jacobs said. 


59 


Strong Speakers to Be Heard at 
Massachusetts Retailers’ Annual 


Boston, Mass., Nov. 13.—The annual meet- 
ing of the Massachusetts Retail Lumber Deal- 
ers’ Association will be held in the Hotel Som- 
erset, Boston, on Saturday, Dec. 9, starting 
at 9 a. m., with a moving picture, “Trees and 
Men,” followed -by an address by President 
Joshua A. Nickerson; reports of the secretary, 
J. M. Oliver, Jr., and of the treasurer, Gran- 
ville B. Fuller. Norman P. Mason will con- 
duct a “Tested Selling Methods Demonstra- 
tion”; Oliver J. Veling, D. John Fischer Lum- 
ber Co., Buffalo, N. Y., will speak on the “Cost 
of Doing Business”; Joseph Wood, of Johns- 
Manville, on “Credit and Collection Methods” ; 
R. E. Saberson, of the Weyerhaeuser Sales Co., 
on “The Missing Ingredient in the Lumber 
Yard.” 

The foregoing information is imparted by 
D. F. Mackintosh, of the Pope Lumber Co., 
West Roxbury, who is chairman of the pub- 
licity committee. He also says: “George Fuller 
is again in charge of entertainment, and prom- 
ises something new in musical revues.” 





Roofers Find Market Soft But Fore- 
see Strengthening 


CoL_umsus, GA., Nov. 14——Members of the 
Roofer Manufacturers’ Association (Inc.), in 
session here Tuesday, laid plans for the annual 
meeting scheduled to be held at the Ralston 
Hotel here the afternoon and night of Jan. 9. 
A committee composed of Gerald Saunders, H. 
Dixon Smith and D. W. Bland, all of Columbus, 
was named to arrange for the annual banquet 
session night of Jan. 9, following an afternoon 
business session. 

Manufacturers present expressed the opinion 
that prevailing price for roofers is around $18 
@19, which about covers cost of production 
under the Wage and Hour law. At the last 





famous quality products? 


ESSCO Southern Pine 





Every foot of ESSCO Precision Lumber is of uncom- 
mon quality. Cut from choice virgin timber, refined and 
perfected by scientific seasoning and accurate manu- 
facturing, it is a customer-pleasing line that you'll be 
glad to sell and recommend. 


ESSCO service means promptness and carefulness 
in filling orders. Why not stock up now with these 


ESSCO Southern Hardwoods 
ESSCO Ponderosa Pine ESSCO West Coast Woods 
ESSCO Oak Flooring 





EXCHANGE SAWMILLS SALes CO. 
1111 R. A. Long Building, 


KANSAS CITY, MO. 
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meeting, prices ranged around $4 to $6 higher. 

Wholesalers called on at the open session 
were Thomas Griffin, of the Colonial Lumber 
Co.; J. P. Moyer and E. G. Cook, local whole- 
salers, and Richard Grinnells, Jr., of Macon. 
Mr. Griffin asserted he could not account for 
the “softening” of the market since last meeting. 
Mr. Moyer said he believed that there will prob- 
ably not be much change in the market until 
after the first of the new year. Mr. Grinnells 
asserted that he saw nothing about the present 
market to be discouraged over; that there is 
every reason to expect better business. 

Bill Divers and W. T. Bell, railroad repre- 
sentatives present, expressed hope for lower 
freight rates from the Southeast soon. They 
could shed no light on why pending revisions 
are being held up. 

President J. H. Starr, of Atlanta, presided 
at the session, and W. R. Melton, of Cuthbert, 
secretary, brought up several meatters of routine 
business at the executive session held just pre- 
ceding the regular luncheon for members and 
visitors at the hotel at 1 o'clock. 


Old Time Lumber Group Observes 
Its Fortieth Anniversary 


Tacoma, Wasm, Nov. 11.—Although its 
ranks have dwindled from the original 35. char- 
ter members to less than a score, the old South- 
western Washington Lumber Association cele- 
brated its 40th anniversary with a banquet at 
the Tacoma hotel here today. The association 
is composed of lumbermen who organized the 
group 40 years ago and who have been meet- 
ing at the Tacoma hotel annually for the last 
35 years. Joseph Vance, of Seattle, was host 
for this year’s gathering. C. S. Gilchrist of 
Seattle is secretary of the group. Other promi- 
nent members include Former Governor Roland 
H. Hartley, of Everett; Axel Hanson and 
George Cornwall, both of Seattle. 








Northwestern Hardwood Associa- 
tion Will Hold Annual, Dec. 4 


MINNEAPOLIS, Minn., Nov. 14.—The fifty- 
first annual meeting of the Northwestern Hard- 
wood Lumbermen’s Association will be held 
at the Radisson hotel, here, Monday, Dec. 4. 
An afternoon business session will be followed 
by the annual dinner and social gathering. C. 
C. Campbell, L. S. Tuttle and H. M. Kramer 
are in charge of arrangements. 


North Dakotans Select March 12, 13 
as Convention Dates 


Farco, N. D., Nov. 14.—Secretary John F. 
Alsop, of the North Dakota Retail Lumber- 
men’s Association, announces that the annual 
meeting of the organization will be held in 
the Auditorium, Fargo, March 12 and 13. Fur- 
ther announcements concerning the program 
and other matters relating to the meeting will 
be made later. 








Canadian Dealer Groups Hear 
Industry Development 


CAMPBELLFORD, ONT., Nov. 13.—The Lake 
Ontario and Trent Valley branch of the On- 
tario Retail Lumber Dealers Association held 
a meeting here recently, presided over by W. M. 
Fowlds, Hastings, assisted by R. A. Connor, 
Campbellford, secretary. F. J. Overend, Peter- 
boro, and F. E. Houston, Belleville, reported 
that National Housing Act operations were 
making good progress, even though it had been 
difficult to persuade the lending companies in 
their respective towns to take an interest in 
this type of business. To stir up interest of 
lending companies, it was agreed that the best 
practice is to get lumbermen and builders to 
work together in order to secure the co-opera- 
tion of all civic agencies to bring pressure. 

Horace Boultvee, secretary-manager of the 
ORLDA reported an encouraging use of the 
collection service set up by the association a 
year ago. He also stated that approximately 


Amemean fiumberman 


fifty enrollments have been secured in Canada 
for the Tested Selling Methods course. 

An address on the relation of the war to 
the lumber industry was delivered by W. J. 
LeClair, manager of the White Pine Bureau. 
Mr. LeClair went into detail regarding the re- 
quirements of Great Britain and the Allies for 
lumber and the increased demand for Canadian 
lumber in the United States. He pointed out 
that the increase in price of lumber, after the 
war started, has been inevitable and he ex- 
pressed the belief that the outlook for the 
lumber industry at this time is particularly 
bright. The annual meeting of the association 
will be held during April of next year at 
Cobourg, Ontario. 





Glass Association Announces Its 
Annual Award for Industrial 
Accomplishment 


San Francisco, CALir., Nov. 13.—At the 
25th annual convention of the National Glass 
Distributors Association held here recently, the 
Libby-Owens-Ford Glass Company, for the 
second consecutive year, was presented with the 
association’s annual award of merit for out- 
standing industrial accomplishment. The award 
was based on the company’s development of 
safety plate glass in motor vehicles, and its “na- 
tional informative program focusing attention 
upon the many kinds of glass useful in the daily 
life of the nation.” 
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Lack of Ships May Force British 
Columbia Milis to Close 


VANCOUVER, B. C., Nov. 11—Shipment of 
lumber from British Columbia to the British 
Isles have been thrown into a somewhat cha- 
otic condition by the failure of the British 
Government to supply enough ships. Continued 
full-time production has resulted in acute con- 
gestion at mills. Unless relief comes soon, 
many plants will be forced to shut down. The 
industry was obliged to cancel all chartering 
arrangements of its own, and leave the business 
in the hands of the Government. Neutral ships 
were, in the main, not available because their 
owners would not permit them to load cargoes 
for the war zone except at exorbitant rates. 
H. R. MacMillan, one of the biggest exporters 
in the Province, said that of the seventy-five 
cargo ships required by the industry, in the 
past two months, only ten had been named. 
Between 35 and 40 ships a month are required 
for the Province’s exports to the United King- 
dom. To move all the lumber business booked 
bv the British Government in British Columbia 
would require at least 120 cargo ships, lumber- 
men estimate, and this figure does not take 
fully into account provision for 100,000 bushels 
of wheat which has been ordered by United 
Kingdom mills for shipment through Van- 
couver with the lumber. 


Brisk Buying Brightens Mid-Season 
Furniture Show in Chicago 


The success of the fall national home fur- 
nishings market at the American Furniture 
Mart, Chicago, Oct. 31-Nov. 4, is seen in the 
fact that a record-breaking crowd of 3,182 
dealers registered as contrasted to the previous 





Courtesy American Furniture Mart, 


high figure of 2,706 established in 1938. 

Buying activity centered in the medium and 
lower brackets with dealers placing orders for 
merchandise planned for January and February 
promotions. Evidence that dealer inventories 
were low in many sec- 
tions of the nation are 
seen by the fact that 
“staple” items usually 
bought at the  semi- 
annual January market 
were ordered for early 
shipment. There  ap- 
peared a general aver- 
age price increase of 
about 7 percent. 

Shown in dark and 
semi-bleached _ finishes, 
the new modern furni- 
ture eliminated the 
bizarre treatment for- 
merly associated with 





Maple and cherry are 
combined in a new "fem- 
inine" bedroom suite fea- 
tured at the American 
Furniture Mart in its mid- 
season show 





this style. Significant 
developments noted in 
the market were a scat- 
tered showing of pre- 
Georgian occasional 
pieces in oak in tradi- 
tionally dark and the 
bleached finishes, mod- 
ernized and_ simplified 
maple pieces showing a 
light treatment hereto- 
fore incorporated in 
Hepplewhite and Swed- 
ish modern, and new 
kitchen cabinet units in 
oak combining bone 
white with a Cuban 
brown finish. 
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New Freight Cars on Order 


WasHInGTON, D. C., Nov. 18—Class I 
railroads had 28,931 new freight cars on order 
on Nov. 1, the Association of American Rail- 
roads announced today. On Oct. 1 this year, 
they had 23,053 new freight cars on order, 
and on Nov. 1, 1938, there were 5,153. Of 
the new freight cars on order Nov. 1 this 
year, 16,216 were coal, 11,492, box, and the re- 
mainder were miscellaneous cars, such as re- 
frigerator, stock and flat cars. In the first ten 
months of 1939, they put in service 17,417 new 
freight cars, of which 10,418 were box and 
6,106 coal cars; also 549 flat, 160 stock and 
99 refrigerator along with 85 miscellaneous 
cars. In the same period last year, 13,009 new 
freight cars were put in service. Freight cars 
leased or otherwise acquired are not included 
in the above figures. 





Recent Price Rise on Lumber 


Is Defended 


DEER PARK, WasH., Nov. 11.—In a recent 
letter to the trade, commenting on the market 
situation, Harold Southwood, sales manager of 
the Deer Park Lbr. Co., writes: “Undoubtedly 
many buyers lean toward the idea there was no 
justification for price advances and consequently 
are holding off a percentage of their place- 
ments waiting to see if the market may weaken. 
These men probably have very little concep- 
tion of the average cost to produce lumber. 
The truth of the matter is present price levels 
are entirely justified, and for the first time in 
many years there is an opportunity to get a 
thin dime of profit. 

“We believe railroad buying for the next 
few months will be the biggest since 1930. Roads 
are all set to meet heavy traffic now in sight. 
It is quite possible that with our domestic in- 
dustrial demand, business will be enough to 
set off a small boom for the next three to six 
months. I feel sure you will agree that the 
worst thing we have to combat is the fact buy- 
ers generally harbor the idea, very pronounced 
during the recent up-turn in price structure, 
that the manufacturers are profiteering and tak- 
ing advantage of the situation. Of course, such 
a stand is taken without any practical knowl- 
edge of manufacturing costs. With just a 
pinch of reasoning anyone should know that 
manufacturers have been taking it on the chin 
for ten years, except for a brief period in late 
1936 and early 1937.” 





White Ash Seedlings Offered to 


Land Owners 


Jackson, Miss., Nov. 13.—State Forester 
Fred B. Merrill advises that white ash seedlings 
now being produced’in the State Nursery near 
Mt. Olive will be available for free distribution, 
except for delivery costs, by the Union Fork & 
Hoe Co., Jackson, Mississippi, during Decem- 
ber, 1939, to land owners within a 100 mile 
radius of Jackson. 

This program, which is the first of its kind 
in the United States, is being initiated by the 
company as a means of perpetuating the supply 
of one of Mississippi’s most valuable timber 
trees, and offers land owners an unusual oppor- 
tunity to increase future cash returns from their 
timberlands. 

The supply of seedlings for this first distri- 
bution will naturally be somewhat limited and 
all those interested in securing them should 
therefore make application without delay to 
either the Union Fork & Hoe Co. or the State 
Forester, Jackson, Miss. 

Arrangements have also been made to furnish 
detailed planting instructions with the seedlings, 
and through courtesy of the Union Fork & Hoe 
Co. suitable planting tools may be borrowed 
from County Agents in whose counties the 
seedlings are to be planted. 
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Bridge Design Contest Awards Announced 


Wasuinecton, D. C., Nov. 13.—William D. 
Smith, of Portland, Ore., civil engineer with 
the U. S. Forest Service, was named today as 
the winner of the $500 first prize in a timber 
bridge design contest sponsored by the Amer- 
ican Forest Products Industries, National Lum- 
ber Manufacturers Association, and Timber 
Engineering Co. 

The winning entry was a 70-ft. Pony truss 
bridge, designed for an H-10 loading, with an 
18-foot roadway. The design had among its 
outstanding features an unusual treatment of 
the bottom chord splice. The splice was ef- 
fected by the use of a single splice plate be- 
tween the spaced members, each member being 
spliced individually at different points along 
the splice plate. This eliminated the necessity 
of outside plates, adding to the appearance and 
economy of the design. The top chord of the 
bridge was made to approach a parabolic arc, 
thereby reducing to a minimum the stresses in 
the web members due to dead and uniform live 
load. A thorough knowledge of the material 
to be used was demonstrated by Mr. Smith in 
his use of a saw kerf in the verticals, lessen- 
ing the possibility of splitting due to shrink- 
age. He also specified the use of driven plates 
between butting members to assure good bear- 
ing. 

The first student prize of $200 was won by 
Daniel Burnett, of Vancouver, B. C., who sub- 
mitted a three-hinged arch bridge of 70-foot 
span, designed for an H-15 loading and having 
an 18-foot clear roadway. 


The judges were: R. G. Kimbell, director of 
technical service; F. J. Hanrahan, structural 
engineer; L. M. Stevens, architect, all of the 
National Lumber Manufacturers Association; 
J. E. Myer, chief research engineer of the 
American Forest Products Industries (Inc.), 
and J. H. Carr, jr., structural engineer for the 
Timber Engineering Co. 





Asks Aid in Protecting Cali- 
fornia Against Blister Rust 


San Francisco, Cauir., Nov. 11.—Protec- 
tion of California’s sugar pine forests from de- 
struction by the blister rust disease was the 
subject matter of a letter from Kenneth R. 
Walker, Red River Lumber Co., Westwood, 
Calif., to the California State Chamber of Com- 
merce here recently. Mr. Walker sought fur- 
ther assistance of the Chamber in the fight 
against the rust. He pointed out the rust has 
gradually been working southward from the 
Northwest, and in invading California is threat- 
ening an industry valued conservatively at 
$100,000,000 annually. 





In the sixteen years from 1923 to 1938 inclu- 
sive, the railroads placed in service 1,068,763 
freight cars and 16,190 steam locomotives, either 
new or completely rebuilt. 








FREE TO LUMBERMEN 


100’ Clear S$ Teco Trusses—Red River Lumber Co. 
toading shed, Westwood, Calif. 


Before you remodel or add to your 
plant, write us for typical free- 
span roof truss design information. 


ECO 
RUSSES 


Stronger 

are ) More Economical 
Easy to build 
Easy to erect 


TECO, subsidiary of National Lumber 
Manufacturers Association, is the lumber 
industry’s central clearing house for tim- 
ber design information. , . . Apply tim- 
ber engineering principles to your own 
plant buildings. 


FREE information upon request 


i TECO 

é- )) TIMBER CONNECTORS 

4 S —___ Stronger Joints : 
| Less Material 


Timber Engineering Co. 
1337 Connecticut Ave.. WASHINGTON, D. C. 


See Below for Sources and Information 
on Timber Connector Structures 








See Below for Sources and Information 
on Timber Connector Structures 





In WOLMANIZED Douglas Fir 
Crossett Western Company 


Lumber Manufacturers 
WAUNA, OREGON 





Equipped to 
Prefabricate for Teco Connectors and 
Preservatively Treat with Coal Tar 
Creosote, Zinc Chloride and 
Chromated Zinc Chloride 


West Coast Wood Preserving Co. 


SEATTLE, WASHINGTON 





ILLINOIS LUMBER YARDS 


SHIPPING CAPACITY, 50 CARS PER DAY 


A Complete Assortment of Building and 
Manufacturing Lumber of All Kinds. 


CAIRO, ILL. 





T. C. KING 


Box 788 Anniston, Ala. 








TIMBER STRUCTURES INC. 


215S. W. First Ave. 
PORTLAND ; OREGON 





AMERICAN BUILDERS 
LUMBER FABRICATING FACTORY 
601-611 Alaska St., SEATTLE, WASHINGTON 





McKEOWN BROS. CO. 


5235 S. Keeler — CHICAGO 
Telephone Lafayette 8161 








Western Pine Mfg. Co., Ltd. 


Main Office and Factory 
SPOKANE, WASHINGTON 
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October Residential Construc- 
tion Shows Big Gains 


Not since April, 1937, has the dollar volume 
of private residential building been equal to the 
total recorded for October, according to F. W. 
Dodge Corporation in its current report on 
construction contracts awarded in the 37 
Eastern States. Total residential construction, 
including both private and public, amounted to 
$118,303,000 in October and exceeded the corre- 
sponding month of last year by $5,630,000. The 
most impressive gain was made in one-family 
residences which rose in total contract value 
from $70,021,000 in October, 1938, to $81,975,- 
000 last month. As a consequence of this dollar 
increase, the total number of dwelling units 
provided showed a 13 percent increase in Octo- 
ber over the same month last year, while the 
ten months’ cumulative total of dwelling units 
constructed represented a 57 percent gain over 
the corresponding period of 1938. 

The curtailment in public building and engi- 
neering contracts, which has been in evidence 
during the past few months, was responsible 
for an appreciable decline in non-residential 
building in October as compared with October, 
1938. However, private non-residential building 
continued to have a firm tone and rose to $51,- 
776,000 last month. Commercial and manufac- 
turing building, the two classes which generally 
contribute most to private non-residential con- 
struction, compared favorably with October, 
1938. 

Whereas total private construction increased 
10 percent last month over October, 1938, total 
public construction declined 55 percent. The 
net result of this divergency in trend between 
private and public construction was a 27 per- 
cent decrease in total construction in October 
as compared with the corresponding month last 
year. 


USHA Expert Lauds English 
Housing Efforts 


WasHINGTON, D. C., Nov. 15.—Public low- 
rent housing continues to flourish in England 
despite the shadow of war, according to Cath- 
erine Bauer, special consultant of the U. S. 
Housing Authority, who recently returned from 
a tour of inspection of European housing, which 
was interrupted by the outbreak of hostilities. 
Miss Bauer said in part: 

“Although the housing program in England 
is much ahead of that in this country with 
regard to production, political success and pub- 
lic education, it fails to match in any degree 
what is being made here in America in the 
technique of designing and constructing modern 
economical and attractive homes. 

“Decent, but also rather dull,” was her gen- 
eral description of English housing inspected by 
her. In this connection Miss Bauer added: 

“English housing is ‘good’—in the sense that 
it usually has a number of homespun virtues, 
such as adequate space, light, air, solidity, bath- 
rooms, etc. But if you are looking for fresh 
ideas in design, for new experiments in struc- 
tural technique, for economical ways of making 
modern domestic life smoother, easier and richer 
—then the vast mass of English housing will 
not really satisfy you.” 

So far as providins new housing is concerned, 
Miss Bauer figuratively doffs her hat to our 
English cousins. For example, she pointed out 
that of the 12,000,000 dwellings existing in 
England at the present time 4,000,000 have been 
built since 1919. This means that one-third of 
all English families live in comparatively new 
and modern housing. 





“Our own present program, which will have 
taken three years or so to carry out,” said 
Miss Bauer, “will provide hardly more than 
160,000 dwellings. The present rate of English 
public housing production, proportioned to our 
population, would mean a rate of more than 
300,000 dwelling units per year in the United 
States. But we are just beginning. I see no 
good reason why we can not surpass the Eng- 
lish record within a very few years.” 





Remodeling Makes Old House 
Inviting and Attractive 


This homey place in its lawn of light 
and shadows did not possess its present 
charm until a recent remodeling program 
was carried out. Now, with porches 
added in front, on the side, and a third 
in back (not visible in the accompanying 
picture) it is one of the most attractive 
homes on the street. 

Formerly owned and occupied by W. 
H. Thom, president of the Builders 
Lumber & Supply Co. in Wausau, Wis., 





It is easy to imagine 
how ordinary and out- 
of-date this residence 
looked previous to its 
recent improvement 
discussed in the ac- 
companying story 





it is now the home of Edgar McEachron, 
who is manager of the Marathon Battery 
Co. in the same city. Mr. Thom is like- 
wise head of the dry battery manufactur- 
ing firm named. 

The old house was remodeled at an 
outlay of about $1,100. Its appearance 
now with white clapboards and green 
shutters and open porches is most invit- 


ing. 


Home Show Attracts More 
Than 100,000 Visitors 


Hackensack, N. J., Nov. 13—Home build- 
ing interest throughout this area was stimulated 
by the annual Bergen County Home Show, 
which attracted an estimated attendance of well 
over 100,000 visitors during its seven-day run, 
Nov. 4-11, at the Teaneck Armory, near here. 
Lumber and building material dealers were 
among the more than 100 exhibitors participat- 
ing in the event. Central feature of the expo- 
sition, of which Harry C. Harper was general 
chairman, was a 4-room Colonial house erected 
on the armory floor by the Bergen County 
Master Builders’ Association. 





More People Saving for Homes 


Through B & L 


New accounts in savings, building and loan as- 
sociation were opened by 584,000 people in the 
first nine months of 1939, the United States Build- 
ing & Loan League estimated. This meant that 
there were 22,000 more new people investing 
funds directly for home financing than during the 
same period of 1938. George W. West, At- 
lanta, president of the League, pointed out that 
there was also a larger volume of additional 
investment by those already having share ac- 
counts than there was during the first three 
quarters of 1938. Even in 1937, when there 
was notable recovery comparable to the pres- 
ent pickup, the investments in thrift and home 
financing institutions did not show the same 
vigor as they do now and have shown all year, 
it was said. “A traditional investment for 109 
vears with the people of small income. the 
savings, building and loan associations have 
widened their influence in the past two decades 
to include persons of every walk of life, from 
unskilled laborer to the affluent corporation 
official or professional man,” said Mr. West. 
“But the size of the average account in an 
association is $100 less this year than last, 
because of the increase in small accounts, which 








reflects the greater number of persons using 
these thrift institutions. Today’s average ac- 
count is $824,34.” 





Many Colleges Conduct 


Courses in Housing 


WasHIncTon, D. C., Nov. 13.—The United 
States Housing Authority revealed today that 
a current check-up showed more than 200 
American institutions of higher education— 
among them such famous schools as Harvard, 
Cornell, Maryland, Columbia, Dartmouth, New 
York University and Xavier—have courses re- 
lated to some phase of public housing. 

In order to form a closer link between the 
general public and schools and colleges offer- 
ing housing courses, a special service has been 
established in the United States Housing Au- 
thority under the direction of William H. Cary, 
Jr., who was an Assistant Dean of Harvard 
College from 1930 to 1939. 

The latest entry into the field of public 
housing education is the University of Cali- 
fornia, in Berkeley, which has established a 
lectureship course under the auspices of the 
Rosenberg Foundation, a California Corpora- 
tion for charitable purposes. 

Literature and hand-books based on data and 
experience gathered during the two years that 
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the United States Housing Authority has been 
functioning are being prepared and made avail- 
able for educational use. Lectures by USHA 
technical experts are being arranged for classes 
in housing. 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 average as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 
Cincinnati, Ohio, covering residences, frame 


and brick: 1926- 
1929 1937 1938 Nov. 
AREA— Avg. Avg. Avg. 1939 
DUE .ns5 40% Frame 82.7 79.0 81.6 83.7 
Brick 87.0 85.1 85.0 86.8 
Baltimore ..... Frame 107.2 88.8 91.9 95.4 


Brick 112.0 93.2 94.8 96.7 


Birmingham ....Frame 91.7 80.5 86.3 88.9 
Brick 96.7 86.4 89.5 91.8 
Boston ccvvevec Frame 116.3 103.3 104.1 107.0 
Brick 120.3 110.5 109.4 111.0 
CHICAGO .cccccece Frame 109.2 104.8 107.9 112.2 


Brick 114.2 110.7 110.6 114.0 


-Frame 100.5 98.8 100.4 105.8 
Brick 105.0 106.1 105.1 108.4 


Cincinnati .... 


Cleveland ...... Frame 107.2 105.1 105.8 106.9 
Brick 118.4 112.3 109.8 110.4 
TOME oae0ss0 es Frame 103.1 89.9 91.2 94.1 
Brick 107.3 95.2 92.6 95.4 
Denver .. cece --Frame 95.0 111.9 109.0 113.5 
Brick 99.7 112.7 109.4 114.0 
Detrek. .ccocess Frame 103.3 93.9 97.1 101.3 
Brick 108.4 100.7 101.8 104.3 
Kansas City ...Frame 100.3 95.8 102.5 107.6 
Brick 106.5 104.4 107.8 112.3 
Los Angeles....Frame 92.7 93.4 89.7 96.7 
Brick 97.9 97.3 95.6 98.2 
Minneapolis ....Frame 92.8 101.6 101.2 103.1 
Brick 98.2 107.6 105.5 105.8 
New Orleans...Frame 93.3 83.4 86.3 90.0 
Brick 96.3 87.0 87.5 91.5 
New York City.Frame 1383.3 110.5 118.9 123.3 
Brick 138.4 115.8 121.4 124.3 
Philadelphia ...Frame 100.3 91.4 93.8 102.3 
Brick 106.8 98.0 98.5 104.9 
Pittsburgh ..... Frame 113.3 109.8 112.7 114.4 
Brick 118.8 117.5 116.4 116.8 
i. BOO. scctas Frame 118.6 98.2 104.1 107.9 
Brick 121.1 106.5 108.5 110.9 
San Francisco..Frame 87.7 96.7 97.7 100.5 
Brick 98.7 104.3 105.3 106.1 
Seattle .........-Frame 84.5 92.6 96.5 98.3 
Brick 92.2 103.5 104.3 105.6 





New Orleans Lumbermen Re- 
fute Charges of Excessive 
Building Costs 


New Orveans, La., Nov. 13.—Answering 
charges that building costs in New Orleans 
were higher than in cities of comparative size, 
the New Orleans Retail Lumber Dealers As- 
sociation conducted an investigation and made 
public findings to show that conditions warrant 
somewhat higher prices, but that rates are ac- 
tually lower than in some cities with which 
New Orleans has been compared. 

Excessive taxes and the new wage and hour 
law provisions were blamed by the association 
as the principal reason for higher rates, while 
some building requirements applicable to pe- 
culiar conditions here were given as reasons 
for some higher costs. 

The lumbermen’s statement pointed out that 
they are in many instances mere retailers for 
national products, over which they have no 
control as to price. 

The lumbermen’s statement asserted that a 
Louisiana income tax, State and city sales 
taxes, requirements of the municipal building 
code, and other factors necessitate higher costs. 
They estimated that the State old age pension 
and sales tax alone add 3% percent to building 
costs. 

Some factors involved in construction here, 
not applicable generally, were listed by the 
lumbermen thus: The average lot must be filled 
and graded; character of soil requires heavier 
footings and foundations; in some areas pilings 
are necessary, adding hundreds of dollars to the 
average home cost; requirement of solid con- 
crete mats to prevent subsidence of the build- 
Ing; extra heavy sills and joists are required. 
to guard against damage in storms: slate and 
asbestos roofings are used exclusively, and this 
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excess weight requires heavier frame and brac- 
ing; all frame lumber must be unusually heavy, 
and ceiling and studs are never spaced more 
than 16 inches between centers. 

Most buildings require storm sheathing and 
weatherboards or stucco and plaster inside; all 
buildings require eaves, gutters, down pipes and 
underground drains; home owners generally 
demand long leaf yellow pine and cypress for 
frame openings and trim. 

The lumbermen pointed out that the recent 
increase in wages and decrease in hours at 
mills also constituted a major cost problem. 
The lumbermen quoted October issue of the 
Architectural Record as authority that prices 
in New Orleans were lower than in Dallas, 
Tex., a city with which New Orleans often is 
compared. 





Favorable Outlook Seen for 


Building This Fall 


San Francisco, Cauir., Nov. 13.—With last 
year accounting for the biggest drop in nation- 
wide home building costs in over nine years, 
and recent surveys showing no cost increases 
and a highly favorable building and business 
outlook, home building prospects this fall are 
bright in the opinion of W Lowe, presi- 
dent of The Paraffine Companies, Inc. The 
cost per person supplied with new housing in 
the U. S.’s largest cities has gone down sub- 
stantially since 1930, the year regarded by ex- 
perts as normal, Mr. Lowe stated. The biggest 
drop in building costs in over nine years, pri- 
marily due to lower material prices and financ- 
ing charges, was reported for 1938. 





New Jersey Industrial Con- 
struction Reaches New High 


TRENTON, N. J., Nov. 13.—Reaching a record 
high for the second consecutive month, 80 plans 
for industrial building, calling for a total expen- 
diture of $1,656,720, were approved during 
October by the New Jersey Department of 
Labor, according to announcement by State 
Labor Commissioner John J. Toohey, Jr. The 
number of plans approved is three times the 
average for the past 20 years, and the valuation 
is approximately three times normal, it was 
stated. The current report shows 42 more 
plans than for the corresponding month a year 
ago, and $1,212,764 more than the investments 
represented for the same period a year ago. 





Atlantic Rates Unchanged 


BALTIMORE, Mp., Nov. 13. — The North 
Atlantic and the South Atlantic & Gulf 
Freight Conferences have continued the ocean 
rates adopted late in October, to extend over 
all of November and December, but with the 
condition that the tariff may be advanced or 
discontinued on fifteen days’ notice. Rates -on 
all shipments on vessels sailing from Nov. 13 to 
Nov. 30 inclusive, are to be as per the schedule 
sent out, with the understanding that these 
rates shall continue for the first half of Decem- 
ber, likewise for the second half of the month 
unless on or before Nov. 15 notice of a change 
or cancellation is sent; likewise for the second 
half of December, predicated upon notice by 
Dec. 1, and so on for the future. 

The rates to Group 1 ports are fixed at 65 
cents per 100 pounds on heavy, and 80 cents 
on light, woods, and for Group 2 posts, with 
the exception of Southampton, at 70 and 85 
cents, respectively. To Southampton, the sched- 
ule is 75 and 90 cents. The lumber rates apply 
also to logs as per classification. 

On planks, rails, and heavy oak, 3 inches 
thick or over, and weighing 5 pounds per board 
foot and over, the rates to Group 1 ports are 
$26 per one thousand feet board measure, and 
to Dublin and Belfast, $29, with other Group 
2 ports taking the heavy lumber rate. 

No notice of a change has gone out so far. 
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White Fir 


Ponderosa Pine 


2 Your first order to South- 
west Lumber Company 
will bring you convincing 
proof of the superfine qual- 
ity of this Fir and Pine. 
Then you'll know why it is 
the preferred lumber of so 


Box Shook 
and Crates 
































many dealers and builders. 
High-altitude Fir, especially 
suited to construction work. 
Full line of choice Ponderosa 
Products. We will appreciate 
your inquiries and orders. 
Write to SOUTHWEST 
LUMBER CO., Alamogordo, 
New Mexico. Why not today? 
iin) in| TM) 
350,000 Feet ie: Day 
irs best 
Every 
Modern 
Facility 
Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 
LUMBER CORPORATION 
VERNONIA, OREGON 
SULLIVAN LUMBER CO. 
PORTLAND, OREGON 
THABERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WHITE PINE {cte— 
Ponderosa— 
Also Pe 
Fir Wallboard $73?" 2". products 
William Schuette Company 
\New York 
‘Offico—41 East 42d St. 


PITTSBURGH, PA. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., Nov. 13—Following is the National Lumber Manufacturers’ Associa- 
tion report for two weeks ended Nov. 4, and for forty-four weeks ended that date, covering mills 


whose statistics for both 1939 and 1938 are available, and percentages comparison with statistics 
of identical mills for the corresponding period of 1938: 











Av. No. Per- Per- Per- 

Mills Production cen Shipments cent Orders cent 
TWO WEEKS: Rptg. 1939 of 1938 939 of 1938 a 1939 of 1938 
Total Softwoods .. 415 463,706,000 114 484,081,000 122 366,621,000 90 
Total Hardwoods.. 86 16,100,000 139 22,743,000 157 19,121,000 116 
Total Lumber ..... 484 479,806,000 115 506,824,000 123 385,742,000 91 
Total Flooring .... 80 21,735,000 126 20,432,000 125 16,038,000 63 
FORTY-FOUR WEEKS: 
Total Softwoods .. 433 9,112,017,000 116 9,648,638,000 116 9,869,267,000 119 
Total Hardwoods.. 87 298,947,000 102 373,270,000 138 376,825,000 140 














Total Lumber ..... 502 9,410,964,000 116 10,021,908,000 117 10,246,092,000 119 
Total Flooring .... 80 383,464,000 109 399,601,000 114 416,385,000 109 


NATIONAL STATISTICS FOR OCTOBER BY REGIONS 


Wasuincton, D. C., Nov. 13.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for the four weeks ended Oct. 28 (approximately the month of October) and for 
the year to date, covering mills whose statistics for both 1939 and 1938 are available, and per- 
centage comparison with statistics of identical mills for the corresponding period of 1938: 

















Av. No. Per- Per- Per- 
Mills Production cent Shipments cent Orders cent 
FOUR WEEKS: Rptg. 1939 of 1938 1939 of 1938 1939 of 1938 
Softwoods: 
Southern Pine .... 133 136,037,000 100 161,855,000 105 138,135,000 81 
West Coast ....... 130 414,527,000 114 418,601,000 116 382,984,000 113 
Western Pine ..... 117 327,487,000 110 330,819,000 121 301,927,000 116 
California Redwood 3 32,494,000 115 32,129,000 131 31,865,000 128 
Southern Cypress.. 10 8,942,000 sO 11,263,000 117 9,347,000 96 
Northern Pine .... 10 688,000 29 18,934,000 212 16,301,000 168 
Northern Hemlock 17 4,473,000 60 10,214,000 150 9,097,000 152 
Total Softwoods. 430 934,024,000 109 995,917,000 117 919,339,000 110 
Hardwoods: 
Southern Hardwoods 763 24,756,000 114 30,856,000 140 26,360,000 100 
Northern Hardwoods 17 6,058,000 129 13,517.000 210 12.079.000 165 
Total Hardwoods. 80 30,814,000 116 44,373,000 156 38,439,000 114 
Total Lumber ... 494 964,838,000 110 1,040,290,000 118 957,778,000 110 
Oak Flooring...... won 39,767,000 ... 38,070,000 ... 35,392,000 ... 
Maple, Beech and 
Birch Flooring... . 6,024,000 ... 5,623,000 ... 5,033,000 ... 
Av. No. Per- Per- Per- 
FORTY-THREE Mills Production cent Shipments cent Orders cent 
WEEKS: Rptg. 1939 of 1938 1939 of 1938 1939 of 1938 
Softwoods: 
Southern Pine .... 133 1,421,202,000 105 1,516,048,000 106 1,563,465,000 108 
West Coast ....... 130 4,047,745,000 123 4,249,817,000 123 4,392,011,000 127 
Western Pine ..... 118 2,881,177,000 117 3,028,720,000 113 3,109,520,000 116 
California Redwood 13 302,579,000 111 311,413,000 108 323,307,000 112 
Southern Cypress... 10 110,516,000 95 109,376,000 107 100,446,000 113 
Northern Pine .. .. 10 82,579,000 91 112,838,000 138 123,275,000 155 
Northern Hemlock. 18 63,299,000 90 89,311,000 169 88,318,000 157 
Total Softwoods. 432 8,909,097,000 116 9,417,523,000 116 9,700,342,000 120 
Hardwoods: 


Southern Hardwoods 769 


209,769,000 110 
Northern Hardwoods 18 


81,252,000 84 


291,021,000 102 
9,200,118,000 116 


265,291,000 131 
96,257,000 160 


361,548,000 138 
9,779,069,000 117 


270,741,000 133 
95,923,000 167 


366,664,000 140 











Total Hardwoods 87 
Total Lumber ... 501 


10,067,006,000 120 
Oak Flooring ..... 325,707,000 9 0 Pe tiet ti 
Maple, Beech and DIU ty 33 ,209,0 0 357,467,000 owe 
Birch Flooring .. 46,994,000 50,424,000 50,571,000 


fUnits of production. 


RELATION OF UNFILLED ORDERS TO STOCKS 


WasHIncTon, D. C., Nov. 14.—Following is statement of seven groups of identical mills and 
and two groups of hardwood flooring plants of unfilled orders and gross stock footage on Nov. 4: 
No. of Mills 








Hococti — cote . Gross Stocks 
eporting 1939 193 
eon Sottweeds rer 2767 856,287,000 512,225,000 3,491,254,000 3,890,741,000 
ota BFGWOOGES 2. cceccccsce 88* 67,394,000 56,914,000 369,372,000 427,805,000 
Total Lumber CeVneCsoeeews oe 3647 923,681,000 569,139,000 3,860,626,000 4,320,546,000 
OGRE PUOOUINE 66 ccceeeeisiece 75 60,068,000 58,361,000 68,034,000 89,706,000 


on ae northern mills, 14 report on softwood orders, and 16 on hardwoods; while 17 report 


*For hardwood, there are included 72 units and 16 mills. 


REGIONAL STATISTICS FOR OCTOBER 28, 1939 


Wasuincton, D. C., Nov. 13.—Following is the monthly statement by regions of eight groups 


of identical mills and two groups of hardwood flooring plants of unfilled orders and gross stock 
footage on Oct. 28: 











No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 1939 1938 1939 1938 
ee err 123 106,548,000 78,162,000 466,140,000 516,567,000 
eee ee ee ee 130 441,153,000 229,904,000 769,312,000 873,042,000 
Western Pine ........ . 119 310,782,000 151,516,000 1,614,983,000 1,765,920,000 
California Redwood 13 38,372,000 25,450,000 291,365,000 295,187,000 
Southern Cypress ... 10 6,654,000 4,730,000 199,719,000 205,909,000 
PROUEMOUN FIMO cccccccscccccvues 10 8,407,000 5,197,000 125,816,000 168,323,000 
Northern Hemlock 14 7,287,000 7,985,000 71,433,000 106,926,000 

Total Softwoods ............. 419 919,203,000 502,944,000 3,538,768,000 3,931,874,000 
Southern Hardwoods ........... 766 42,265,000 35,032,000 233,890,000 260,933,000 
Northern Hardwoods ........... 15 18,412,000 13,552,000 107,780,000 136,594,000 

Total Hardwoods a ee eee 81 60,677,000 48,584,000 341,670,000 397,527,000 

Total Lumber ...........seeee 486 979,880,000 551,528,000 3,880,438,000 4,329,401,000 
Flooring — 
i cs weccsevacecews 75 62,095,000 55,405,000 67,344,000 89,027,000 
NN Pee ee 15 12,097,000 8,167,000 13,720,000 16,892,000 


tUnits. 
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Western Pine Summary 


PorTLAND, Ore., Nov. 10.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended Nov. 4: 

Report of an Average of 118 Mills: 


Nov. 4, 1939 Nov. 5, 1938 
Production ...... 160,558,000 139,299,000 
Shipments ...... 165,444,000 132,369,000 
Orders received.. 115,353,000 136,887,000 


Report of 116 Identical Mills: 
Nov. 4, 1939 Nov. 5, 1938 
Unfilled orders... 282,478,000 153,272,000 
Gross stocks ....1,582,407,000 1,733,360,000 
Report of 116 Identical Mills 
c——Total for Year——_—__, 


Production ...... 2,963,803,000 2,547,177,000 
Shipments ...... 3,121,866,000 2,756,441,000 
Orders ...ccecees . 3,172,913,000 2,769,315,000 





Southern Pine Statistics 


[Special telegram to AMERICAN LuUMBERMAN] 
New Orteans, La., Nov. 15.—Following is 
a summary of reports from southern pine mills 
for two weeks ended Nov. 11: 


Average weekly number of mills, 124 
Units,? 107 


Two Weeks 
Three-year average production*... 66,135,000 
DUSTER DEOGUCCION «6.0.00 ce cee eenes 66,041,000 
I 8 rae 5 ea didi anaaae mati ace ee 69,371,000 
ee ee 57,794,000 


Number of mills, 130; Units,t 108 
On Nov. 11, 1939 
ee rr 88,820,000 
ee ee eee ween a 373,291,000 


*October, 1935, to October, 1938. 
*Unit is 309,000 feet of “3-year average” 
production. 


WEST COAST MONTHLY FACTS 


SEATTLE, WAsH., Nov. 10.—The feature of 
the market for West Coast lumber in October 
was a definite let-down in buying, says Monthly 
Lumber Facts, issued by the West Coast Lum- 
bermen’s Association. The drop in average 
weekly orders was 23.6 percent from the Sep- 
tember weekly average; the sharp buying wave 
of the first war weeks has subsided to the 





level of last spring. The reasons given are as , 


follows: 

1. September buying, especially for rail de- 
liveries, was influenced by war psychology. 
Much of it was for hedging, in anticipation of 
price rises of car shortages. This wave has 
spent itself. 

2. October buying from Atlantic Coast was 
substantially curtailed by lack of ships. 

3. California buying has been restricted by 
uncertainty on the outcome of the “ham-and- 
eggs” issue. Little building will be projected 
in the State, and not much lumber will be put 
in stock, until the issue is settled. 

4. While the buying of car material and 
other items by the railroads continues to be 
substantial, this business is down from _ the 
peak of war pressure, and is moving on a more 
conservative basis. 

5. A seasonal let-up in building begins in 
October, particularly in the colder sections of 
the country. 

Taking due account of these factors, and of 
normal prospects for West Coast lumber, the 
industry is now on a sound level. The build- 
ing of low-cost homes of lumber remains the 
maior source of West Coast lumber movement. 

Statistics reported for four weeks of October 
were as follows: 


Weekly 
Average, 

Feet 
ee 138,495,000 
Ee ee eer ee ee 140,621,000 
ES rel LS Dis « ida wat ee See Ole 128,521,000 

End month— ; 

i eer ee 521,185,000 
eS rare 839,000,000 


Cumulative totals for 43 weeks are as fol- 
lows: . 

Cumulative 

Totals, Feet 


PE ok éebeGtvednn ap eee es 5,627,732,000 
RR eae er 5, 852,875,000 
AS ae ere ee 5,191,749,000 
Orders by markets— 
| OTE ets rere 2,408,797,000 
BEUUNOMEES GRIRO 26k csi esecess 2,133,439,000 
|, ee et ee ts a 345,374,000 
CE, aivenG dees Centce er eReeRre 836,022,000 











Now 


Fic 


ers 
of 

Lat 
stat 
thi: 


to! 
ha 
re 
be 
or 
on 
pli 


ch 
un 


in 
ti: 
ot 
ac 


39 


ine 
or 


ills 


938 
000 
000 
000 


938 
000 
000 


000 
000 
000 


r 1S 
ills 


eks 
000 
000 
000 
000 


939 
000 
000 


ge” 


- of 
»ber 
thly 
um- 
‘age 
ep- 
rave 
the 


de- 
ogy. 
1 of 
has 


was 


| by 
and- 
cted 
put 


and 
» be 

the 
nore 








November 18, 1939 


American fiunherman 


Here’s What's New 


Floor Sander Offered for Dealers to 
Sell or Rent 


A new floor sander with which lumber deal- 
ers may increase income and develop good will 
of contractors has recently been announced by 
Landon P. Smith, Inc., Irvington, N. J. It is 
stated that dealers who avail themselves of 
this offer will be fully protected in their terri- 
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tory. This floor sander, designated as No. 444, 
has been specially designed for rental, resale, or 
regular maintenance use. Ease of control has 
been emphasized ; it is stated that even a woman 
or a boy can operate it quickly and efficiently 
on either new or old wood floors by merely 
plugging into any wail or floor socket. The 
company advances the information that the ma- 
chine is made with standard parts to stand up 
under constant operation without special serv- 
icing, repairs, adjustments or lubricating care, 
and that an average rental of $3 to $5 per day 
soon pays for the machine. It is stated that the 
unit will stand heavy service and tough usage 
even in’ the hands of inexperienced operators. 
The suggestion is made that the use of this 
machine automatically puts the dealer in a posi- 
tion to sell more floor scapers, sandpaper, fillers, 
wax, shellac, varnish, lacquer, paint and brushes 
to complete a floor refinishing job. 


Folder on Holiday Packages of Tools 
for Gifts Is Available 


A four-page tabloid size news sheet on 
counter merchandisers and attractive gift pack- 
ages of tools has recently been issued by the 
Stanley Works, New Britain, Conn. Pictures 
and prices of 12 different Christmas packaged 
tools are included. Photographs and prices of 
nine tool sets and six counter displays are 
among the suggestions for merchandising tools 
for the holidays. Hammers, drills, planes, 
soldering i irons, tape, levels, screw drivers, chisels 
and mitre squares are some of the items offered 
in Christmas packages. It is stated that adver- 
tising helps are packed with each order and that 
others are available at low cost. A price list 
accompanies the folder on tools in holiday pack- 
ages. 


Booklets on Chemical Protection 
from Fire and Ice Issued 


Two booklets, one on the use of calcium 
chloride in fire fighting equipment; a second, 
on the use of calcium chloride to eliminate 
ice in winter has been issued by the Solvay 
Sales Corp., 40 Rector St., New York City. 
Calcium chloride spread on the ground thaws 
ice and may also be used to prevent freezing or 
for thawing ice in gutters and drainpipes. It 
Is suggested that aside from using the chemical 


around the lumber yard, the lumber dealer can 
develop additional business by selling calcium 
chloride in winter to theaters, stores, gas sta- 
tions and public buildings for freeing their 
sidewalks from ice. Mixed with water in fire 
pails and barrels, the chemical retards evapora- 
tion of the water and prevents the water from 
freezing. Mosquitos do not breed in the solu- 
tion. Information in the booklet on fire pre- 
vention tells how to use it in lumber yards and 
also suggests markets for its resale as a fire 
fighting medium for other businesses. A third 
booklet entitled “Calcium Chloride and Portland 
Cement,” tells of its effects in cement mixtures. 
It is stated that cement sets faster and reaches 
a greater strength when mixed with calcium 
chloride. 


New Industrial Tractor for Lumber 
Yards Is Announced 


A new industrial tractor designed on low, 
short, compact lines for jobs such as hauling 
lumber about the yard, shed or mill, and requir- 
ing low cost tractive power, has just been an- 
nounced by Allis-Chalmers Mfg. Co., Milwau- 
kee, Wis. Weighing 2140 pounds, with 13.5 
drawbar horsepower, this tractor is equipped 
with foot brakes and hand brakes, three for- 
ward speeds and reverse; valve-in-head 18 h.p. 
medium speed tractor engine; removable cylin- 
der liners, and a foot controlled governor. The 
quick-hitch can be adjusted in height and the 
tractor merely backed up until the load trips 





the automatic coupling. A rope within easy 
reach of the operator is provided to release the 
coupling. Snow plows, brooms, compressors, 
highway mowers can be mounted on structural 
steel frame available for that type of work. 
Maneuverability and speeding up of work has 
been considered in its design. 





Line Yard Encourages Young 
Men to Study Architectural 
Drafting 


Aurora, Itt., Nov. 15.—Alexander Lumber 
Co. of this city has recently enrolled some of 
its younger yard employees in the course in 
architectural drafting offered as a correspond- 
ence study by Chicago Technical College. The 
company is encouraging young men employed 
in its yard to take the course, and offers to 
pay one-half the cost for any employee who 
completes the work and gets a _ certificate 
from the college. The reason for this interest 
in the training of employees is that\the com- 
pany feels a growing need for men in its yards 
who have the necessary technical knowledge to 
enable them to help home-building customers 
plan their structures. This is particularly true 
in the case of small home planning in all yards, 
and for other structures as well in towns where 
there is no architect. It is possible that the 
Alexander Lumber Co. as well as some other 
concerns may at some time in the future make 
this or a similar course a requirement for em- 
ployment of young men. 
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CERTIFIED 
Douglas Fir 


na Flooring Ceiling 
Mocbdings Siding Finish Stepping 
Casing Base, ete. 





Booth-Kelly Certified Douglas Fir is the lum- 
ber of adaptability, strength and durability. 
For structural uses, from strong and sturdy 
framing to fine-textured, delicately beautiful 
interior trim, this choice lumber answers 
every purpose adequately. Here is Quality 
Certified stock from our own superb stands 
of big-bodied old-growth trees, seasoned and 
cut in Booth-Kelly mills under expert supervi- 
sion. It satisfies the customer because it is 
top-quality lumber. And the buyer knows 
just what he is getting. For this lumber bears 
the mark of “20", the Booth-Kelly pledge of 
quality and careful manufacture; also the 
association marks, guarantees of proper grad- 
ing. Why not send us your order today? 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


\BootliAtell 


“LUMBER co, 





TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Eastern Trade News 


[F. J. Caulkins| 


Boston, Mass., Nov. 13.—Transactions 
throughout the East are being more directly 
affected by the moves being made by the Tim- 
ber Control in England, than by any other 
market factor. Purchasing agents have options 
on or definite contracts for all lumber supplies 
in eastern Canada available for prompt ship- 
ment, and beyond that have arranged for the 
co-operation of leading manufacturers in ex- 
panding their logging operations. This situa- 
tion accounts for the strong price position of 
spruce in the local market. Then that same 
Timber Control may or may not contract for 
a huge block of that hurricane pine owned by 
the Salvage Administration in New England. 
If this lumber does not find an outlet overseas, 
a move may be made to dispose of the entire 
block of approximately 875,000,000 feet—largely 
low grade pine—to a group of 40 or 50 co- 
operating wholesalers now being organized for 
that purpose. 


WEST COAST WOODS—Very little new 
mill-shipment business has been booked in 
the past thirty days, and the discount on fir 
dimension schedules has moved up from $6.50 
to $7 from page 16 of List 33, but mill prices 
have not softened. Hemlock dimension has 
moved upward rather than downward, with 
the spread between hemlock and fir less than 
$1, mostly 50 cents, due to extreme scarcity 
at all shipping centers. Transit or spot 
boards, fir and/or hemlock, are sold up clean, 
with the last sales at $30/30.50 for No. 2, and 
$27.00 and $27.50 for the No. 3. To date cargo 
deliveries at Boston docks in November have 
totaled just above 3,000,000 feet, but heavy 
arrivals are listed for the rest of the month. 
Buying apathy at the yards is attributed 
solely to failure of the ship owners to name 
the new rate which they announced would 
come in force on Dec. 1. The effective date 
must now be advanced to Jan. 1 to give ship- 
pers reasonable notice, but, as all sales for 
mill shipment pass the freight advances along 
to the buyer, he is placing no orders until 
his transportation cost can be approximated. 
In this situation the yards have been draw- 
ing heavily upon local wholesale’ stocks, 
where the fir dimension discount runs from 
$5.50 off for the smaller sizes, to $4.50@5 off 
for sizes up to 2x10- and 12-inch. 








EASTERN SPRUCE—The controlling factor 
in the market is disclosed in reports from all 
manufacturing centers in the Maritime Prov- 
inces of a complete absence of unsold stocks 
of sawed lumber in pile, with commitments 
already closed that will absorb current pro- 
duction well over into the New Year. Al- 
ready leading operators have arranged for 
a sharp increase of the input of logs for next 
season’s sawing, in co-operation with the 
Timber Control Board of England. The lat- 
est estimate places the approximate amount 
of Canadian spruce to be contracted for at 
close to 1,500,000,000 feet. At the moment 
there are very limited offerings of this lum- 
ber for shipment to New England yards, and 
the Maine mills have full order files and are 
holding dimension and board prices at the 
level established in early September. There 
is little or no selling pressure by the Maine 
mills, as they concentrate upon the task of 
catching up with delayed orders. Small di- 
mension sizes start at $32@34, delivered at 
Boston rate points, and run up to $41@42 for 
the 2x10- and 12-inch, and with dry boards 
quoted at $33/35 for the 1x4-inch, and up to 
$42 and as high as $46 for the 10- and 12-inch. 
It is definitely a sellers’ market. 


LATH AND SHINGLES—Spruce lath are 
fairly active at $3.50 for the 1%-inch, and 
$4@4.25 for the 1%-inch. Eastern white cedar 
shingle stocks are ample, but not excessive, 
with the extra grade held at $4.35; clears 
$3.95, and 2nd clears and clear walls at $3.20. 
West Coast red cedars are distinctly weaker, 
and supplies of both waterborne and unsold 
rail are excessive. Forwarding from Duluth 
by water will end in another week. The Brit- 
ish Columbia mills are out of the market 
from Nov. 11 to Jan. 1. They made some low 
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prices to move accumulations before Nov. 11, 
which the American mills met. The 18-inch 
No. 1 Perfections, delivered by rail at New 
England points, are available today at $4.77 
per square with the 16-inch, 5X No. 1 at $4.40; 
No. 2 at $3.70, and No. 3 at $2.82@3.05 


PINE BOXBOARDS—Burying of inch square 
edge box has been active as a result of sell- 
ing pressure by operators who accumulated 
a heavy surplus as they were forced to clear 
their lands of hurricane-felled logs. There 
have been sales of No. 3 common f. o. b. the 
mill yard as high as $34@35 for the 6- to 
10-inch, and as low as $28@30 with the No. 4 
common at $29@30 and down to $24@26. The 
latest stock sheet showed very few unsold 
lots of inch round edge available at a range 
of $13@16 f. o. b. the mill yards. There have 
been several sales of logs held by the Gov- 
ernment in storage ponds, mostly to resident 
operators and to local industrial plants. 


EASTERN HARDWOODS—With | sharply 
curtailed log supplies and light stocks of 
sawed maple and birch on the mill yards, 
current sales are well ahead of dry lumber 
resources. Inch maple for the furniture fac- 
tories is both active and firm in price, with 
the standard mills holding at $83@85 for 
No. 1 common and better, and $8 to $10 
higher for 2-inch. There are practically no 
transactions in 2- and 2%-inch heel maple, 
as the new season at the heel shops will not 
get under way before early December. Inch 
birch is held at a range of $76@80. 








John T. Sasso has been appointed manager 
for New England at the Boston office of the 
Luckenbach Steamship Co., succeeding the late 
F. J. McGlynn. Mr. Sasso has been with the 
company many years and comes from the New 
York office. His company operates eight ships 
per month at Boston in the intercoastal trade 
with the West Coast. 


M. F. Kelliher & Co., a Boston contracting 
firm, was on Nov. 10 awarded the contract for 
the construction of a $3,000,000 Federal hous- 
ing project in Lowell, Mass., to provide homes 
for 536 family units. 

Horace A. Bailey, head of Bailey & Delano 
Lumber Co., Boston, and president of New 
England Wholesale Lumber Association, re- 
turned Nov. 13 from his annual hunting trip 
in the wilds of northern Maine. His party oc- 
cupied his new log camp, built this year at the 
edge of a lake near Mount Kathadin. 


Wholesale Group Buys All Lumber 
from Hurricane-Felled Logs 


Boston, Mass., Nov. 14.—What constitutes 
the largest sale of lumber in a single block 
ever consummated in the United States was 
closed Friday evening, Nov. 10, in the office 
of Chief Forester Silcox in Washington, D. C. 
Under it, the New England Timber Marketing 
Association buys of the New England Timber 
Salvage Administration all of its pine lumber 
now in pile, as well as lumber to be cut from 
logs that were felled in the hurricane of Sept. 
21, 1938, to total well over 600,000,000 feet, 
of which amount 350,000,000 feet is now sawed 
and piled on several hundred storage yards in 
the hurricane area. The contract price for 
the entire block is $24 a thousand feet, mill 
run, as it stands in the piles. Both the Mar- 
keting Association and the Salvage Adminis- 
tration are Delaware corporations, the former 
composed at present of thirty co-operating 
wholesalers, soon will be increased to forty or 
fifty, while the latter is a Federal group cre- 
ated by United States Forest Service, backed 
by Federal loans and charged with the task of 
salvaging and marketing the hurricane-felled 
logs. 

It is figured that this $24 price will cover 
all costs of operations, including the 3 percent 
interest due the Government, when the $12,000,- 
000 loan is returned. It is stipulated in the 
contract that any sale made by the Marketing 
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Association at a price above $28.80 shall be 
divided equally between the two parties to the 
contract. If this yields a substantial sum to 
the Salvage Administration, the surplus will 
be divided pro rata to the original log owners, 
who were paid 90 percent of their estimated 
value upon delivery to the holding ponds. 

Leslie Beane, Boston, director of Timber 
Salvage Administration, announces that this 
contract will clear up all recoverable lumber in 
the hurricane area. He figures that it will 
require 350,000 freight cars to move the lum- 
ber, which, figured from another angle, would 
provide all the lumber required in the construc- 
tion of 125,000 5-room houses. There is a 
clause in the contract which obligates the 
Marketing Association to take such output, 
beyond the 600,000,000 feet, that may result 
from the cutting of all logs on hand when the 
deadline for receiving logs is reached in May, 
1940. 

No announcement is yet available as to the 
identity of the co-operating wholesale units. 
Of the directors to be elected, six will be chosen 
from the wholesale group, and one from the 
Timber Salvage Administration. Other officers, 
and an executive committee, will also be chosen. 
The main office of the Marketing Association 
is being set up this week in New York, and a 
field office will promptly be opened in Boston. 
The Marketing Association agrees to pay to 
the Salvage Administration, on the first of each 
quarter, the sum of $800,000. 


Will Form Marketing Organization 


This lumber is piled on skids set well above 
the ground, the most modern methods known to 
the experts of Forest Service having been used 
in this work. It is practically all white pine, 
all is square edged, and runs from one to four 
inches in thickness. Most of it has been chem- 
ically treated to control stain, rot and the rav- 
ages of termites. Plans are well advanced for 
the setting up of a large concentration yard 
and dressing mill, through which this lumber 
will be fed for needed processing before being 
forwarded to the ultimate buyer. 

The first move toward this important deal 
came when recently Detroit wholesalers wired 
the Salvage Administration at Boston for a 
price on 20,000,000 feet of this pine. They 
were invited to come here and look over the 
stock. They promptly opened negotiations for 
40,000,000 feet and later for 100,000,000 feet. 
They were so pleased with the quality and 
condition of the lumber that steps were 
promptly taken to expand their organization by 
forming the co-operative group outlined above, 
to take over the problem of marketing the 
entire block of salvaged lumber. 

The complete organization personnel and 
plans of this new marketing organization will 
be presented in these columns as they crystalize 
into concrete form. 


NEW YORK. N. Y. 


Problems in connection with the transporta- 
tion of lumber, both by water and rail, have 
reached a stage of first importance in the local 
lumber market as a longshoremens’ strike ties 
up about seventy vessels operating between At- 
lantic coast and Gulf ports, in a threatened 
“finish fight” to establish a 40 hours per week 
work schedule and a 5 cents per hour increase 
in pay. To date this has not affected the han- 
dling of intercoastal lumber cargoes, but, as 
the union leader here has refused to consider 
arbitration and has declined proffered assist- 
ance frem the National Maritime Union 
(CIO) and the International Longshoremen’s 
Association (AFL), all negotiations are at a 
standstill and purely coastwise cargoes are 
not being moved. To avoid congestion of 
freight destined for the ships at the local 
docks, coupled with the large increase in 
traffic resulting from European war orders, 
the Association of American Railroads has 
opened an office at 30 Vesey Street, to control 
the handling of freight through the ports, 
feeding into the strike areas only such cars 
of freight as will be promptly unloaded. 

If an adjustment of these differences is 
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reached without recourse to a nationwide 
strike of longshoremen, the _ intercoastal 
movement of lumber is still embarrassed by 
a proposed advance in lumber rates from the 
Pacific Coast, which had been announced by 
the ship lines to come in force Dec. 1. The 
new tariffs had been printed but were with- 
drawn. As thirty days notice of change is 
required, distributors here feel that the new 
rate will not apply on cargo loaded before 
Jan. 1, and that the revised advance will not 
exceed $1; to a new rate of $15. As this 
advance must be passed along to the buyer, 
the fact its scope has not been announced 
has served to hold bookings within narrow 
limits except where December loading could 
be guaranteed. Several round-lot fir sched- 
ules were taken here last week for December 
loading at the $6.50 discount from page 16 
of the West Coast list No. 33, though at the 
moment the market is easier as most offices 
move to the $7 discount level. Hemlock di- 
mension, on the other hand, is both scarce 
and very firm, with a price differential below 
fir ranging from 50 cents to $1 against an 
average in recent years of $2@2.50. Cargo 
volume listed to arrive at the local docks in 
November is well above average, but as 
nearly every parcel goes to fill old orders, 
little will be added to spot unsold lots. 


Transactions in eastern spruce have been 
slow, with prices very firm and offerings 
limited, for supplies through the Canadian 
Provinces are low and pressure to make ship- 
ments of deals and boards to England in- 
creases. The active Maine mills have full 
order files, and local quotations are very firm. 
For dimension delivered at Harlem River rate 
points, the small scantling sizes, 2x3- and 
4-inch, are offered at $34@35, the 4x4-inch at 
$36, and the 2x10- and 12-inch up to $43/45. 
There is a real scarcity of and strong demand 
for all widths of inch boards, with most sales 
of 1x4-inch at $35@36, with the 5-inch $1 
higher, the 6- and 7-inch at $39@40; 8- and 
9-inch, $40@41; 10-inch, $44, and 12-inch, $45. 


American fiumberman 
Buffalo, N. Y. 


The lumber trade has shown less activity, 
but prices are holding firm in most cases. 
Southern pine roofers are a little lower than 
they were a short time ago, but most other 
items in this wood are steady. Shingles are 
easy. 


HARDWOODS—Buying is now restricted 
mostly to immediate needs, and the trade is 
less active than it was several weeks ago. 
Many mills are reported to have a pretty 
good volume of business on their books. 
Prices in most items are steady. 


WESTERN PINES—tTrade is not as active 
as it was a short time ago. Prices on Idaho 
and the California pines are held at a firm 
level, and mills report that they have a large 
amount of business on their books. Shortage 
of boat space has been holding up eastern 
shipments, and more lumber than usual is 
said to be moving by rail. 


NORTHERN PINE—The market is showing 
a seasonal falling off. Prices are well main- 


tained. 
Baltimore, Md. 


NORTH CAROLINA PINE —Demand has 
kept up in a gratifying manner with de- 
liveries difficult as mills do not have adequate 
stocks, with those of some items nearly ex- 
hausted, because operations have been handi- 
capped by heavy rains and high water. The 
market has now steadied. Builders are hav- 
ing large requirements before cold weather 
sets in, and box makers are fairly active 
buyers. 


LONGLEAF PINE—Larger sizes are in ac- 
tive demand, with quotations either very 
steady or higher. Many mills have difficulty 
in filling orders. 


CYPRESS—Stocks are being taken up as 
fast as ready for market, and demand ap- 
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pears to be picking up, with prices firm or 
advancing. 


WEST COAST WOODS — Demand for fir, 
spruce, white pine, ponderosa pine and other 
western woods is making further gains, 
after an interval during which a scarcity of 
tonnage and other causes held up the move- 
ment. Stocks here are adequate for current 
needs. Quotations are either holding their 
own or firming. 


HARDWOODS—Many dealers have about 
reached the conclusion that a big expansion 
in the foreign movement is not to be looked 
for, and that domestic business must continue 
to be the main reliance of the trade. Furni- 
ture manufacturers still show impressive re- 
quirements and the mills favorably situated 
are reported to be able to dispose of their 
production very readily, with the stocks not 


excessive. 
Warren, Ark. 


ARKANSAS SOFT PINE—A few Key items 
of commons have declined slightly. In Nos. 
2 and 3 boards, 1x6-inch can be bought at 
$23@24, and 8- and 10-inch at $1 more. In 
No. 3, 6-inch are $19. Dimension prices have 
held up fairly well, and the most desirable 
lengths are very scarce at some of the larger 
mills. Shipments of finish are still in excess 
of production, and, with mill stocks becom- 
ing depleted, some price advance is expected. 
Wider finish is not in excess of supply, and 
some mills are experiencing difficulty in 
filling mixed-car orders. 


SOUTHERN HARDWOODS — Demand has 
decreased considerably. Mill stocks, however, 
are very low and, with the winter rains be- 
ginning, an increase in demand will cause 
some increase in prices. FAS 4/4 quartered 
sap gum is still in demand, and stocks of 
this item are not heavy. Oak flooring stock 
is scarce at some of the smaller mills, and 
has increased in price. 





NGELINA 


SUDDEN SERVICE 


The Angelina line includes everything you need 
in Southern Pine and Hardwoods. And Angelina 
Sudden Service means ‘‘on-time’’ deliveries of 
top-quality products. Dimension, Finish, Casing, 
Base. Mouldings, Oak and Maple Flooring. Oak 
and Gum Trim, Hardwood Items, Pickets, Plaster 
Lath, Woven Wire Picket Fence. Let us prove 


how well we can serve you. 





CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
110 N. Franklin St., Chicago, Ill. 
Retail and Industrial Sales 
A. E. BOATRIGHT LUMBER COMPANY, 
111 W. Washington St., Chicago, Ill. 
Railroad and Car Material 
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gin Pine and Hardwoods 


Phone, Write or Wire 









STRAIGHT or 
MIXED CARS 





Angelina County Lumber Company, Keltys, Texas 


KURTH LUMBER MFG. CO. Clarksville, Texas 


CONROE LUMBER CORPORATION, Conroe, Texas 


ANGELINA HARDWOOD CO. _ Keltys, Texas 
TROUT CREEK LUMBER CO. Kirbyville, Texas 


TEXAS OAK FLOORING CO. Dallas, Texas 








LOS ANGELES, California 
ST. PAUL, Minnesota 











Jamudo Products 


FAST, COURTEOUS SERVICE BY TRUCK and TRAIN 
Straight or Mixed Carload Shipments 


PAMUDO PLYWOOD ... DOORS... FRAMES 
MOULDINGS, SASH & GLASS... WALL BOARD 


KANSAS CITY, Kansas 
CHICAGO, Illinois 


BROOKLYN, New York 
NEWARK, New Jersey 


NATIONAL DISTRIBUTION 







WAREHOUSES 


For Orderly 
Distribution 
to the trade 


BALTIMORE, Maryland 
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San Francisco, Calif. 


LUMBER CHARTERS—The Pacific Coast 
freight and charter market in October re- 
mained generally firm, according to General 
Steamship Corp. War risk insurance rates 
were somewhat reduced. Six vessels were 
reported fixed for lumber, compared with 
8 in September, and 32 in October, 1938. Of 
the October fixtures, 5 were from British 
Columbia ports, and one from North Pacific. 
The Japanese market continued quiet, with 
liners taking care of all offerings. One full 
cargo was reported fixed for early December 
loading in the China market. Liners in the 
United Kingdom-Continent trade are reported 
booking parcels at approximately $32.50 per 
thousand. Australian rate is about $20 per 
thousand feet f. i. o. Liners are quoting 
around $22/$23, depending upon ports of dis- 
charge. Two vessels were reported fixed for 
South Africa. Liner rates are still about 
$40/$50 per thousand, depending upon grade 
of lumber. The intercoastal trade continues 
active, with liner rates remaining at $14 per 
thousand. 


LUMBER RECEIPTS—October receipts at 
San Francisco from interior points totaled 
5,940,000 feet, compared with 7,150,000 feet in 
September, and 4,890,000 feet in October, 1938. 
September lumber receipts at Oakland totaled 
20,169,970 feet, compared with 22,218,190 feet 
in August, and 18,616,230 feet in September, 
1938. The total of lumber for the first nine 
months of 1939 was reported at 175,463,030 





We do not make the Most 
Oak Flooring, but we Do 
make the BEST 





OAK FLOORING 


--CAREFULLY SELECTED LUMBER-. 
--PROPERLY KILN DRIED -- 
--PRECISION MACHINED-- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 


HUTHER BRos. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 








across grain. Guaran- 
teed to do your work 
satisfactorily. 


Favorites for over 52 years. 
Today. write for catalog of 
complete Huther line. 


Huther Bros. Saw Mfg. Co. 


Rochester, N. Y. 
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Market News from Am 


feet, compared with 141,900,740 feet in the 
same period of the previous year. 


LUMBER SHIPMENTS from Puget Sound 
and Portland, combined, to United Kingdom 
in September declined to 8,810,000 feet, from 
15,063,000 feet in August, and 13,905,000 feet 
in July. Combined shipments from Puget 
Sound and Portland for September of last 
year totaled 2,175,000 feet. 


CONFERENCE RATES—The Pacific West- 
bound Conference announced the following 
increases: Logs, Hong Kong, birch and cot- 
tonwood (items 2390 and 2395), to $20 from 
$18.50; Hong Kong, NOS (item 2410), to $20 
from $18.50, Hong Kong, alder (item 2383), 
to $20 from $18.50, Haiphong to $34.50 from 
$26.50, Saigon to $34.50 from $31.50. Lumber 
and timbers, Hong Kong, NOS (item 2415), 
to $15 from $13.25, Haiphong to $25.25 from 
$19.25; Hong Kong, NOS (item 2420), to $15 
from $13.25, Haiphong to $26.50 from $20.50. 
Piling and poles, Hong Kong (item 2445), to 
$20 from $18.50, Haiphong to $34.50 from 
$25.60, Saigon to $34.50 from $34.25: Shims, 
in bundles, Hong Kong (item 2448), to $15 
from $13.25. Lath, in bundles, Hong Kong 
(item 2380), to $2.50 from $2.25, Haiphong 
to $4.25 from $3.25. 


REDWOOD—Demand continues fair. Prices 
are reported steady, with no increases since 
September spurt. Stocks are in pretty good 
shape at mills, and orders are reported larger 
than for same period last year. 


Spokane, Wash. 


INLAND EMPIRE PINES—The buying 
spurt that began in September has still fur- 
ther eased off in the last two weeks. Mills 
are busy filling orders, most of them having 
one to two months of unfilled still in the files, 
with their stocks badly broken. The lower 
grades are practically gone, and mills with- 
out dry kilns and good hot ponds are prac- 
tically out of the market until late next 
spring. Prices are therefore holding firm at 
the recent advances. Stocks of selects are in 
better shape, but it is expected that the 
spring demand will pretty well clean them up 
also before air dried lumber comes on the 


market. 
Seattle, Wash. 


WEST COAST WOODS— Mills have fair 
order files and production is held in check. 
A lull has followed the heavy buying of the 
past two months, and prices are softer. 


RAIL—Prices on most upper items are 
down $1 as compared to a fortnight ago. 
There is little change on boards and shiplap, 
but dimension is $1 lower. Timbers are 
about 50 cents off. Railroad buying has 
lessened, and there is no rush to place orders 
for railroad material. Orders are from widely 
scattered sources. 


INTERCOASTAI-—Demand is better than 
supply of steamer space. There is no No- 
vember or December space available. Gulf 
rates go up $1 on Dec. 1, but North Atlantic 
rate has not advanced. Mill order files are 
none too large, and prices have declined 
about 50 cents. 


CALIFORNIA—Some shipping is held up 
by strikes. California has fair stocks. Buy- 
ers won’t pay East Coast prices. 


EXPORT—Buying is almost at a standstill; 
probably due to the tremendous increase in 
freight rates. Japan is buying some lumber, 
and there is a fair demand from South Africa. 


SHINGLES—Demand continues weak, but 
prices are steady. No. 1 XXXXX water stocks 
are still oversold, and orders continue to 
come from California, Texas, the Gulf and 
the Atlantic coast. Stocks of most other 
items have increased. Production is still 
near capacity. 


LOGS—No. 1 peelers now bring $34@35, and 
No. 2’s, $28. Shingle logs sell for $17, and 
cedar lumber logs for $30. Shingle logs are not 
very strong. Hemlock logs bring $13. Fir 
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prices are unchanged. Old growth fir, peeler 
logs and hemlock are all selling higher, 
Medium fir logs bring $10/12, and, with in- 
ventories small, may advance. The inventory 
of all logs is about the same as in previous 
months. Stocks run about 200 million feet 
of fir, and 100 million feet of hemlock. Mer- 
chantable fir is in smaller supply to the ex- 
tent of 20 million feet; mills have good order 
files for this type of log. 


Tacoma, Wash. 


WEST COAST WOODS—The domestic rail 
and water-served markets are holding up 
fairly well. Some heavy shipménts to Hawaii 
also have been reported. Log supply appears 
to be adequate, adjacent camps operating 
steadily. 


Vancouver, B. C. 


BRITISH COLUMBIA MARKET—British 
Columbia’s waterborne lumber exports in 
October stood up surprisingly well, in view 
of the shortage of ships available for United 
Kingdom trade. Total waterborne was well 
over 113,000,000 feet, compared with 143,000,- 
000 feet in September, and was nicely ahead 
of the approximately 90,000,000 feet in Octo- 
ber, 1938. United Kingdom business, the 
mainstay of the trade in the past two years, 
was down from 115,000,000 feet in September 
to 74,000,000 feet in October, due entirely to 
the shortage of ships. Orders were piled up, 
and cut stocks were ready for all-time record 
shipments. Offsetting this tie-up were ship- 
ments of approximately 17,000,000 feet to 
South Africa, by far the largest on record 
in a trade that never before went much over 
the 6,000,000-foot mark. Australia trade was 
up more than 2% million feet, to a total of 
approximately 12 million feet. India was 
again in the picture, taking well over one 
million feet of railway sleepers, and Italy 
took 212 thousand feet. 


Cincinnati, Ohio 


HARDWOOD MARKET—Repeal of the war 
embargo had a stimulating effect upon the 
hardwood trade. Reports were current of 
inquiries for walnut for gun stocks. Furni- 
ture factory inquiry was less active, but 
plants were busy cleaning up orders on hand. 
Hardwood prices were firm at recent ad- 
vances, especially flooring. Flooring orders 
were substantially ahead of those of the pre- 
vious month. Sales to yards were quiet, buy- 
ing being mostly in hand-to-mouth lots. In- 
quiry from Canadian points was strong. 


SOFTWOODS—Buyers are not inclined to 
speculate, and are holding down purchases to 
immediate needs, Mills’ price views were stif- 
fening. Lists being issued are subject to 
prior sale and confirmation of orders by wire. 
Wholesalers reported strong demand by rail- 
road purchasing agents for southern pine and 
cypress for car repair work. Inquiry was 
increasing for Douglas fir and other timbers. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—Mills have 
continued to operate at or near capacity, fill- 
ing the heavy back-log of orders created by 
the general buying wave in September and 
the first half of October. Reports from rural 
sections revealed that yards were not moving 
lumber in line with expectations. Many yards 
have commitments that will bring their in- 
ventories to the highest level since 1936, un- 
less retail buying steps up immediately. With 
winter weather in the offing, it is quite likely 
that year-end inventories will be fairly large. 
Mills and distributors last week again re- 
ported a heavy business, with the bulk of the 
orders coming from railroads for all kinds 
of lumber. 


SOUTHERN PINE—Mills in the district are 
oversold in most cases, and shipments are 
going forward as stock is seasoned. Boards 
and dimension were actively sought. Prices 
are about the same as those of a month ago. 
Some of the small-mill operators are expected 
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erica’s Lumber Centers 


to close down shortly because of inclement 
weather. 


WESTERN PINES—The market for Ponder- 
osa continued steady, and Idaho white pine 
is in exceptionally good demand. Some mills 
were reported to be offering slight conces- 
sions on a few items that had accumulated, 
but, for the most part, prices still are at 
levels of last month. Shop grades have been 
moving satisfactorily. 


OAK FLOORING—Plants have backlogs 
that should keep them busy the remainder of 
the year. Prices are steady. 


HARDWOODS—Demand still is exceeding 
production. The furniture factories have 
made some inquiry for materials, but have 
not been a big factor. 


SHINGLES—A reduction of about 10 cents 
a square has taken place. Because of signs 
of easiness, many buyers have withdrawn 
temporarily from the market. 


Minneapolis, Minn. 


NORTHERN PINE—With little being pro- 
duced, demand continues at a steady pace, 
although not in the volume reported for Sep- 
tember and part of October. Order files are 
heavy, and manufacturers are finding it in- 
creasingly difficult to forward rush _ ship- 
ments of mixed material. Stocks at mills are 
the lowest for more than a year. Retail yards 
are the chief consumers, and they show little 
indication of laying in surplus stocks. Prices 
on some items have advanced, and are hold- 
ing firm. 

NORTHERN WHITE CEDAR—Some fence 
repair work is being done and short poles 
still are in demand for corncrib construction. 
Demand for poles for rural power and tele- 
phone line construction is falling off as the 
season advances. Prices remain firm. Manu- 
facturers are planning on intensified logging 
operations this winter. 


MILLWORK—Manufacturers report a con- 
tinuation of the flood of orders that has been 
pouring in for weeks, with prospects that 
most of the mills will be running at capacity 
well into the new year. Storm sash orders 
already are being received. Millwork prices 
have not advanced. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—For two suc- 
cessive weeks, volume of hardwood sales has 
declined, as mills endeavored to fill their 
large backlog of orders that had accumulated 
during the rush weeks earlier. Endeavoring 
to keep it relatively in line with sales, mills 
permitted production to taper off too. Ship- 
ments overseas on old orders continue, with 
ample space available but now practically 
nothing is being sold for delivery to the 
United Kingdom or the Continent. The do- 
mestic demand for sap gum continues to run 
high, with prices holding firm all along the 
line, lumbermen say. 

HARDWOOD FLOORING sales have fallen 
off, but prices continue firm. Mills foresee a 
sufficient volume of business ahead to keep 
them operating at about present levels 
throughout the winter. 


Birmingham, Ala. 


SOUTHERN PINE production schedules are 
heavier today than at any time within past 
two years. Small mills are sawing full time 
and have more orders than they can handle. 
Railroad and car stock orders are offered 
freely. Special cutting business is plentiful. 
3ack orders for yard and shed stock keep 
the mills on the run, but demand from re- 
tailers has eased off. Higher grades are 
holding more easily than lowers. Lower 
grades have eased off about $1. No. 2 dimen- 
sion was $1 down, while No. 1 moved up $2 
for 2x10- and 2x12-inch, with 20-foot and up 
going $4 over the high of October. Rift 
flooring B&better advanced $3, and C, $2, 
with end-matched short lengths advancing $2. 
“D” rift moved to $35. Finish moved up, 
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while droppings grade receded. Small tim- 
bers sell at $25 for 4x4- to 8x8-inch; $28 
for 3x10- to 10x10-inch, with 3x12- to 12x12- 
inch at $30, and green car decking going at 
$25. Car lining and roofing sell at about 
flooring prices. 


Houston, Tex. 


SOUTHERN PINE—Demand has shown 
some decline. Shipments are still consider- 
ably above production, with orders below 
production. Stocks at the mills are badly 
broken, making mixed-car orders difficult to 
fill, and causing delay in shipments. Retail 
yards are beginning to reduce stocks for in- 
ventory purposes. Railroads are buying large 
quantities of car and track material, and in 
many instances are having difficulty in locat- 
ing sufficient car siding and decking. Prices 
of all car material are strong, but are show- 
ing a tendency to level off. Some export 
orders are being placed. Prices of timbers 
are strong. 


HARDWOODS—The market is much quieter 
but is showing strength. Oak flooring prices 
are holding firm. The mills are well supplied 
with orders, however. Stocks at mills are 
badly broken. 


SHINGLES AND LATH—tThe shingle mar- 
ket has shown some weakness. With Cana- 
dian mills withdrawing from the United 
States market, there should be a firming up. 
Pine lath stocks are low and prices range 
$3.75 to $4 for No. 2, and $4.75 to $5 for 
No. 1, f. o. b. mills, 


Shreveport, La. 


SOUTHERN PINE—There has been such a 
heavy movement of lumber during the past 
two months that the mills reduced their 
stocks and have a back-log of orders calling 
for such shipment, so do not feel it neces- 
sary to crowd the market. The railroads are 
still buying heavily, and quotations are being 
made here on a great deal more stock than 
could be readily supplied. Stocks of retail 
yards items are pretty well broken. There 
is a noticeable increase of orders for shed 
stock, mouldings, case and base and finish. 
There is the usual shortage of 1x6-inch No. 2 
common, but shiplap, 8- and 10-inch, is in 
fair supply. Prices remain practically un- 
changed. 


SOUTHERN HARDWOODS—tThe rush of 
buying has slowed down somewhat. There 
are not many orders from furniture manufac- 
turers. Export business is in the doldrums. 
Quotations have become fairly stable. 


Norfolk, Va. 


NORTH CAROLINA PINE—There has not 
been very much activity in the market, al- 
though a slight improvement was noticed 
last week. All customers are asking for 
immediate shipment. Mills are not carrying 
a great deal of unsold lumber, and do not 
hesitate to return orders when they do not 
have the stock, or prices offered are below 
today’s level. There has been a rather good 
demand for B&better in all thicknesses, and, 
because mills, large and small, do not have 
much stock, prices are very strong. In fact, 
many yards have been forced to use good 
No. 1 in place of B&better. Box manufac- 
turers have not been buying much rough or 
dressed and resawn, for rail shipment; but 
more good stock could be sold for water 
shipment if available. Retail yards in the 
South have been using more kiln dried stock 
box, as well as good air dried when it could 
be found, so that today a number of mills 
are sold out on these items. Demand for 
mixed cars of dressed framing has been fair. 
There has not been much call for mixed cars 
of dressed stock box air dried, or for air 
dried roofers. In air dried roofers, 6-inch are 
very scarce. Georgia Main Line mills quote 
4-inch at $12.50; 6-, 8- and 12-inch, $18, 
and 10-inch at $17.50. However, 6-inch are 
hard to buy at $18.50 in the Carolinas. Floor- 
ing, thin ceiling, and other dressed items 
are holding firm. There is not apt to be any 
increase in shortleaf production this year. 
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CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 


Appalachian 


HARDWOODS 


Lumber of distinguished 
beauty and serviceabilty 


We specialize in Oak and Poplar. 
Soft-textured high-quality Appal- 
achian | er, well-manufactured. 


Careful attention to inquiries and 
orders. Let us hear from you. 


WILDERNESS 
LUMBER CO. 


NALLEN, W. VA. 


Yard Stock Spectatist 


SOUTHERN 


im FSS ME 
HARDWOODS 


BAND-SAWED 


Prompt attention to inquiries 
and orders. Write today. 





MIXED 
CARS 
OR 
STRAIGHT 
CARS 








TEXARKANA, ARK.-TEX. 


Lumber Company, 


Manufacturers of 
“BILTMORE” | 
FLOORING 


“BILTMORE” 
HARDWOODS 


tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 
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San Francisco Wharfage Up 


San Francisco, CAuir., Nov. 11.—The State 
board of harbor commissioners announced sub- 
stantial increases in San Francisco wharfage 
tolls, effective Dec. 1. Freight handled at car 
ferry slips will be increased from 5 to 15 cents 
per short ton for coastwise and inland water 
cargo; for offshore and intercoastal, from 15 
to 25 cents. Other San Francisco Bay termi- 
nals announced similar increases. Similar in- 
creases have been in effect at Los Angeles and 
San Diego for approximately a year. The 
Intercoastal Steamship Freight Association in- 
dicated it may ask the U. S. Maritime Com- 
mission to suspend the proposed higher tolls. 





AFL Lifts Boycott on CIO Mill 


Tacoma, WasH., Nov. 11.—Officials of the 
Tacoma Central Labor Council yesterday an- 
nounced that an American Federation of La- 
bor boycott against products of the St. Paul 
& Tacoma Lumber Co. mill, of this city, has 


American fiunberman 


have been operating steadily, but production is 
now curtailed by many of them. Otherwise the 
quota would be exceeded so much that shingles 
would become subject to the U. S. tariff. At 
—" they are free of duty up to the quota 
imit. 





Rail Taps 750 Million Feet 


Tacoma, WasH., Nov. 11.—The Chicago, 
Milwaukee, St. Paul & Pacific Railway is now 
engaged in building railway line and spurs to 
tap 750,000,000 feet of timber near Mineral, 
southeast of here, according to company of- 
ficials. The new line will be ready for opera- 
tion this month. It will be used by Lindberg 
& Hobi, who plan to take out about 6,000,000 
feet of logs a month and ship them into Ta- 
coma. Officials of the railroad company esti- 
mate that approximately 8,000 carloads of logs 
a year will be taken out by this firm. Also, 
due to heavy logging, the railroad company is 
building between 500 and 600 feet of spur track 
at Morton, near Mineral. This is for the use 
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Exact Seasoning Needed Easily 
Obtained with New Kiln 


New Or-EAns, LaA., Nov. 13.—The New Or- 
leans Furniture Mfg. Co., here, producer of 
“Sunny-Clime Furniture,” designed especially 
to withstand the unusual atmospheric conditions 
along the Gulf coast, recently put into operation 
a Moore cross-circulation kiln to season air- 
dried hardwoods. It is the policy of the com- 
pany to “balance” all lumber with atmospheric 
conditions before it is made into furniture. 

The new 100-foot kiln is equipped with a 
Moore Autographic Master Controller to regu- 
late thermostatically drying conditions inside 
the kiln at all times. The kiln is also equipped 
with automatic ventilation, and by using exhaust 
steam and operating the kiln part time, the com- 
pany has found it to be a decidedly economical 
investment. R. G. Lennox is superintendent of 
the plant. Officers of the company are: 
Morrow, president; E. H. Estes, L. P. Jones, 
A. R. Kearney, J. M. St. John, and C. 








been lifted “for the good of labor and the pub- 
lic.” The company’s mill here is manned by logs. 
members of the Congress of Industrial Or- 
ganization. The boycott has been in effect for 
the last two years, and was established when 
the mill employees voted to affiliate with the 
CIO. In announcing the lifting of the boycott, 
Central Labor Council officials said, “Lifting 
of the boycott was taken to boost reemploy- 
ment and benefit the public generally, without 
regard to the status of the mill or its em- 
ployees.” 


Canadian Shingle Mills Fill Self- 
set Quota; Stop Shipping 


Vancouver, B. C., Nov. 11.—Shipment of 
British Columbia red cedar shingles to the 
United States against the 1939 quota will cease 
on Nov. 11, by which time it is estimated the 
quota will have been slightly overshipped. Ship- 
ment against the 1940 quota will start at the 
first of the year. The 1939 quota was approxi- 
mately 214 million squares. The quota is vol- 
untary on the part of 95 percent of all shingle 
‘nills in the Province, it is stated by G. S. 
Raphael, secretary-manager of the Consolidated 
Red Cedar Shingle Association of British Co- 
lumbia. Until quite recently most of the mills 





of truckers bringing in cottonwood and peeler 


Air view of New Orleans Furniture Mfg. Co., New Orleans, La., 
to season air-dried hardwoods for its production of "Sunny-Clime Furniture” 


Kotteman, vice presidents; J. A. Clement, secre- 
tary-treasurer. 
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now using Moore dry kiln equipment 


Realm of the Retailer 


(Continued from Page 45) 

licity. Newspaper space is excellent to keep the company name 
before the local public and to advertise articles and services 
generally used. But in certain lines and for certain special 
purposes there is less waste coverage in direct advertising. Mr. 
Slone has a big farm list and a town list of home owners. He 
is in process of compiling a town renters list, to be approached 
with publicity for home ownership. 

For a time the yard handled a line of farm machihery, not 
only because there was an opening for this business but be- 
cause it carried an opportunity to get acquainted with farmers 
and their building needs. Mr. Slone is of the opinion, how- 
ever, that in making farm sales it is just as productive to keep 
an ear to the ground, so to speak, and to find out in this way 
what farmers are in the building market. Your farmer is a 
rugged individualist about building. He does it when he is 
ready, and a salesman doesn’t do well trying to persuade him 
when he isn’t or trying to speed him up even when he is defi- 
nitely considering a new barn. Pressure makes him coy. He 
may even think there’s no harm in trying to translate into a 
reduced price the dealer’s interest and desire to sell. 

The Delaware Lumber Co. has made some beginnings with 
unit selling. It gets or prepares plans, collects labor bids and 
helps secure loans. Mr. Slone is deliberately going slowly 
with the idea, trying it out before adding extra equipment or 


extra help; cautious about letting himself in for overhead that 
sales may not justify. 

“It seems probable,” he said, “that in the course of time 
much of the country’s town and farm building may be handled 
by lumbermen, It probably can be shown, if not now at least 
not too long in the future, that the badly decentralized method 
of building is a possible source of waste. Estimating and de- 
signing are fairly good now, but without question both could 
be improved. Construction doubtless has something to learn. 
With so many independent factors having a part in one build- 
ing, there is always the chance for looseness and inefficiency 
to show up. The lumberman has the biggest stake in satisfy- 
ing the customer, and he has the longest start toward handling 
the whole affair. Sometime he may do it. But until the thing 
is clearer than it is now, I expect to move cautiously.” 

Delaware is the home of Ohio Wesleyan University ; a place 
of large homes built for the purpose of renting out student 
rooms. University dormitories brought this business to an 
end, and at present many of these houses are being remodeled 
into apartments. 

George A. Dunlap, of the C. C. Dunlap Lumber Co., Dela- 
ware, was out on a job. A handsome young yard man, defi- 
nitely of military age, asked us promptly if the United States 
would get into the war. You tell him. All we could do was 
to hope the answer is No. 
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Newsy Notes of Persons and Places 
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J. H._ Stutz of Atkinson-Stutz Co., whole- 
salers, San Francisco, recently called on the 
firm’s sawmill connections in Oregon. 


Business men of Perryton, Tex., were guests 
recently of the White House Lumber Co. at an 
elk steak fry at the Country Club. The elk 
was killed in Wyoming. 


After being idle for two years, the former 
Matson freighter Waipio has been christened the 
Golden Kauri and chartered from British Co- 
lumbia with lumber to Australia by Stevenson 
& Co. 

Don F. White, White Brothers, Inc., hard- 
wood dealers of San Francisco, Calif., recently 
spent a 10-day business and pleasure trip in the 
Pacific Northwest calling on plywood plants. 
He was accompanied by Mrs. White. 


The Heath Lumber Co., Inc., Trenton, N. J., 
is moving from the location on Holland Ave- 
nue in that city, which it has occupied 25 years, 
to a site on Olden Avenue. Its old location was 
vacated to make room for a housing project. 


The Standard Lumber Co. with headquarters 
in Winona, Minn., has purchased the Dickin- 
son Lumber Co. in Bemidji. The Dickinson 
sawmill and planing mill were not included in 
the deal, and will operate under the old man- 
agement. 


Frank L. Rowland of Centralia, Wash., and 
D. E. Abram of Olympia, Wash., have opened 
the Rowland Lumber Co., near Olympia. Mr. 
Rowland already operates a similar concern in 
Centralia. Mr. Abram is managing the new 
Olympia plant. 


H. Morton Jones, president of the R. T. 
Jones Lumber Co., North Tonawanda, N. Y., 
has returned to his Buffalo, N. Y., office after 
a business trip to North Carolina. He was ac- 
companied South by H. D. Howden, manager 
of the Philadelphia division. 


Forrest Schaefer, Raymond, Wash., lumber- 
man, has been elected vice president of the 
Raymond Kiwanis Club. Gordon King, super- 
intendent of the Willapa Harbor Lumber Mills, 
has been elected a member of the board of di- 
rectors of the same organization. 


H. D. Dreyer & Co., Inc., Baltimore, Md., 
manufacturer of wooden boxes, has purchased 
the Bimstock Manufacturing Co., York, Pa., 
and is moving equipment from the latter city 
to Baltimore. The company’s requirements for 
rough lumber are expected to expand. 


R. G. Turnbull, manager of the Rowland 
Lumber Co. at New Bern, N. C., has announced 
the resumption of operations at the sawmill 
which has been closed for a year. The planing 
mill of the concern has operated off and on 
ior the entire year, however, and will continue 
to do so. 


W. B. Downs, special representative for the 
Lumbermen’s Credit Association, Inc., Chicago, 
postcards to this department from Spokane, 
Wash., that business appears good. Mr. Downs 
left Chicago late in October for a tour of the 
West Coast from Vancouver, B. C., to Los 
Angeles. 


The J. N. Deutsch Co. woodworking plant, 
Hornell, N. Y., which had been idle for some 
time, was sold at public auction Nov. 8 to- 
gether with a large amount of equipment, and 
several hundred thousand feel of lumber. The 
buildings are to be demolished, and the prop- 
erty disposed of in small lots. 


_ A change has been made at Baltimore, Md., 
in the organization of Radford & Sanders, Inc. 


Frank W. Radford of Oshkosh, Wis., where 
the parent plant is located, continues as presi- 
dent, and John W. Sanders of Baltimore moves 
up as vice president and secretary. C. Weston 
Radford of Oshkosh is treasurer. 


The Pickering Lumber Corp., Standard, Calif., 
hopes to complete a cut of 50 to 55 million feet 
before shutting down for the winter season. 
The company has been operating in better tim- 
ber than usual this year, and has a large well 
assorted inventory amounting to over 40 million 
feet of high grade sugar and Ponderosa pine. 


The C. M. Christiansen Co. has started log- 
ging a 3,000-acre tract of hardwood timber 
eight miles from Iron River, Mich. Arthur 
Gustafson, general superintendent, said that 
about 200 men will be busy for about four years 
in the operations. Logs are being hauled 20 
miles by truck to the company’s sawmill at 
Phelps. 


S. W. Moncure has opened a new retail lum- 
ber and building materials yard at 211 Bay 
Shore Boulevard, San Francisco, Calif., under 


the name Bay Shore Lumber Co. Mr. Moncure 
was formerly with H. S. Thomson, well known 
San Francisco retail lumberman. The new yard 
will carry a complete stock of lumber, mould- 
ing and other building supplies. 


Philip Garland, vice president and general 
manager of the Tacoma, Wash., plant of the 
Oregon-Washington Plywood Co., has added 
another championship to the long list of con- 
tract bridge titles that he already holds. 
Teamed with Herbert Bachrach, also of Ta- 
coma, he last week captured the 1939 bridge 
championship of the Tacoma Elks lodge. 


Recent visitors to Buffalo, N. Y., lumber of- 
fices included: A. M. Sparling, field engineer, 
Pacific Coast Shingle Inspection Bureau, Se- 
attle, Wash.; Harry O. Geary, New York, 
representative of Red River Lumber Co., West- 
wood, Calif.; Douglas P. Jones, New York, 
representative of Louisiana Red Cypress Co., 
and John Reno, promotion engineer of the com- 
pany. 


Ryland Sizer has announced the formation 
of the Sizer Lumber Co., Inc., 40 E. 49th 
St., New York City, which succeeds Robert 
R. Sizer & Co., a lumber business established 
in 1888, which during its fifty-one years of 
existence did well over $100,000,000 worth of 
business. The new company will do a general 
wholesale lumber business, featuring the dis- 
tribution of southern lumber, especially pine. 


The E. L. Bruce Co., Inc., operating yards 
in Oakland and San Francisco, Calif., has an- 









SUPPOSE YOU HAVE A FIRE TONIGHT 
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ARE YOU ADEQUATELY INSURED? 


Prices of lumber and labor have gone up and your property is now 
worth more. How does your insurance compare with the value of 
your property? Have one of our experienced representatives check 
over this matter. 

ASSOCIATED LUMBER MUTUAL policies were designed especially 
for lumbermen. Are you taking advantage? 


Write the Associated Lumber Mutuals 


Central Manufacturers Mutual Ins. Co.............. Van Wert, Ohio 
Lumber Mutual Fire Ins. Co......................... Boston, Mass. 
Lumbermans Mutual Ins. Co.... ................. Manstield, Ohio 


Indiana Lumbermens Mutual Ins. Co............. Indianapolis, Ind. 
Penna. Lumbermens Mutual Fire Ins. Co.......... Philadelphia, Pa. 
Northwestern Mutual Fire Assn..................... Seattle, Wash. 
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nounced completion of new storage sheds at 
the latter yard. New stocks of southern hard- 
wood are on the way from the mills, and in- 
clude all sizes and grades of kiln dried and air 
dried white oak, hickory, pecan, red oak, mag- 
nolia, birch, red gum, sap gum, ash, poplar, and 
Tennessee aromatic cedar. 





New Sales Manager Takes Over 
Duties at Seattle 


SEATTLE, WasH., Nov. 11.—F. S. Stevens, 
Minneapolis branch manager, has been pro- 
moted to sales manager of the Laux Sales Co., 
at Seattle. His 15 years of experience in the 
building material busi- 
ness have qualified Mr. 
Stevens for his new 
position. He is familiar 
with the West coast ter- 
ritorv as well as the 
middle West, having 
been employed by the 





F. S. STEVENS, 
Seattle, Wash.; 
Sales Manager, Laux 
Sales Co. 





Wood Conversion Co., 
on the Pacific Coast. 
As district sales man- 
ager in Minneapolis 
during the past year, 
Mr. Stevens has _ be- 
come thoroughly §fa- 
miliar with Laux poli- 
cies and products. 

Myron A. Gore, salesman in 
apolis district has stepped into the district 
managership vacated by Mr. Stevens. Mr. 
Gore was formerly in the wholesale lumber 
business, Des Moines, Iowa, and was at one 
time secretary of the Mid-West Lumber Sales 
Institute. 





the Minne- 





Ten law enforcement officers of the U. S. 
Forest Service, California region, will attend 
courses of instruction under auspices of the 
Federal Bureau of Investigation during the next 
six weeks. Special agents of the FBI will hold 
classes at Stockton, Eureka and Sacramento, 
Calif. The various sciences applicable to crim- 
inal investigations, including laboratory aids to 
crime detection, will be studied at the sessions. 


E. H. Vrieze, Sr., Jacksonville, Fla., for the 
past thirty-three years associated with Epp- 
inger and Russell Co., and second vice-presi- 
dent and manager of the concern’s southern 
operations since 1920, resigned recently. He 
has announced plans to establish his own busi- 
ness in Jacksonville. Mr. Vrieze has been 
engaged in the lumber business since a youth 
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and is recognized as an authority on the tech- 
nique of wood preservation. 


Among the city officials elected at the No- 
vember election in Buffalo, N. Y., were two 
lumbermen, both Republicans. Harry C. 
Vackel, who was elected councilman-at-large, 
has been a member of the city council since 
1935, and is at the head of H. C. Vackel & 
Bro. He has been in the lumber business 
thirty-four years, having been earlier associated 
with the John Hutzler Lumber Corporation, 
the Zimmermann Lumber Co., and the C. F. 
Sullivan Co. The other successful council 
candidate was James L. Crane, of the Crane 
Lumber Co., of Buffalo and Thessalon, Ont. 
He was re-elected. 


Announcement that Ensley M. Llewellyn of 
Tacoma, Wash., advertising manager for the 
John Dower Lumber Co., has been promoted 
to a captaincy in the Washington National 
Guard, has just been made by the office of the 
adjutant general of that organization. He has 
been assigned to command Battery G of the 
recently allotted 205th coast artillery anti-air- 
craft regiment to be based in Tacoma. Mr. 
Llewellyn, who has been serving as a first 
lieutenant in the Washington National Guard, 
just completed an airplane trip of over 13,000 
miles during which he inspected virtually every 
army air field in the United States. 


There are good times ahead for the lumber 
business, in the opinion of C. Hugo Nelson, 
Philadelphia, Pa., lumber broker, who was a 
business visitor in Aberdeen, Wash., last week. 
He believes that lumber can expect “better 
days” but no boom. “If America can stay out 
of the war, lumber will benefit by a general 
business upturn,” he said. However, he cau- 
tioned lumber operators not to rush in two or 
three shifts and over-supply the market. He 
said that 80 percent of his brokerage business 
has to do with pine lumber from Washington, 
Oregon and Idaho, but that he intends to 
handle more fir. “There is a seasonal letdown 
now in inquiries, and many eastern yards are 
heavily stocked, but the outlook is bright,” he 
said. 





RETAIL YARD CHANGES 


WaSHINGToNn, ILtL.—Tom Howell has become 
manager of the Danforth Lumber Co. He has 
been employed by J. M. Allen & Son in Eureka. 


Spur, Tex.—C. C. McDonald, formerly of 
Seymour, has been named manager of the local 
Musser Lumber Co. 

MELviIn, TExX.—Charles Godard has taken 
over the managership of the William P. Carey 
Lumber Co. 

Barnes, Kan.—Alvie Horskey of Norton- 
ville, Kan., has come here to manage the Solt 
Lumber & Coal Co., succeeding J. P. Farrell 
who is retiring to manage his farm interests. 


HarrAuH, Oxia.—Harry Jacobson has been 
brought here to take charge of the Davidson 
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Trade-Marked 
Grade-Marked 


Southern 


PINE 






URRUS 


This Burrus Southern Pine, surpassingly 
fine in quality, is the preferred stock of 
careful lumber dealers who want to give 
full value to their customers. Properly 
seasoned, its moisture content is guaran- 
teed. Manufactured on modern machines 
by modern methods, it has the refinements 
and betterments that distinguish the top- 
quality product. Produced under grading 
rules of the Southern Pine Association, we 
offer it in all standard building items. Let 
us quote on your needs or fill an order 
for you. 


BURRUS LUMBER CO. 


Beaumont, Texas 
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& Case Lumber Co. Succeeding him at the 
Calumet yard is H. M. Shaw, who has been 
manager of the company’s branch in Home- 
stead. 

BELLEVUE, On10o—Fred R. Pestner, who has 
been with the May Lumber Co. in Pittsburgh, 
has become manager of the Gordon Lumber 
Co., here, succeeding Fred Scholtis. 





Mill Completing First Year 


Twain, Ca.ir., Nov. 11.—This year was the 
first full season for the Plumas Lumber Co. 
here, where that company is daily cutting from 
40 to 45 thousand feet of high grade sugar and 
Ponderosa pine logs. Officers of the Plumas 
Lumber Co. are: B. W. Adams, president; 
R. E. Barrington, vice president, and Robert 
Taylor Adams of Reno, Nev., secretary. 
George A. Lockhart keeps the mill supplied 
with logs. His initial equipment consists of 
an Allis-Chalmers diesel 80 tractor, modern 
jammer and yarding equipment, and five log- 
ging trucks, part Whites and part Chevrolets. 
Mr. Adams is a well known California lumber- 
man of many years standing, he formerly was 
sales manager of the lumber division of Fruit 
Growers Supply Co., San Francisco. 





Sends Greetings to His Friends 


This week there comes to the AMERICAN 
LUMBERMAN a chatty letter from Herman Rizzi, 
5414 42nd Avenue, North (Robbinsdale Sta- 
tion), Minneapolis, Minn., enclosing an order 
for a year’s subscription, ‘and extending greet- 
ings to his acquaintances in Chicago, the Twin 
Cities, and Billings, Mont., at all of which 
points he has been connected with the lumber 
industry, in various capacities. He adds: “I 
am ready to try my luck for a position with 
some good lumber company where my all-around 
lumber experience would be of value.” 





Sales Promotion Manager Is Named 
by Company 


The appointment of G. D. Andrews as sales 
promotion manager of the Celotex Corp., Chi- 
cago, is announced by H. W. Collins, vice presi- 
dent in charge of merchandising. Prior to being 
placed in this position, Mr. Andrews was a 
member of the merchandising staff engaged in 
organizing and directing national sales promo- 
tion programs. 

Associated with the 
company since 1928, he 
was first field promotion 
man working out of the 
Chicago division office 
and covering Michigan 
and northern Ohio. In 
1933, he became a mem- 





G. D. ANDREWS, 
Chicago; 


Sales Promotion Mer. 
of Celotex Corp. 





ber of the general sales 
department and directed 
farm promotion activi- 
ties in the field. In this 
capacity, Mr. Andrews 
developed a farm mer- 
chandising program 
which is unique in the 
industry. The program involved the use of 
miniature working models of farm structures to 
show dealers, contractors, and farmers how 
temperature and ventilation control is made 
possible with insulation. The construction 
method descriptions were written in non-tech- 
nical terms for easy understanding. To facilitate 
follow-up, a method of handling inquiries was 
developed by Mr. Andrews to bring the dealer 
and farmer together. 

Hundreds of meetings were held with dealers 
and their rural customers during this farm field 
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work. The recognition gained in this work made 
Mr. Andrews much in demand at_ important 
lumber dealer meetings and conventions. 





Lumberman Pursuades Gunman 


That Robbery Is Foolish 


Denver, Coto., Nov. 13.—Burt C. Coldren, 
president of the Hallack & Howard Lumber 
Co., this city, one evening last week talked a 
youthful thug out of the idea of robbing him. 
The thwarted holdup occurred as Mr. Coldren 
entered his car near his home. As he attempted 
to shut the car door, a shabbily dressed youth 
slipped into the seat, and told the lumberman to 
“drive on.” When Mr. Coldren demurred, the 
intruder drew what apparently was a small re- 
volver from his pocket and pressed it against 
his side saying, “Oh, yes, you will, or I’ll drill 
you. 
~ Mr. Coldren still refused telling the young 
man he could shoot if he so desired. Discon- 
certed, the youth shifted his demands to an 
appeal, telling his intended victim he was broke, 
hungry, out of a job and discouraged. Mr. 
Coldren asked him why he had not said so in 
the first place, drew a handful of change from 





his pocket and gave it to the gunman. The lat- 
ter again switched his attitude and said: “You’ve 
got a lot more than that in your back pocket.” 
Mr. Coldren said he had but intended to keep 
it and gave the lad a lecture on the futility of 


crime and ordered him out of the car. The 
youth opened the car door and fled. Mr. Coldren 
then proceeded to keep a dinner engagement at 
the home of his son, Fred G. Coldren. 





Wage-Hour Regulation Not to 
Reduce Company's Cut 


Mercep FALts, Cauir., Nov. 11.—John R. 
Ball, president, Yosemite Sugar Pine Lumber 
Co., states his company is planning to maintain 
its annual cut on the same basis next year that 
it has in the past several years in spite of the 
fact that the Wage-Hour Act will make neces- 
sary a number of changes to compensate for 
the shorter weekly schedule. The mill will be 
operated this fall as late as weather conditions 
permit, which normally is about Dec. 1. Heavy 
snows in the high Sierras prevent mid-winter 
logging operations. 

The cut this year will approximate 50 million 
feet, depending on the closing of the mill. Last 
year’s cut was 5214 million feet and next year’s 
cut will be about the same limited only by re- 
strictions of the Wage-Hour Act and possibly 
by economic conditions. At present the company 
has a heavy order file which will keep it busy 
shipping for the next 90 days. It recently ex- 
perienced a heavy demand for uppers in sugar 
Pine, which until that time had been rather 
sluggish for the past two years. The demand 


for shop and commons greatly exceeds its sup- 
Diy, 
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Plant Being Rebuilt After Fire 


MALvERN, ArK., Nov. 13.—Work is under 
way to rebuild the A. B. Cook Company’s floor- 
ing plant and planer mill at Walco, which fire 
destroyed Oct. 18. The new mill will be the 
same size and have the same capacity as the 
other one. New machinery will be installed to 
maintain a high standard of flooring and other 
lumber products which have been produced in 
the past, according to J. E. Finch, manager. It 
is expected that the mill will be ready for pro- 
duction about the first of 1940, and will employ 
about 135 men. 





New Operation Is Launched in 
California Pine District 


ARNOLD, CALIF., Nov. 13.—The newest op- 
eration to get under way in the California 
pine district is that of the Blagen Lumber Co. 
at White Pine in Calaveras County. The con- 
cern is a successor to the Davies-Johnson 
Lumber Co. which cut out at Calpine, Calif, 
last year. Frank N. Blagen is president of the 
company and his son, Howard, sales manager. 

The new plant began sawing Oct. 16, and is 
expected to have construction work entirely 








This picture was taken 
during the first week of 
operation by the Blagen 
Lumber Co., Arnold, 
Calif. The Ponderosa pine 
log in the foreground is 
typical of those going 
through the mill 





finished in the near future. Primary equip- 
ment in the sawmill is a band mill and hori- 
zontal resaw with a capacity of about 15,000 
feet an hour. It is planned to cut between 
40-60 million feet a year. The company ac- 
quired a large tract of privately owned timber 
of excellent quality and the Ponderosa pine is 
particularly large. 





Concern to Cease Logging When 
Adverse Weather Begins 


CAMINO, Catir., Nov. 11—The Michigan- 
California Lumber Co., of this city, as is its 
custom will close its logging and sawmill op- 
erations some time in the course of the next 
few weeks depending on weather conditions 
in their camps in the high Sierras. The year’s 
cut will total 32 million feet or more by the 
close of the season. This is a larger cut than 
the company has had for several years. The 
company will continue its planing mill and 
shipping operations at the Camino distribution 
yard where it has an excellent stock, particu- 
larly of sugar pine. It has a good order file 
with as much business booked as can be 
shipped promptly. 





Army Accepts Bureau Certi- 


fication 


SEATTLE, Wasu., Nov. 10.—The Pacific Lum- 
ber Inspection Bureau (Inc.) has received no- 
tice from the Quartermaster General’s Depart- 
ment of the U. S. Army that, in the future, cer- 
tification by the Pacific Lumber Inspection Bu- 
reau will be acceptable to that Department 
under Federal Specification MM-L-751a, 
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Set of Blue Prints and 


ree BOOK 


'z4 
Si “HOW TO READ BLUE PRINTS” 


Sent to Employees of 
LUMBER DEALERS 


This Free Trial Lesson on “How to Read Blue 
Prints,“ and a set of blue print plans,—to 
show you how this 36 year old School for 
Builders makes it easy for men in lumber 
yard offices to list material, estimate costs, 
etc. Drawing of plans included if wanted. 
LEARN AT HOME IN SPARE TIME 
Men with this training are needed now to 
handle expanding business in lumber yards. 
Lumber yard officials and building contractors 
urge employees to get this training. For Free 
Trial Lesson address: 


CHICAGO TECH COLLEGE 
P-423 Tech Bldg. 118 E. 26th St., Chicago, Ill. 














Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 








LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS --- CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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November 18, 1939 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the 


following average f. o. b. mill sales prices 


on southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales 


made in the period Nov. 1-6, but, where prices 


for this period were not av ailable, prices for 


the month of October have been inserted and starred (*): 





West East West East 
Side Side Side Side 
Flooring, Standard Partition, Standard 
Lengths Lengths 


% x4&6— 


1x3 rift— 9| B&better|.*43.00 *44.91 
3 
) 


B&btr Sht. 61.18 62.0 
No. 1, Sht.*52.02 55.3% 
40.8 


No. 2 ....*38.90 Surface Finish, 
1x3 flat Standard Lengths 
grain— B&better 
B&better.. 41.80 43.52 , oo thick— 
a: . wens ee Ser e660 0008 52.54 49.50 
No. 2 2. #29.15 30.00 ; St cnabe'’ 50.89 49.54 
seth ics eters: 52.25 49.50 
B&btr Sht. 60.50 *60.33]1X10 -..-- 56.43 58.38 
No. 1, Sht. 49.00 #49.04] 1X5 ....-- 7e32 Socs 
No. 2 ....%35.8 * U7 44 ote (4.10 
No 35.80 *36.17 5a6/4 thick— 
1xé fat _ , 6, 8 63.37 $65.63 
B&better.. 43.17 43.48)39°" vets BT a0 °86:06 
No, 1 .... 40.26 35.87]/G@_ °° *** , 
No. 2 .... 22.01 21.79] Inch thick— 
ne ate eae 42.11 5 
Ceiling, Standard O wewkee 42.70 42:00 
4x4 Lengths S chi 41.56 42.29 
Py x5 one. an 9. 
B&better.. 39.50 *34.38|15 ") °°" seen ands 
54 x4— 
B&better.. 37.08 35.83 Rough Finish, 
No. 1 36.00 33.00 Standard Lengths 
B&better— 
Drop Siding, Stand- |Inch thick— 
ard Lengths, 1x6” [4 ........ 50.50 pigs 
ee ae ee | wee et 50.00 48.00 
No. 117 | Sheehere 49.50 47.67 
pebetter.. 39.20 38.0011x5810 . 57.42 51.00 
-e++ 37.81 36.88119 ©... 2.) 76.50 *70.16 
No . 116— 5&6/4 
B&better..*46.50 40.50 thick— 
No. 1 cn Geen GEOOEEES nc vceus 56.67 nein 
Assorted patterns— DE 8 aera *66.11 peta 
B&better.. 45.50 45.00]12 ....... *80.40 *80.13 
MO. 1.12. BS 44.44 


Casing, Base & Jamb, 


Railroad Material Standard Lengths 





Car lining, sidin B&better— 

aa se tics 63.63 57.38 

1x6&8 .... 61.46 57.75 

B&better— 1x5&10 ... 62.00 *61.70 
1x4, 8 ....*33.12 
1x4, 12&14 47.00 No. 1, Fencing, 
48x4,12&14 44.58 ....|_ Standard a 
1x4, 9 .... 47.88 *50.00)1X4 -..... 32.75 30.72 
1x4, 10. 43.86 fee Bee octede 33.67 35.00 
1x6, 12&14 45.00 .... : 
1x6, 9 .... 47.00 950.00] “® 3 Siieinp and 
No. 1— Standard Lengths 
1x6, 16 - 52.50 ae 34.55 32.75 
1x6, 18... 52.00 ....]1x5&10 ... 36.40 *49.50 
1x6, 10... 41.50 ....01x12 ..... 46.86 50.50 





West East West East 
Side Side Side Side 
No. 2 Fencing & CM No. 2 Shortleaf 
Standard Lengths Dimension 
1x4 19.55 21.06|7*4 
Pe dks ae “ta)12 & 14... 24.380 21.46 
ee 23.52 23.18) 16 © 7° :: 25.07 23.40 
No. 2 Shiplap and |18 & 20 .. 26. os 
Boards, Std. Leth. | *? © ot .. SREP ee 
pee 24.36)12 & 14 .. 22.42 21.00 
1x10°1..:: 24-61 eo ee er yh 
1x12 ..... 29.53 25.58)59 "°° "0°" 24.38 24.97 
22 & 24 26.66 28.25 
No. 3 erm f 2x8 
Q“aiupee Tt Te! 
1x4 ...... 18.238 13.31]16 ....... 24.05 22.25 
OS ere 19.15 19.71]18 & 20 25.17 22.00 
1x6 CM .. 19.55 19.33]92 @ 24 28.67 *29.13 
No. 3 Shipl a — 
o. plap an . e 
Boards, Standara | {j © 14 -- 30-03 eb4's4 
Lengths 18 & 20 |. 24.58 26.80 
ee 20.62 21.13|22 & 24 27.91 *28.00 
1x10 20.45 18.50] 2x12 
oo) eee 20.03 20.23]/12 & 14 .. 23.11 25.78 
, eae 25.25 26.33 
No. 1 Shortleaf Be “exe crs q y 
Dimension i i|[4U «-«eeces 29.80 *26.07 
= ae 22 & 24°: 33.70... 
ox 
12 & 14 .. 25.61 26.03 No. 3 Dimension, 
pease 27.19 27.25 Random Length 
18 & 20 28.56 29.31 
22 & 24 .. 35.33 ....|2x4 Short- : 
ox6 leaf .... 18.58 16.98 
12 & 14 24.60 24.11|Shortl’f & Longl’f— 
| re OR eee 17.79 16.17 
eee 29.68 26.30/2x8 ...... 8.40 16.06 
Oe sataaceneats 27.51 27.63|2x10 ..... *17.50 17.00 
22 & 24 .. 38.93 *33.00/3x13 ..... 19.30 18.08 
2x8 
12 14 25.45 25.50] Timbers, 20 & Under, 
ccc ee Bega] we 
20 .....11 27500 29.25] Shortleaf— 
2x10 3x4&4x4.. 29.04 26.82 
| eee 34.50 32.63|4x6—8x8 . 28.90 26.06 
WO? cncawe 33.15 33.25|3&4x10 ... 34.81 29.00 
ER Se 33:87 33.00|5x10-10x10*32.21 30.25 
18 & 20 34.57 31.50|3&4x12 ... 47.16 35.57 
22 & 24 42.00 33.25|5x12-12x12 41.00 34.00 
2x12 
12 i) oe 37.07 33.96 Plaster Lath 
| Sees 36. ‘ . 
teen: 38.50 34.97| ®x1%”, 4 
SS 41.00 ....|No.1.... 5.05 4.84 
22 & 24 .. 47.40 42.75|No. 2 .... 4.01 %3.37 





OAK FLOORNG 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 
1X24" 938x114” %x2” %x1e” 


Clr. qtd. wht....$85.00 $75.00 $70.00 $66.00 
Clr. qtd. red.... 72.00 65.00 62.00 63.00 
Sel. qtd. wht.... 65.00 52.00 55.00 48.00 
Sel. qtd. red..... 65.00 55.00 56.00 52.00 
Clr. pln. wht.... 68.00 54.00 55.00 50.00 
Clr. pin. red..... 70.00 57.00 52.00 51.00 
Sel. pln. wht.... 62.00 50.00 47.00 42.00 
Sel. pin. red..... 64.00 55.00 45.00 45.00 
No. 1 com. wht.. 58.00 49.00 39.00 35.00 
No. 1 com. red.. 59.00 49.00 39.00 38.00 
No. 2 common... 39.90 34.00 32.00 27.00 
1x2” %x1%” x2” 
oS ern $80.00 $75.00 eu 
Of eS eee 75.00 70.00 
ee Oe, 63.00 61.00 
ly Mt Ge a-ak o avaeieow 63.00 61.00 eae 
. fae 64.00 63.00 65.00 
TS ee 64.00 63.00 60.00 
eg areas 58.00 56.00 59.00 
ee SS ae 58.00 56.00 57.00 
i ee 54.00 50.00 45.00 
2a. 2. re 55.00 52.00 43.00 
No. 2 common.......... 37.00 32.00 ees 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
13-inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 


Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentialg figured on Memphis origin: For 
j2-inch stock, $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
Oct. 30 to Nov. 4, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 

Ponderosa Pin 


SELEcTs, S2 or 4S— 1x8 S/ARW A aed 
- _ an ee $60.98 $64. $64.89 
satin: wi aia de 5a le 40.30 45. 34 44.99 

SHor, S28 No. 1 No. 2 
| er $35.38 $25.39 
ee. eee ere 34.28 24.44 
Commons, S82 or 4S— No. 2 No. 3 
os : a i Te es aw Scania maha $30.05 $22.66 
po Ae rere en ee 31.95 23.00 
No. i wim as ean Gia eee 6 a eae ee $16.13 

Idaho White Pine 

Se.ects, S2 or 4S— 1x8 5-6/4RW 
AS 2 are $75.03 $86.61 
al ar 42.43 65.12 


Commons, S2 or 4S— 
as - wee ol Sangean’ 


e ~¥-oendeeeeceue $38.50 Pe és oot 34 
rr er 71.43 42. 4 29.93 
Utility (No. 4) “a Fs or i RWR .. $18.41 
r Pin 

SEeLEcts, S2 or Petar 9 VaRW 5/4RW 6/4RW 
B&Btr. RL....... . $70.93 $74.12 $68.68 

 ) . aa s 67.42 66.57 67.91 
a eres 52.95 50.90 48.68 
SHop, S2S— No. No. 2 No. 3 
7 GRRL AR Eee ee $37.43 $27.07 $18.48 
a, er 39.98 29.19 20.27 
eC err 51.22 35.64 25.66 

Larch-Douglas Fir 

ae ee PO nee $22.39 
BEROMGIOM, WG. 5, BGS ccc crcccccccns 20.95 
Boards, No. & BS OF 46, UES... cccecces 20.85 


Flooring vert, gr. C&Btr., 4 RL........ 35.20 








WISCONSIN HEMLOCK 


Following are prices f. o. b. delivery points 
in Wisconsin, Upper Michigan and Chicago 
territory: 


No. 1 Hemlock Boards, 81S or Si1S1E Stand- 
ard and Extra Standard: 


12&14 16 
MED scacecnveveeecs $31.50 "352. 50 $34.50 
SS rer ere 33.00 34.00 35.50 
EBD ccvecevas coccee 33.00 34.00 35.50 
BEES csccsvceccesece 34.50 35.50 37.00 
BEES cvrcccccvecceces 35.50 36.50 38.00 


For drop siding, ceiling, fancy shiplap 
grooved roofing or partition, add $3. 
No. 1 Hemlock Dimension, ——— or 84S 
Standard and Extra Standar 
8’ 10’,12’&14’ 16’ t¥8&20" 22&24’ 
34 $34. 


. & are $35.50. -50 50 $36.50 $38.50 
2x 6 .... 33.50 33.50 33.50 36.50 38.50 
2x 8 .... 34.50 34.50 34.50 36.50 38.50 
2x10 .... 36.50 37.50 36.50 38.50 40.50 
2x12 .... 37.50 38.50 37.50 38.50 40.50 





RED CEDAR SHINGLES 


Seattle, Wash., Nov. 10.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 


Royals: 
og a ee eee Trey a, $4.15 
TT ane sin sae sae ae arate at on cae seb mtn ie 2.90 
PN nar wikia telavara 6 idcclatwcrm. (eran ciate ave eiew eure ante 2.00 
Perfections: 
ot ne rrr $3.40 
te. ear Semmens 2.45 
-s EE“ igscartecbine ie Gretesnerac orienta anewiaataueta 1.55 
. re jit eGo ew ela telaveus $3.00-$3.05 
EU MII hia ha elaiace anal ahaw whaie-areoxsiat -- 2.35- 2.40 
OO GEE iccectasocwesdecsenvnsbon 1.50- 1.55 





NORTHERN HARDWOOD 


Following are prevailing quotations f.ob. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FAS Sel. Com. Com. Com. 


4/4 ........$63.00 $53.00 $38.00 $26.00 $18.00 
S ee 68.00 58.00 41.00 28.00 19.00 
eee 73.00 63.00 48.00 32.00 19.00 
ee eae 78.00 68.00 51.00 34.00 20.00 
No.1 No.2 No.3 
Basswood— FAS Sel Com. Com. Com. 
eee $78.00 $68.00 $48.00 $25.00 $19.00 
|, eee 83.00 73.00 53.00 29.00 21.00 
|, eae 86.00 76.00 54.00 31.00 23.00 
mee eveceses 93.00 83.00 64.00 33.00 23.00 
- 98 88.00 71.00 5.00 ; 
; pee 103.00 93.00 76.00 50.00 
1 ROE es 70.00 60.00 39.00 24.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grades, FAS, $88; No. 1, ; 5/4, No. } and 
better, $83, or on grades, FAS, $93; No. 1, $73. 

No.1 No.2 yt 3 
Hard Maple— FAS Sel. Com. Com. Com. 


$73.00 $58. ee eet. -*° $30.00 $15.00 





78.00 63.0 34.00 17.00 
81.00 66.00 BE 00 36.00 17.00 
86.00 71.00 60.00 36.00 18.00 
86.00 71.00 60.00 37.00 18.00 
-101.00 86.00 68.00 42.00 3 
-101.00 86.00 71.00 42.00 
-121.00 106.00 83.00 45.00 
121.00 106.0 3.00 aie 
161.00 146.00 ‘' 00 a ae 
No. No. 2 No. 3 
Soft Elm— FAS Com. & ‘sel. Com. Com. 
De ceeewa ware $48.00 $38.00 $27.00 $19.00 
ME <eensaicass 53.00 43.00 9.00 20.00 
ere 53.00 43.00 29.00 21.00 
oe rer 56.00 46.00 32.00 21.00 
Be éawewneas 59.00 49.00 34.00 ae 
ess 64.00 54.00 39.00 net 
No. 1 No. 2 No. 3 
Rock Elm— FAS Co Com Com. 
, eee $48.00 $30.00 $19.00 $16.00 
5/4 eS 35.00 21.00 18.00 
Bie tacceceee Se 43.00 23.00 18.00 
| ea -.+ 68.00 53.00 28.00 21.00 
10/4 secu ee 63.00 40.00 axed 
See 88.00 73.00 45.00 26.00 
No. 1 | moh 2 ~: 3 
Birch — FAS Sel. Com. 
RRA $83.00 $65.00 $46.00 $07, 06 $17, 00 
|, eee 88.00 70.00 51.00 33.00 18.00 
Ne Siac aseisvetera 91.00 75.00 56.00 39.00 18.00 
eee 94.00 82.00 66.00 44.00 19.00 
eS 96.00 86.00 73.00 47.00 ...-. 
|, Se 101.00 91.00 78.00 52.00 
ME. .ws-cbe ae 156.00 146.00 121.00 .... os 
eee. 73.0 59.00 42.00 26.00... 
, eee 75.00 61.00 45.00 27.00... 
No. 1 com. No. 2 No. 3 
Soft Maple— FAS & Sel. Com. Com. 
we awe eee 9.00 =F 00 $25.00 $17.00 
, eee 66.00 46.00 29.00 18.00 
, Seen 76.00 51.00 34.00 18.00 
BFS : 81.00 56.00 34,00 19.90 
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November 18, 1939 


SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 


ended Nov. 13: 
Qrtd. Red Gum 





No. 1 & Sel. 
Cle Sasa 38.00 
S76) civneas 37.00 
Plain Red Gum 
No. 1 & Sel.— 
ok See 31.50 @ 31.75 
BSS swale 37.50 
eee 43.75 
No. 2 Com.— 
Of0 Sc5Ge-. 20.00 
Qrtd. Sap Gum 

FAS— 
Te Be ere 47.00 
Ce are 50.00 
Te 44.50 
No. 1 & Sel.— 
BES Scala ara 27.50 
ge ee eae 34.00 
8/4 ......384.00@35.50 
: Plain Sap Gum 
2 ee 38.75 @ 40.00 
oo ere 40.00 @ 42.00 
CL6) 5. on 42.00 
No. 1 & Sel.— 
SI4@ viene 24.50 @ 26.50 
O76 a%e0 ec 30.25 
No. 2 Com.— 

D ncteraats 14.50 @16.00 


S/* sows 14.00 @16.00 
Qrtd. Black Gum 
FAS— 





Js See 34.25 @ 36.00 
Se Serine 39.00 
No. 1 & Sel.— 

_ ee 24.25 @ 29.00 
a: eee 29.00 
Plain Black Gum 

No. 1 & Sel.— 

O26 coma 23.50 @ 24.00 
Qrtd. Tupelo 

FAS 

le Pere 44.25 

No. 1 & Sel.— 

tg ees 34.25 
Mixed Gum 

Dunnage— 

i, eS : 

Plain White Oak 

FAS— 

BIO os cious 96.00 

No. 1 & Sel.— 

SF@ .niucuas 33.50 
hg eee 76.50 
Plain Red Oak 

FAS— 


lie ola 56.50 @60.50 
Ore viswen 65.00 @81.00 
No. 1 & Sel.— 

4/4 


Mixed Oak 
Dunnage— 
‘oe eee 8.00 
Plain Poplar 
No. 1 Com.— 
4 eoreee 35.50 


Seo aeae 17.50 
Ash 
FAS— 
SS ee 64.00 
No. 1 & Sel.— 
ae 42.00 
No. 2 Com.— 
| eae 18.00 
Te er 24.00 
Beech 
Log Run— 
© vcce eer 30.00 
BPE waleeke 30.00 
Log Run— 
scsheeaclaca 21.00 
Cottonwood 
No. 1 & Sel.— 
Sees 27.50 
2. Serer 27.50 
No. 2 Com.— 
OE: ciccees 19.00 @19.25 
Willow 
No. 1 el.— 
Bee Sines 33.25 
No. 2 Com.— 
ee 15.00 @17.50 
OPO saceae 17.00 
ae 17.00 
Magnolia 
FAS— 
i eee 62.00 
No. 1 & Sel.— 
i? ere re 32.00 
Cypress 
FAS 
i Sa 65.00 
ST) ee 82.00 
Selects— 
re ee 41.00@55.25 
eee 50.00 @60.00 
oe 51.00 
5 ee 52.00 @65.00 
Shop— 
ee 26.00 @ 35.00 
ee 46.00@61.00 
No. 2 Com.— 
fee 22.25 


Mixed Hardwoods 
Dunnage— 





ei. 50.00 | 4/4 ...... 7.75 @10.50 





DOUGLAS FIR 


Seattle, Wash., Nov. 10.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 
B&Btr. 


iy 
BIE 6: cern mcaleeat eee $43.00 $32.00 $24.00 
Flat Grain Flooring 
RRS ccs, qrcinie eee ace $30. $27.00 $22.00 
PRS ea 25.o ks weno 34.00 32.00 25.00 
Drop Siding 
1x6 Pat. No. 106....$34.00 $31.00 $25.00 
ix6 Pat. No. 116.... 34.00 31.00 25.00 
_Cetling 
Se eer rere ae $29.00 $27.00 $18.00 
TES” 855 ehatvanencie 30.00 28.00 18.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
NO: Bssncew $21.00 $21.00 $20.00 $23.00 
NO. Bea sen 17.00 17.00 17.00 17.00 
INGe Beaune 13.00 13.00 13.00 13.00 
No. 1 cee: Dimension 80 
es se $22.00 $22.00 $23.00 $23.00 $23.00 
ED Sass ouue 22.00 22.00 22.50 22.50 22.50 
Be warienolanen 22.00 22.00 22.00 22.00 22.00 
BRNO its on tears 23.00 23.00 23.50 23.50 23.50 
PEE: 5coc scents 24.00 24.00 25.00 25.00 25.00 


Ne 1 Common Rough and/or Surfaced 


im bers 
4x10 planks 20 feet and shorter and 


Se ese ica e he eek we ee betes $18.50 
12x12 20 ft. and shorter. ........<.cc0es 18.50 
LOEER BE CO OO Me. 6655 ose Gre ean caw 20.00 





WEST COAST LOGS 


Seattle, Wash., Nov. 10.—Average prices of 
logs are as follows: 


_.Fir No. 1, $21-24; No. 2, $16-18; No. 3, 
$10.50-12. Peelers, No. 1, $34-35; No. 2, $28. 


Cedar Shingle logs $17.00; lumber logs, $30. 
Hemlock: No. 2&3, $13.00. 
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Survey Shows National Mill Stocks 
Are Moderate 


Although not reaching the gains anticipated, 
the lumber manufacturing industry has com- 
pleted the half year with a substantial increase 
in volume of lumber movement and in unfilled 
orders, with its stocks moderate, says the 
report of the Lumber Survey Committee for 
the third quarter. Lumber consumption includ- 
ing exports, is estimated at 11.7 billion feet, or 
19 percent above the first half of 1938. Retail 
lumber stocks are about the same as a year 
ago, with retailers buying lumber as_ needed, 
and specifying prompt deliveries. In the first 
30 weeks of 1939, shipments and new orders 
were respectively 5 and 7 percent above pro- 
duction. Total stocks at mills July 1, 1939, 
were about 8 billion feet, softwood stocks in- 
creasing slightly (1.5 percent) in the second 
quarter, and hardwood stocks declining 6 per- 
cent. Compared with a year ago, total stocks 
have declined 8 percent, and are not excessive. 
In light of the continued hand-to-mouth buying 
by the lumber retailers, and other consumers, 
mill stocks are moderate, and in some regions 
and in some items, inadequate. Lumber produc- 
tion in the first 30 weeks of 1939, as reported 
to the National Lumber Trade Barometer, 
gained 21 percent over similar period of 1938, 
and was about 16 percent below output in same 
weeks of 1937. Oak flooring orders in the first 
half of 1939 were 5 percent above 1938; maple 
flooring orders, 26 percent above. Oak flooring 
production was 10 percent above a year ago; 
maple flooring output, 18 percent above. 

Total construction valuation in the first half 
of 1939 was 31 percent above similar period 
of 1928, as reported by Dodge Corp. for 37 
eastern States. Contracts awarded for residen- 
tial building were about 50 percent above 1938. 
These comparisons take little, if any, account 
of rural construction, in which lumber plays a 
large part. In floor space contracts, residential 
building in the first half of 1939 showed gain 
of 58 percent over similar period of 1938. The 
Bureau of Labor Statistics reports that build- 
ing permit valuation for about 2000 cities in 
the first half of 1939 showed total construction 
valued at $1,031,212,000, an increase of 30 per- 
cent over the first half of 1938. Of this amount, 
$558,253,000 was for new residential buildings. 
Residential building, according to this author- 
ity, gained 47 percent in the first half of 1939, 
compared with 1938. There was an increase in 
the number of family dwelling units provided 
of 45 percent in the first half of 1939 over 
similar period of 1938. 

Purchases of materials and equipment by the 
railroads in 1939 have been substantially ahead 
of last year, but have not equalled 1936 or 1937; 
total has been comparatively small, and gains 
have not been distributed uniformly. Demand 
from other industries has been moderate, with 
furniture and automobile factories purchasing 
more than in 1938, but less than in 1937. Box 
consumption in the first half of 1939 was about 
8 percent above similar period of 1938, for the 
country as a whole, with the Northeast and 
West showing somewhat greater demand, as 
compared with last year, than the Southeast. 
The automobile industry expects a gain over 
1938 of 35 percent in 1939 in motor car pro- 
duction. Demand from the furniture industry 
in the first half of 1939 was appreciably above 
1938, and considerably below 1937. Furniture 
manufacturers report new orders in the first 
half of 1939 30 percent above similar period of 
1938, and 15 to 18 percent below 1937. 

Lumber exports gained 6.7 percent in the 
first half of 1939 over the first half of 1938. 
The exports of logs, however, dropped drasti- 
cally in the second quarter, and showed loss of 
1.2 percent for the half year as compared with 
1938. The net gain in exports of lumber and 
logs in the first six months was 5.6 percent. 
Exports of softwood lumber (boards and 
sawed timber) in the first half of 1939 showed 
a gain of 3.7 percent. Softwood exports to the 


Orient were about 50 percent larger than the 
1938; and so were exports to the United King- 
dom; softwood exports to South America 
dropped about a third, and those to Canada 
dropped about 30 percent. Exports of hard- 
wood, including flooring, in the first half of 
1939 gained 15 percent. Imports of lumber, 
including sawed cabinet woods, gained 40 per- 
cent in the first half of 1939, as compared with 
1938. Log imports gained 72 percent. The 
combined lumber and log imports were 46.8 
percent more this year than last. Lumber im- 
ports from Canada in the first half of 1939 
increased 42 percent over the first half of 1938; 
lumber exports to Canada declined 18 percent 
in the same period comparison. Softwood lum- 
ber imports in the. first six. months of 1939 
gained 41 percent over the 1938. Imports of 
hardwood, including sawed cabinet woods, 
gained 36 percent. The international lumber 
trade situation is affected by the reductions in 
lumber supplies available for export from 
North European countries, and by Japanese 
restriction of imports to Japan and Japanese- 
occupied China. 

The lumber price index of the Bureau of 
Labor Statistics has been slowly rising, and in 
September reached 93.7, the highest monthly 
index since 1937, on basis of 1926 as 100. 
The Southern Pine mill price, as reported by 
Southern Pine Lumber Exchange, average of 
all grades and dimensions, was $24.39 in July, 
compared with $24.91 in June this year, and 
the 1938 low of $21.33 in June. The average 
West Coast lumber price received on shipments 
in June was $19.50, compared with $19.41 in 
May, and $18.88 in June, 1938. Hardwood 
average, 37 key items, on Aug. 1 was about 
one percent below the previous month, one per- 
cent above a year ago, and 16.5 percent below 
Aug. 1, 1937. 


ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on_shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended Nov. 11: 





Flooring : . 

Edge grain— 3-inch 4-inch 

IE 5ssig pksin ey ielswigmrens $62.00 $62.00 

S| SER irre tenets 54.00 54.00 

Negi aici naeus5 nroresa hiniareceystacoreeneen is 36.00 35.00 
Flat grain— 

iy Ae. OpantioswAw tesa emus 40.00 40.00 

DR @ cv ccniwwsapeaweseeies neets bikusta 

Ceiling & Partition 

B&Better No.1 

bo SR Pe ar $36.00 $34.00 

Ve gi a en 48.00 42.00 

Boston Partition, }§x4.:..... 45.00 41.00 

Drop Siding, 1x6 

No.117 No. 116 

ren er awe ee ee $43.00 $48.00 

I aes Pe ee 40.00 43.00 

THO. BD sia cate Vainw aioe aes 30.00 31.00 


Finish, Surfaced, B&better 


4 5 6 8 10 
4/4 ...$54.00 $60.00 $55.00 $55.00 $62.00 $80.00 
5/4 ... 65.00 75.00 65.00 65.00 75.00 85.00 


Casing _—— paantes. 


8 
COMIOM 6 d25-ce0e% $60.00 $65.00 $60.00 $62.00 
Mouldings Discount 
Listed at $3 and under.........sesscceee 40% 
OE Se oc casi ee cb Wh Ga cries wane sieaee 35% 
Boards and Shiplap 
1x8 1x10 1x12 


1x6 
*Boards, S4S, No. 1.$37.00 $37.00 $40.00 $50.00 
or Shiplap No. 2. 23.00 24.00 24.00 28.00 


Dimension, S4S, 16-Foot 


No. 1 No. 2 
BN Wi sac cm, scab oe Ree oe ree 27.00 $25.00 
BE. Sncia <0 wang dy pa 6 6a Gear ees 25.00 22.00 
BB adie cia osn-aiet a eters ate Sete ales ROS SG 25.00 23.00 
I, 5 Gis-& nna ase By ein ate wreteln. ony wealabelota 35.00 27.00 
BREE 4666s se SRS eee ae mas 40.00 28.00 

Lath, %x1%, 4-Foot 

Wii FB: a5, ar6: 5:0, 9 nate eae aie ae ene totars ace mae iy ore wie $5.09 
ET RRP Stee re ipe me, rea eege di art! Se 4.50 





*Applies to the new SPA grade of No 1 
common. 
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WILL S. FULLER, 69, principal owner and 
head of G. Fuller & Son Lumber Co., located 
in the Brighton district of Boston since 1847, 
died Nov. 8 after being stricken with a cere- 
bral hemorrhage. His wife, Elizabeth, passed 
away Feb. 2, 1935. The funeral service in the 
Brighton Congregational Church was attended 
by large delegations from the banking, civic 
and fraternal organizations with which he 
was associated, by the employees of the lum- 
ber company, and a host of friends from all 
branches of the lumber industry. Following 
in the footsteps of his father and grand- 
father, Will S. Fuller was an active member 
of this church. When it was destroyed by 
fire in 1921, he served as chairman of the 
committee that built the present structure. 
The lumber company was founded by Gran- 
ville Fuller in 1847, and 13 years later his 
son, Granville A. Fuller, was admitted to the 
firm. Upon the latter’s death in 1916, his son, 
Will, became sole owner of the business. It 
was later incorporated under the present 
title, and can properly be classed as the old- 
est retail lumber enterprise in metropolitan 
Boston in which ownership has passed to suc- 
ceeding generations in the same family. There 
is but one Boston yard, and that with a 
changed title and changed ownership, which 
equals in years the proud record of this Fuller 
yard. The business will be continued by the 
sons of the deceased, Granville B. and George 
S. Fuller. The former is treasurer of the 
Massachusetts Retail Lumber Association, 
and has served as president of that organi- 
zation. 


NICHOLAS J. BRAUN, 56, widely known in 
Wisconsin retail lumber circles as president 
of N. J. Braun Lumber Co., which operates 
seven lumber companies, and active in the 





WESTERN RED CEDAR 


Seattle, Wash., Nov. 10.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %-inch 


Clear sie _ id — 
 saandneawnese $26.00 $23.00 $19.00 
CO eens 31.00 25.00 23.00 
Se cemarrenwon wand 38.00 34.00 31.00 

Clear Bungalow Siding, %-inch 
LY ita, bs glente'Gs aria Ws Se ele tole ee Wao elas Ord aie ah $59.00 
PE. 60. 2itie bere ehenenew waren wnhbenarl 62.00 
oo ee eee Keeoute 70.00 
Finish, B&better, S82 or 48, 6-10’ 
82S or S48 
or Rough 
SS. hk KCE RA ee ON een ewee ee eane eae $80.00 
DES. wut teh keedenhe dened see nenewk een 85.00 
DE Cibtidtwes contiwneescereevedeuere 90.00 
ES ic wah ia de adeer hy mane gieepindek: eee coos Je 
DE:  g60oeeeeereedsanaeoees’ Serres 
tte bee e Khemeemwe eee ene oaees occe Bee 
a as ra tl aaa eerie eseewsoseenns ae 
DEE stevcusncewes Kecwseuseseorexee Be 
Ceiling or Flooring, B&better, 4-16’ 
De CLEVeGeeneetneenedaceniee eh aac $36.00 
ME §«ddadeusadsccedecesewnoecesesvuscesnes BET 


Discount on Mouldings 6¢-20’, Odd Lengths 
Series 8000— 


Pt PO Ghcécs ceecovecedecennn 
Tdsting $4 amd OVEP... vccccccccccce cb 
Clear Lattice, 5/16”, 4 to 16’ 

100 lin.ft. 
TEtTTrrreereieeeeree rire... 
a eteeen $iieeChRNECEMeRCeeeeeeeeEne Ft 
Da”  assereres innate chawwnne ee veaelee, San 


Wisconsin Retail Lumbermen’s Association, 
the Southern Wisconsin Lumbermen’s Club, 
and the Wisconsin-Upper Michigan Fuel 
Dealers’ Association, died at a Watertown, 
Wis., hospital Nov. 3, following a two weeks’ 
illness. He was born in Kewaskum, Wis., 
and had resided in Jefferson for the past 23 
years. Mr. Braun was responsible for erec- 
tion of many new homes in Jefferson and was 
one of its leading citizens. He was a member 
of the Rotary Club, Elks, Catholic Knights 
of Wisconsin, Holy Name Society and the 
Knights of Columbus. Surviving are his 
widow, two daughters, a grandson, six broth- 
ers, and two sisters. 


GEORGE H. STEEVES, 60, one of the best 
known lumber mill operators in British Co- 
lumbia, died recently from injuries in a fall 
at his mill. Twenty-five years ago Mr. 
Steeves built a small mill at Mt. Lehman and 
then another at Lulu Island. He put up a 
larger plant opposite New Westminster on 
the Fraser River, and finally erected a mill 
on the present site. In these enterprises he 
has been associated with many of the leading 
_— = the lumber business in British Co- 
umbia. 


ROBERT L. STEARNS, 67, former president 
of the Stearns (Ky.) Coal & Lumber Co., 
passed away in his home in Tucson, Ariz., 
Nov. 2. He went there to live three years 
ago for relief from asthma. A native of 
Ludington, Mich., Mr. Stearns went to Ken- 
tucky in 1903 to extend the family holdings 
to the blue grass State and Tennessee. He 
was head of the company which controls 200 
square miles. Surviving are sons, Freeman 
R. and R. L. Stearns, Jr., vice president of 
the concern, and a daughter. 





JOSEPH E. COLA, logging superintendent 
for the Michigan-California Lumber Co., Ca- 
mino, Calif., died Sept. 22. Mr. Cola is sur- 
vived by his widow and two sons. He was 
born and raised in Eldorado County, Calif., 
where the Michigan-California Lumber Co.’s 
operations are located, and had been the com- 
pany superintendent for the past four years. 
He started to work in the company’s camp 
in 1914 and was camp foreman from 1923 
until he was made superintendent. 


JOHN G. ROY, 79, well known lumberman 
and woodworker at East Barnet, Vt., died 
at his home in that town Nov. 1. He also 
operated a hardwood sawmill at Hardwick. 
At the East Barnet woodworking plant, he 
had attained national fame as a producer 
of croquet sets. He had held nearly every 
town office and in 1910-1912 and 1923 repre- 
sented Barnet in the legislature. He was a 
hed of the Grange Masons and Odd Fel- 
ows. 


GEORGE L. DAVIS, pioneer Hoquiam, 
Wash., lumberman and one of the promoters 
and builders of what is now the Blagen Mill 
on Grays Harbor, died recently in Portland, 
Ore. After disposing of his mill interests 
to the Blagen company, Mr. Davis became a 
partner of Dan Dineer in the logging busi- 
ness and operated in the vicinity of Hoquiam 
for many years. He is survived by his widow, 
two sons and a sister. 








GEORGE W. WARREN, 64, of Aberdeen, 
Wash., who for many years was engaged 
with his brothers in extensive logging oper- 
ations on Willapa Harbor, Wash., died Oct. 
30. He was stricken at the wheel of his auto- 
bile after he had helped extricate his own 
and another automobile from mud. He is 
survived A his widow, a son, three brothers 
and two sisters. 





TIDEWATER RED CYPRESS 


Jacksonville, Fla., Nov. 15.—Following is a list of wholesale prices on tidewater red cypress, 


f.o.b. Jacksonville. 





Grades 4/4 5/4 6/4 8/4 10/4 12/4 16/4 
Tank, RW&L, rough... .... 0d $107.50 $116.75 $140.00 $140.00 $147.00 
FAS, RW&L, rough... .$72.50 $84.50 93.50 107.50 121.00 121.00 127.50 
Select, RW&L, rough... 65.00 77.50 77.50 82.50 94.50 94.50 103.50 
No. 1 Shop, RW&L, rough 49.50 62.50 70.50 75.25 84.50 84.50 92.50 
Box, RW&L, rough..... 27.75 29.75 29.75 29.75 

Peck, RW&L, rough.... 27.00 29.00 29.00 30.25 CYPRESS SHINGLES, 
“A” Finish, RW&L, S4S 81.25 93.25 96.25 114.25 Bests, 18”.....$6.80 $8.30 
“B” Finish, RW&L, S4S 74.75 86.75 86.75 94.75 Primes 18”.... 5.05 5.60 
hg ote eating: , cS Economy, 18”. 4.30 5.20 
“Cc” Finish, RW&L, S4S 71.75 83.75 83.75 93.75 

“Dp” Finish, RW&L, S48 68.75 80.75 80.75 83.75 enauaae' = 

No. 1 Com. RW&L, S48. 64.00 69.00 69.00 70.00 "No.1 No. 2 
No. 2 Com. RW&L, S48. 42.50 44.50 44.50 43.50 %x1%x48” ...$5.45 $4.70 
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WILLIAM W. BROWN, 58, well known 
wholesale lumber dealer in Grand Rapids, 
Mich., died at the wheel of his automobile 
Nov. 2 when he halted for a stop light in 
the city. He was driving to his office at the 
time. Mr. Brown moved to Grand Rapids 
from Riverside, Ill., five years ago. His 
widow, parents, six brothers and four sisters 
are survivors. 


CHARLES M. MILES, 80, retired pioneer 
Chehalis, Wash., lumberman, died suddenly 
Nov. 5 of a heart attack while visiting a 
brother, in Seattle. He was born in Harris- 
burg, Pa., and had been in the lumber busi- 
ness for many years in Chehalis and vicinity 
until his retirement. Besides his brother, 
survivors include his widow, four sons and 
a sister. 


MRS. HANNAH J. BALDY, 86, widow of 
Christopher W. Baldy, who was secretary of 
the Buffalo Lumber Exchange from 1880 to 
1895, died at her home in Buffalo, N. Y., on 
Nov. 7. Surviving are four sons, one of whom 
is Charles W. Baldy, sales representative of 
a Virginia Hardwood Lumber Co., Tazewell, 

a. 


ARNO PENDLETON, 52, a native of Winter 
Harbor, Maine, who since boyhood has been 
associated with the Edw. J. Hammond Co., 
Boston, until its withdrawal last year from 
active business, died Nov. 12 at the Melrose 
(Mass.) Hospital. He leaves a widow, a son 
and daughter. 


FRANK G. FETZER, 57, connected with 
Veit & Davison Lumber Co., Flint, Mich., 
since 1915, died recently. An ardent bowler, 
he held the Michigan All Events record of 
2,037 pins established in a State tournament 
many years ago. Mr. Fetzer was active in 
the Elks and Lions organizations at Flint. 





WADE H. COYKENDALL, 60, prominent re- 
tired mill supply man of Tacoma, Wash., died 
suddenly there Nov. 4. In 1921, he went into 
business for himself with the Paramount Sup- 
Ply Co., of Tacoma, which he managed until 
illness forced his retirement in 1931. He is 
survived by his widow, a son and a grand- 
son. 


J. J. HAGGERTY, owner of the Williams 
Lumber Co., Rocky Mount, N. C., died sud- 
denly at his desk recently. A native of Buf- 
falo, N. Y., he had been in the lumber busi- 
ness in North Carolina for about 12 years. 
Besides his widow he is survived by three 
sons and two daughters. 


GEORGE WEBSTER CRITTEN, 71, whole- 
sale lumberman in_ Minneapolis, died Nov. 3 
in his home. Mr. Critten was very active in 
Masonry, having been past grand commander 
Knights Templar for Minnesota. Surviving 
are his widow, a daughter, a granddaughter, 
and two sisters. 


L. D. BEACH, 59, chief electrical engineer 
for the Long-Bell Lumber Co., in Longview, 
Wash., from 1923 to 1934, died in Salem, Ore., 
Oct. 29. He went to Longview from Kansas 
City, Mo., where he had been chief electrical 
engineer for the Kansas City Power and 
Light Co. 


THOMAS C. SHIRK, 57, secretary of the 
Shirk Lumber _Co., Inc., Indianapolis, Ind., 
died Nov. 1. He had been affiliated with the 
company since its founding 30 years ago. 
His brother, Charles J. Shirk, president of 
the firm, survives. 


MRS. MARY E. JOHNSON, 46, vice presi- 
dent of Johnson Lumber & Supply Co., 
Buechel, Ky., died Oct. 26. She is survived 
by her husband, who is president of the firm, 
four sons, a daughter and her mother. 


JOHN L. VINKE, 74, president of the Lans- 
ing (I11.) Lumber & Supply Co. and of the 
Wausaw Lumber & Coal Co. at South Holland, 
Ill., died Nov. 1 after an illness since June. 
Two sons and a daughter survive. 


NEWTON GILCHRIST, 81, proprietor of 
N. Gilchrist & Son, Brilliant, Ohio, passed 
away in his home, Nov. 2. He had served his 
community as mayor, and held other public 
offices. Three daughters and a son survive. 


MRS. MARY CARTER, wife of Frank 
Carter, who is president of the Frank Carter 
Co. and the Carter Ice & Fuel Co. in Me- 
nomonie, Wis., died suddenly in that city 
Oct. 31. Her husband survives. 


WILLIS EUGENE GUILD, president of 
Trenton Supply Co., with plants at Wiggins 
and Poplarville, Miss., died Nov. 6, at Mon- 
ticello after a brief illness. He is survived 
by three sons. 


J. B. FRASER, 81, head of Fraser & Co., 
well known lumbering firm of Ottawa Valley, 
died at his home in Ottawa, Nov. 2. Mr. 
Fraser succeeded his father as head of the 
company. 


WILLIAM M. SKINNER, 62, senior partner 
in the Boardman (Ohio) Lumber Co., died Oct. 
22. His widow, two sons and a daughter are 
survivors. 












buil 
stro 


Pull 
o 3 
Kies 
tion 


opel 
witl 
Con 
once 


Pete 
of a 
of 

to t 
paci 





139 


wn 
ds, 
vile 

in 
the 
ids 
His 
ers 


eer 
nly 


a. 

ris- 
isi- 
lity 
ier, 
and 


of 
r of 
) to 
on 
10m 
> of 
yell, 


unter 
een 
0., 
rom 
rose 
son 


vith 
ich., 
vler, 
1 of 
nent 
e in 
t. 


t re- 
died 
into 
Sup- 
intil 
fe is 
and- 


iams 
sud- 
Buf- 
yusi- 
ears. 
hree 


hole- 
Ov. 3 
ve in 
nder 
iving 
hter, 


ineer 
view, 


presi- 
ry Co. 
‘vived 
. firm, 


Lans- 
yf the 
lland, 
June. 


or of 
yassed 
ed his 
public 
irvive. 


Frank 
Carter 
n Me- 
t city 


nt of 
iggins 

Mon- 
rvived 


& Co., 
Valley, 
. mare 
of the 


yartner 
ed Oct. 
ter are 


November 18, 1939 


Amemcan fiumherman 





| THE BUSINESS RECORD 








New Mills and Equipment 


ARKANSAS. Malvern—A. B. Cook Co. will re- 
build planer and flooring mill which were de- 
stroyed by fire recently. 

NORTH CAROLINA, Plymouth—North Carolina 
Pulp Co., it is reported, will begin construction of 
a finishing plant here, to cost about $800,000. 
Kieckhefer Container Co, is the parent organiza- 
tion. 

OREGON. Independence—Frank Cooper has 
opened a new sawmill at Ninth and F Streets, 
with a daily sawing capacity of 50,000 board feet. 
Construction of a planing mill will be started at 
once. 

CANADA, BRITISH COLUMBIA. Lulu Island— 
Peter Bain Lumber Co., has started construction 
of a new $50,000 sawmill in the Queensboro district 
of Lulu Island, near New Westminster, adjacent 
to their present mill. The mill will have a ca- 
pacity for approximately 50,000 feet per day. 


New Ventures 


KANSAS. Augusta—I. H. McIntire owner of the 
McIntire Lumber Co. at El Dorado, is opening a 
lumber yard in Augusta, carrying a complete line 
of general building materials. 

MINNESOTA, Fairmont—A. M. L. Christensen 
is opening a new lumber yard here. 

NEW YORK. Greenwich—Kendall Lumber & 
Supply Co. recently opened a retail lumber busi- 
ness. 

NORTH CAROLINA. Columbia—Tyrrell County 
Lumber Co. recently began business. 

NORTH DAKOTA. Jamestown—The Feton 
Lumber Co. has opened a new yard here handling 
a complete line of building supplies and wire 
fencing. 

PENNSYLVANIA. Brookville—R. H. Richards 
& Son Lumber Co. has opened for busness on 
East Main Street. 

TEXAS. Marlin—W. F. & J. F. Barnes Lumber 
Co. is establishing a lumber yard at the corner 
of Ward and Capps Streets. 

UTAH. Logan—Ferrell Bros. will open a coal 
and lumber yard here, 


Incorporations 


FLORDA. Jacksonville Beach—Ocean Lumber 
Co.; E. W. Compton, W. E. Montgomery and A. A. 
Compton are directors, 

NEW YORK. New York City—Gramercy Lum- 
ber Co. 240 East 25th Street; retail. 

OKLAHOMA. Oklahoma City—McKnight Lum- 
ber Sales Co.; $5,000. 

SOUTH CAROLINA. Georgetown—Richardson 
Lumber Co.; $43,500. To deal in real estate, tim- 
ber, timber lands, lumber and to operate railroads. 

VIRGINIA. Narrows—W. A. Fetcher Coal & 
Lumber Co.; $10,000. 

WEST VIRGINIA. Hugheston—Hugheston Lum- 
ber Co.; $5,000. 

CANADA. BRITISH COLUMBIA. Vancouver— 
The Moore Bay Logging Co. (Ltd.), 1318 Standard 
Bank Building; $50,000. Logging operators. 

Vancouver—The Skookum Logging Co. (Ltd): 

1205 Dominion Bank Building; $100,000. 


Business Changes 


CALIFORNIA. Los Angeles—Custom Mill & 
Lumber Co., purchased by Ward-Nash Lumber Co. 

Los Angeles—Peerless Cabinet Co. succeeded by 
A, B. Zwebell. 

FLORIDA. Live Oak—Rogers & Osborn Lumber 
Co. succeeded by Osborn Lumber Co. 

GEORGA. Albany—C. M. Layson Lumber Co. 
succeeded by Layson J.umber Co. 
ea eee & Lane succeeded by P. H. 
ane. 

Sandersville—J. C. Archer Lumber Co. succeeded 
by Archer Lumber ‘Co. 

INDIANA. Shelby—Kimmet Lumber & Coal Co. 
Succeeded by Charles F. Kimmet Lumber & Coal. 

KANSAS, Timken—Humburg Lumber, Grain & 
Supply Co. succeeded by Timken Lumber Co. 

MASSACHUSETTS. Westfield—Peck Lumber 
Co. purchased by Westfield Box & Lumber Co. 

MICHIGAN. Barryton—Barryton Grain Co. suc- 
ceeded by Farmers Co-operative Co. 

MINNESOTA. Bemidji—Dickinson Lumber Co. 
retail lumber yard purchased by Standard Lumber 
Co. C. M. and Leonard R. Dickinson will con- 
tinue to operate their sawmill and planing mill 
east of the lumber yard. 

MISSOURI. East Prairie—Roberts Lumber Co. 
purchased by E, P. Fletcher Lumber Co. 

NEBRASKA. Talmage—Talmage Lumber Co. 
Succeeded by Johnson Lumber Co. 

NEW YORK. Freeville—Blackman & Stanton 
Succeeded by Austin G. Blackman. 

_ Greenwich—Finch, Pruyn & Co. succeeded by 
Kendall Lumber & Supply Co. 

Port Byron—Harry R. Warren Estate succeeded 
by Warren Lumber & Coal Co. 

OKLAHOMA. Picher—Johnson Lumber Co. suc- 
ceeded by Johnson-Aul Lumber Co. 

OREGON. Oregon City—Trout Lumber Co. suc- 
ceeded by Seventh Street Lumber Yard. 
_Sandy—Greenwood Lumber Co. succeeded by 
Cedar Creek Shingle & Lumber Co. 
, Seaside—Carl T. Habekost succeeded by Sea- 
Side Shingle Co. 








PENNSYLVANIA. Sharon—John Cook & Son 
succeeded by Howard M. Marx. 

TENNESSEER. Memphis—Tennessee Tie Co. suc- 
ceeded by Hobbs Western Co. 

TEXAS. Houston—Donaldson-Powers Lumber 
Co. succeeded by Donaldson Lumber Co. 

WASHINGTON. Kenmore — Trester-Newberg 
Lumber Co. succeeded by Kenmore Lumber Co. 


Casualties 


FLORIDA. Lakeland—Garland Lumber Co. par- 
tially destroyed by fire. 

MISSISSIPPI. Osyka—Precision Lumber Co. 
swept by fire almost entirely destroying the plant. 

MISSOURI. Ridgeway—Ridgeway Lumber Co. 
Plant destroyed by fire, with estimated loss of 
25,000. 

NEW JERSEY. Hillside—Ironbound Box & Lum- 
ber Co., 42-46 Hoffman Place, damaged by fire, 
with loss estimated at $45,000, principally in ma- 
chinery and equipment. Favorable wind kept the 
blaze from spreading to a lumber storage yard. 

NEW YORK. Naples—Harley B. Hall & Sons 
lumber mill and building supply warehouse de- 
stroyed by fire, with loss of $25,000 including lum- 
ber, shingles and other supplies. 

OREGON. Idanha—Seitzinger Lumber Co. had 
planer, Diesel engine, about half its loading dock 
and probably 135,000 feet of rough and finished 
lumber destroyed by fire. No insurance was car- 
ried. 

VERMONT. Guildhall—McGraw-McKelvey Co. 
sawmill destroyed by fire; lumber stored in the 
yard was saved. 





Eastern Canadians Confer on 


British War Needs 


MonTrEAL, Que., Nov. 13.— The Maritime 
Lumber Bureau, with office at Amherst, N. S., 
and made up of representatives of lumber in- 
dustry in Nova Scotia and New Brunswick, 
recently issued a request to all operators to 
report as ‘to present lumber stocks on hand. As 
a result of this, it is expected a complete 
census of present !umber stocks in these Prov- 
inces, will soon be available. As the centre 
of the industry in those parts, the Bureau is 
compiling this information at the request of 
the war supply boards both in Canada and Eng- 
land. That there may be direct collaboration 
between the industry and the Government, a 
special Maritime committee has recently been 
in Ottawa for a conference. Direct contacts 
have also been established with the authori- 
ties in England and meetings of the directors 
of the Bureau are being held regularly. <A 
meeting of lumber exporters from all sections 
of the Maritimes was held in Moncton, N. B., 
with the president, John E. Sayre, Saint John, 
in the chair. Among matters discussed were 
the effects of the war on export of lumber to 
Britain, and ways and means to attain some 
sort of price stability. It was pointed out that 
freight on lumber on liners has jumped from 
70 to 120 shillings per standard, and the rates 
on tramp steamships from 60 to 150 shillings 
per standard. 


Forest Officers Attend Crime 
School 


San Francisco, Cattr., Nov. 10.—Ten law 
enforcement officers of the U. S. Forest Serv- 
ice, California Region, will attend one or more 
courses of instruction under auspices of the 
Federal Bureau of Investigation during the 
next six weeks. Regional Forester S. B. 
Show said that “it is a great advantage to the 
Forest Service to school its officers in the tech- 
niques of FBI investigations and law enforce- 
ment work.” The various sciences applicable 
to criminal investigations, including laboratory 
aids to crime detection, will be studied at the 
sessions. Through Forest Service law en- 
forcement measures, approximately 500 misde- 
meanor fire violation cases alone are prose- 
cuted in the State’s courts each year. Of the 
various felony cases based on circumstantial 
evidence and tried in Federal courts, slightly 
more than 95 percent are convictions, a fact 
pointing to the efficient manner in which evi- 
dence is obtained. 
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CLASSIFIED 
ADVERTISING 


DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 





RNR cccueenseaeseeceseen .30 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues..... ..-.--90 cents a line 
Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 


Seven words of ordinary length make 
one line. 


Count in the signature. 
counts as two lines. 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Heading 











THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 


AMERICAN LUMBERMAN. 


Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 

Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 





Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 








QUANTITY PRODUCTION RINGS THE BELL 


Figgerfast at 5 cents in large lots makes more 
friends than any other premium. It arouses the 
sluggish and delights the keen. Hundred lots 6¢, 
250 @ 5%¢, 500 @ 5%¢, 1000 up 5¢. 

Free samples to executives only; to others, 25¢. 
Cc. S. SEELEY, 2732 Madison St., Chicago. 





WANTED—GOOD PORTABLE MILL 
Edger, cutoff saw and might need trimmer—wWill 
need high class, capable man to handle entire mill. 

Address “B. 51,’’ care American Lumberman. 





Employees 


WANTED SALESMAN WITH FOLLOWING 


Well established wholesaler, selling Western 
Woods, wants men anywhere who can get busi- 
ness, exceptional proposition, drawing account al- 
lowed against business booked. 

Address “Y. 52,” care American Lumberman. 





















































WANTED 











Employees 


WANTED: MILLWORK GENERAL SUPT. 


Capable of detailing and billing from architects 
plans and specifications, for plant in South em- 
ploying 30 to 40 men. State references and salary 
in first letter. 

Address “B. 46,” 


care American Lumberman. 





WANTED: EXPERIENCED HARDWARE MAN 
To do window trimming, store display, show card 
writing and waiting on store trade. Give full in- 
formation as to experience, wages expected, etc. 

Address “B. 47,” care American Lumberman. 





WANTED 


Experienced lumber office bookkeeper and cost man 
and cost accountant, age 30 to 35. Prefer a man 
experienced in Northern saw mill. 

Address “B. 61,” care American Lumberman. 





WANTED 


A man familiar with railroad lumber requirements. 
Sales ability. Knowledge of sources of supply. 
This man must be capable of managing a railroad 
lumber division. Salary or share in profits. Give 
full details of experience. 

Address “B. 59,."" care 


American Lumberman. 





WANTED—EXPERIENCED SALESMAN 
For established territory. Liberal commission. Can 
acquire interest in business if desired. 
Address “B. 63,"" care American Lumberman. 





Employment _ 


SUPT. OR MGR. SOUTHERN CONCENTRATION 
Plant. Experienced producing yard and shed stock. 
car material, moulding and trim. Handle band or 
circular sawmills. Mill builder. Employed but 
open for change about Dec. Ist. 


Address “B. 53,” care American Lumberman. 





RETAIL LUMBERMAN 


age 30. Can draw plans, 
make un material lists: experienced in all yard 
work. Married, good references, willing to go anv 
place in mid-West. Present yard sold reason for 
making change. 
Address “B. 50,” 


Ten years experience; 


eare American Lumberman. 





MILL CONNECTIONS WANTED 
Salesman of long experience and with a wide ac- 
quiintance among the New York trade desires to 
connect with mills manufacturing Southern and 
Appalachian hardwoods, northern MFMA maple 
flooring, Southern oak, maple, and yellow pine 
flooring. Has good reputation and is personally 
known to buyers of well rated concerns. 

Address “B. 48,” care American Lumberman. 





POSITION WTD.—SUPT. OR YARD FOREMAN 
10 Years experience as manager of retail lumber 
vard. 10 Years general foreman of large yard, 
doing 1 million dollars business per vear. Ger- 
man, 6'2”, 180 pounds. Married. A hustler. 3 
Years’ Chicago experience. Can furnish bonds and 
first class references. Prefer Chicago or Twin 
Cities. 


Address “‘B. 54,” care American Lumberman. 





A GOOD ALL-AROUND RETAIL LUMBERMAN 

Wants a position in any capacity. Good worker, 

estimator and stockkeeper. Go anywhere. 
Address “B. 56," care American Lumberman. 





HAVE MANY YEARS DIRECT EXPERIENCE 


In forest and sawmill work in Euronean softwood, 
also in railroad ties. Would like suitable position. 
Am 39 yrs. of age, college graduate, also attended 
university. Sneak 4 languages, although English 
not verfect vet. 

Address “B. 62,”" care American Lumberman. 


EXECUTIVE POSITION 


Capable assistance to General Manager Line Yard 
Operator. Twenty years’ experience. Recommenda- 
tions. 

Address “B. 





36,” 


care American Lumberman. 





ACCOUNTANT—TRAFFIC MANAGER 
Twenty years’ accounting, auditing, administra- 
tion, traffic, formerly with large lumber whole- 
saler, desire position with progressive concern. 
Age forty. 

Address “B. 40,” care American Lumberman. 





DESIRE POSITION 
As Hardwood or White Pine Inspector, 
State. 
Address “A. 


Southern 


74,"" care American Lumberman. 





November 18, 1939 





WANTED 











WANTED 











Employment 


POSITION WANTED 


Yard manager, married, 35 years of age. Ten 
years line yard experience, including outside sell- 
ing and collecting. Familiar with office detail. 
References, present employer. 

Address “A. 88,’’ care American Lumberman. 


CAPABLE YARD MANAGER 


Experienced all phases Retail Lumber Business. 
Good Salesman—Collector—20 Years’ Experience. 
Address “B. 39,’ care American Lumberman. 


WANTED 


Position as assistant sales manager. Familiar with 
all phases manufacture and sale soft woods. Good 
references. 

Address “B. 31,” care American Lumberman. 


EXPERIENCED LUMBERMAN 


Thorough knowledge of retail industry. College 
education—accounting, bookkeeping—planning with 
customer, estimating experience. At present em- 
ployed, wish change. 

Address “B. 35,” care American Lumberman. 


WTD. POSITION: ASST. OR YARD FOREMAN 


Experienced in lumber, millwork, and bldg. mat’l; 

knowledge of bkpg., office routine, estimating. Good 

references. 
Address “B. 














34,’"" care American Lumberman. 


DO YOU WANT EMPLOYEES 
Write an advertisement; send it to the 
paper that reaches the people. We can 


help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 








WOODWORKING SUPERINTENDENT 


Proven moneymaking record. Expert on plant man- 
agement. Especially good on Estimating, Layout 
and Detailing sash, doors, interior finish, cabinets, 
stairs. Furniture mfg. experience. Excellent ref- 
erences; available now. 

Address “B. 38,’ care American Lumberman. 





Lumber and Dimension 


IN MARKET 


For 2x2 Clear Ash or Hickory Dimension. 
orders. 
Address 


Carload 


“A. 89,” care American Lumberman. 


WANTED 
Walnut and White Oak Shorts 4/4 to 8/4 Kiln 
dried: also short squares 2x2 to 3x3. 
WAGNER LBR. CO., 247 Varet St., Brooklyn, N. Y. 


WANT TO BUY 


Several straight carloads Pine mouldings for 
Spring delivery. Large runs half rounds, quarter 
rounds, lattices, etc. Cash terms. 

Address “B. 52,’ care American Lumberman. 


WE SELL LUMBER 
In N. E. Michigan. Active, thorough representa- 
tion; commission and wholesale. 
Address “B. 45,” care American Lumberman. 


WANTED TO BUY 
Several cars 8/4 Select & Better Dry Oak, largely 
white, also 2”x8” Sill grade and possibly more 
No. 1 Com. Give description complete and loading 


point. 
CHARLES Ohio. 














BECKWITH, Bellville, 





Pine Poles and Piling 


PINE POLES & PILING 


Red Cedar poles. Fir piling. National distributors 
will consider reliable shippers only. State details. 
Address “A. 90,” care American Lumberman. 


Steel Rails 


RAILS WANTED 
3 to 4 miles 20 or 25 Ib., 5 miles 30 lb., 6 miles 
40 to 60 lb. Could use loco. if good shape. State 
quantity can furnish, shipping point, if out of 
track, lowest cash price per gross ton. 
Address “A. 83,” care American Lumberman. 


A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 














Business Opportunities 


POSITION OR PARTNERSHIP WANTED 


With U. S. or Canadian Lumber Exporter. Years 
of experience, wide acquaintance, and good repu- 
tation among lumber buyers in England, Belgium, 
Holland, Australia, Argentine and South Africa 
= know their requirements. Can invest some 
cash. 

Address “‘B. 26,” care American Lumberman. 


Used Machinery 


WANTED 


250 to 300 HP steam turbine electric generator 
unit to power motor driven planing mill. GEO. Cc, 
> > gl STAVE CoO., 1824 No. Weller, Spring- 
eld, oO. 








WANTED 
Good, used 100 horsepower steam Engine—Describe 
and lowest cash price. 
D. A. PIKE LUMBER CO., Akron, Indiana 





WANTED FOR CASH 
One No. 441 Mereen Johnson heavy duty gang rip 
saw. MILK BOTTLE CRATE CoO., 1543 Kingsbury 
St., Chicago, Illinois. 








FOR SALE 
Business Opportunities 











WE WILL PURCHASE FOR CASH 


Any Quantity of 
LUMBER—MILLWORK 
BUILDING MATERIALS 

Write what you have to offer. 


MAZER BROTHERS 
Bourse Bldg., Phila., Pa. 


Note: We are also cash buyers of entire stocks 
of merchandise—no stock too large or too small. 





SHINGLE MILL 


A timber operator with good sized tract of excel- 
lent Red Cedar timber in western Washington will 
put in timber with partner that will build shingle 
mill. Good market for the No. 1 logs and sup- 
ply low cost logs for mill. This is opportunity to 
get away from high cost logs. 

Address “Z. 74,’ care American Lumberman. 





WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago. 





FOR SALE 
Approximately seventy million feet stumpage, 
mostly hard maple, with mill site. Also smaller 
tracts available in midwest northern hardwood area. 
Address “B. 27,”’ care American Lumberman. 


WTD. PARTNER IN RETAIL LUMBER. YARD 


One who knows and has experience in the lumber 
business only and can take charge of same. Lo- 
cated in good business section in the State of 
Pennsylvania. 

Address “B. 58,’ care American Lumberman. 








| Posts and Poless 


FIFTY THOUSAND OSAGE ORANGE POSTS 
Sennen. second-growth; all sizes. Ask for price 
ist. 


Cc, E. FRIEND, Corning, Kansas 














